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@ | HROUGH more than 54 years of service to the lumber trade, the 
Winton organization has won and earned the reputation of supplying 
A the BEST in softwood lumber. And always the Winton policy will be  $ 
| 






ft to provide the trade with lumber items of the same surpassing quality 
which originates in the superb Winton timber . . . enhanced by care- 
ful manufacture in the modern Winton mills . . . supplemented by 


You Can’t 
Beat it... 






Winton complete and comprehensive service tor lumber dealers, mill-work 
olants and industrial users. Let Winton supply your needs in Idaho White | 

Pine, Ponderosa Pine, Sugar Pine, Western White Spruce, Douglas Fir, West- 
cag a. acacia ern Hemlock, Red Cedar Siding and Shingles. Write us about your softwood 


SPRUCE MILLS: The Pas Lumber lumber problems. We will give the most careful attention to your inquires. 
Co., Ltd., The Pas, Manitoba and 


Reserve, Sask. 
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Lumber Co., Somers, Mont.—Craig 


Mountain Lumber Co., Winchester, FOSHAY TOWER ss « MINNEAPOLIS [ 











I—‘‘Topco’’ Overhead Pulley The Mark of 
2—Three-width Jamb Top Quality ; 
3—Wing-Flex Weatherstrip Frames— ‘ 
4—Three-Point Jamb Clamp Since 1901 


ROT and TERMITES — twin 
enemies of millwork—don’'t 
stop at surface protection. 
THEY WORK FROM WITHIN! 


Stop them and KEEP them 
stopped with a single treat- 
ment of Par-Tox. 


The 4 Exclusive Features 


that 


assure 7 Distinctive Advantages 
in “TOPCO” Window Frames 


(1) Permanent protection, as contact is 
constant—regardless of sash expansion 

4 or contraction, (2) No extra machinery 
needed for installation. (3) Sash not 
locked in frame—easily removed. (4) 
Less labor to install. (5) Sash operates 
smoothiy, with minimum effort. (6) 
“Laboratory” tests show 2/3 saving 
over average weatherstripped window, 
with 15-miles per hour air velocity. 
(7) Savings up to 875 per room, in 20 
years, on heat bills alone with Wing- . 
Flex Weatherstripping. 5 





Par-Tox WR also contains an effective water-repellent 
which retards Swelling, Shrinking and Warping. 





It's a “three-in-one” permanent protection. 


The Cost? Negligible. 














The Labor? A quick dip. (Patented) 

; : One installati i 
The Results? Longer, better service for your millwork and . on Ba apnea - + in 
, . “Topeo” Frames wil 
increased sales from adding a powerful PLUS to your gy linge as _ 
sales story. friends and why they 


are rapidly becoming: 
the first choice of ar- 





FREE TO DEALERS: chitects, dealers, con- 
‘ : tractors and owners in : 
List of mills using PAR-TOX. many states. ... Your : ’ 
file CANNOT be com- ; . 
FREE TO MILLS: ee fen = ho One of the many new homes no, 
Liberal samples and easy method of us a line for your copy enjoying “Topco” Frame Advan 
application. —TODAY. tages. 


REG US PAT. OFF 


IRA PARKER & SONS CO. Frames Cont Lees The MALTA MFG. CO. 








ie 2 Y sank per year of Service. MALTA, OHIO 
tant an oor OSHKOSH, Wat tetel iti 
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SALES 


i 
WEAPONS ‘ 





Sales weapons? Here’s a knock-out! 


You’ve got to have the goods today to rake in the 
profits. And that’s why so many roofing dealers 
have switched to Barber. 

Barber Genasco Roofings have one sales- 
clincher no other roofings can offer. It’s a dra- 
matic quality story that dates back to prehistoric 
times when the one and only Trinidad Native 
Lake Asphalt was formed. In all the years man 
has experimented with asphalts, none has ever 
been produced commercially to equal the tough- 


“ness and durability of Trinidad. 


BARBE 





And for customers with an eye for beauty, 
Barber roofings also rate first place. This year 
Barber is out in front with beautiful new colors 
— some of which have never been seen on any 
roofing before. And, of course, the Barber range 
of sizes and shapes is as broad as ever. 

If you’re really out for roofing profits, get the 
Barber story and see for yourself how convincing 
it is. Let your Barber representative 
give you the facts, or write direct to 


Barber Asphalt Corp., Barber, N. J. 





GENASCOQ ™EANS A Goop ROOF 


QUALITY 


SHINGLES ¢ SIDINGS 
ROLL ROOFINGS ¢ BUILT-UP ROOFINGS 
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This Country of Ours 


Laboratory Deserves and Needs 
Industry Support 


ce ANY LUMBERMEN fail to 
discriminate between the waste 
and extravagance of some 
Government activities ; and the produc- 
tive value of others,” says John W. 
McClure, secretary-manager National 
Hardwood Lumber Association, Chi- 
cago, in one of its recent bulletins to 
members, in which he urged the desir- 
ability of providing more adequate 
funds for research at the Forest Prod- 
ucts Laboratory. “The Laboratory is 
a productive branch of the Govern- 
ment, and its work is languishing for 
lack of means to operate. It can be 
shown that the Laboratory produces at 
least $75 for every dollar of operating 
cost. Where is the economy of operat- 
ing it at 50 percent capacity? The 
Forest Products Laboratory is one of 
the very few branches of the Govern- 
ment which returns to the lumberman 
real dividends on his Federal taxes. 


“One of the clearest presentations to 
Congress regarding the work of the 
Laboratory was a speech in the House 
on Jan. 27 by Congressman Joseph W. 
Martin, Jr., of Massachusetts,” Mr. 
McClure continues. ‘Every lumber- 
man should read this address thought- 
fully. To a lumberman, it tells a 
fascinating story illustrated with en- 
lightening facts. It may prompt many 
more lumbermen to visit the Labora- 
tory at Madison, Wis., as an indis- 
pensable part of their business educa- 
tion. A sufficient number of copies of 
this illuminating address have been 
secured for distribution to all NHLA 
members. If he finds himself in agree- 
ment, he is requested to write promptly 
to his Congressman and Senators urg- 
ing their active co-operation and sup- 
port in securing the appropriation of 
$1,500,000 for the coming year. It 
would be helpful if copies of letters be 
sent to this office.” 

The Agricultural Bill, passed three 
weeks ago, contained an appropriation 
of $632,500 for Forest Products Re- 
search, and the Senate was to pass this 
bill March 31 with appropriation of 


$1,000,000 for this item. Within the 
next week or two, the bill will be re- 
ferred to conferees for adjustment of 
difference. Members of the House 
subcommittee on agriculture who have 
charge of the bill are: Cannon, Mis- 
souri, Chairman; Tarver, Georgia; 
Leavy, Washington; Terry, Arkansas ; 
Collins, Mississippi; Lambertson, Kan- 
sas; Dirksen, Illinois; Plumley, Ver- 


mont. Probable Senate members of 
the conference will be Russell, Georgia, 
Chairman; Hayden, Arizona: Bank- 
head, Alabama; O’Mahoney, Wyom- 
ing; McCarran, Nevada; Nye, North 
Dakota ; Holman, Oregon, and Brooks, 
Illinois. These are the men who should 
be contacted at once by members of 
the lumber industry who wish to en- 
list their support for a more generous 
appropriation for the Laboratory. 

For the benefit of those lumbermen 
to whom a copy of Representative Mar- 
tin’s address is not available, a sum- 
mary is presented on page 62 of this 
issue. 


Government Procurement Officials 


Takes Good Advice --Tardily 


ce N INDUSTRY—and an im- 
A portant one on the Defense 
set-up, namely, lumber—was 
recently pilloried as non-co-operative,” 
said David Lawrence in an editorial in 
Washington (D. C.) Evening Post. “It 
had presumably allowed prices to rise. 
It had refused allegedly to heed the 
threats of Government, and the building 
of cantonments had cost more than 
should have been the case. Today the 
lumber industry stands vindicated, and 
the truth about a socalled non-co-opera- 
tive effort comes to the surface. 
“Tt turns out that this industry ac- 
tually advised the Government as far 
back as last September on how to 


handle the lumber problem, but its ad-- 


vice was ignored. Now, however, the 
Government has belatedly decided to 
avail itself of the advice of the industry, 
and the situation complained of has 
been eliminated. 

“A letter dater Sept. 25, 1940, signed 
by Wilson Compton of the National 
ILumber Manufacturers’ Association, 
and addressed to the quartermaster 
general of the Army, outlined a com- 
prehensive plan for avoiding price 
fluctuations in connection with the un- 
usual demand for lumber for Army 
camps, and it suggested an orderly 
system of deliveries and a method of 
centralized buying together with a 
gradual accumulation of a reserve or 


stock pile. This same letter gives a 
detailed scheme to avoid bottlenecks 
and the evil effects of decentralized 
buying by various Government Agen- 
cies requiring lumber. 


“But the War Department did not 
follow that procedure. The lumber 
controversy reached a climax in Janu- 
ary, when Defense officials severely 
criticized the lumbermen in public for 
letting the situation get out of hand. 
The newspapers printed headlines re- 
flecting on the lumber industry. 


“Now has come an acceptance finally 
of the advice lumbermen gave last Sep- 
tember. It comes in the form of an 
official announcement from the War 
Department, which adopts the very 
‘stock pile’ plan the lumber industry 
had suggested in September, 1940. 
This should have a steadying effect on 
the market. Thus the lumber industry’s 
conception of how the job could be 
done expeditiously and least expen- 
sively has finally been put into effect, 
and the Government is better off be- 
cause of it. 


“The episode is important because 
unfortunately the American people do 
not get the facts about these contro- 
versies that go on between some of our 
Defense officials and industry till long 
after the mistaken policy has been pub- 
licized—and then it is rare to find Gov- 
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ernment officials 


rors.” 


acknowledging er- 


Leaders of the lumber industry have 
pointed out that last year, when De- 
fense efforts began to assume shape as 
the first order of American business, 
responsible lumbermen, entertaining a 
suspicion that there was imminent an 
emergency call for a tremendous quan- 
tity of material to be delivered immedi- 
ately in order to house the new citizen 
army, and seeking to avoid a method 
of procurement which would lead to 
speculation, suggested a “stock pile” 
plan for the purchase of lumber which 
offered steady procurement, encourage- 
ment to the largest number of bidders, 
and price stabilization. The Govern- 
ment, however, chose to buy a billion 
and a half feet during the fall under 
the old plan of concentrated purchase 
and immediate—often two days—de- 
livery. 

The result was an increase in the 
price of lumber, which led Leon Hen- 
derson, price stabilization economist of 
the Defense Advisory Commission, to 
threaten to “take lumber 
mills” and to inaugurate among some 


Retailer “In” On 


WASHINGTON, D. C., March 31.— 
The main features of a bill before Con- 
gress to amend the National Housing 
Act to encourage private builders to 
operate in Defense areas, were de- 
scribed in a recent bulletin of the Na- 
tional Retail Lumber Dealers’ Associa- 
tion. This bill, H. R. 3575, it notes, 
was passed by the Senate on March 24, 
Senate amendments were approved by 
the House next day, and it has gone to 
the President for signature. 

Secretary- Manager H. R. Northup 
calls attention to the possibilities of this 
new title of the National Housing Act, 
and suggests that its provisions should 
he of particular interest to dealers and 
their contractors and builder friends 


over the 


in Defense areas. There is nothing in 
the Act preventing the individual 
builder of two, three or more houses 
from participating. He points out 
that: 


Under this new title, 90 percent loans will 
be approved in areas designated by the 
President through the housing coordinator 
as Defense areas. (In all likelihood, these 
will be areas where industries have large 
Defense contracts, and have need of em- 
ployee housing. ) 

Defense housing insurance will be issued 
on properties (a) “the construction of which 
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of the Washington columnists a news- 
paper drive against the lumbermen. 
Repeated attemps by the industry to 
point out that cost-plus contractors, 
erecting the cantonments under time 
limits with penalty clauses, were bid- 
ding against each other and forcing 
lumber into a_ speculative position, 
were consistently ignored, while the 
lumbermen were indicted as_non- 
cooperative. 

Then a shake-up occurred in the 
Construction Division of the Quarter- 
master Corps, and a new assistant to 
the Quartermaster General discovered 
the merit of the industry’s procure- 
ment plan. The Quartermaster Corps 
adopted the five-month-old industry 
“stock pile” system. On the first day 
of bidding under the new plan, the 
Government contracted for 95 million 
feet of lumber at an average of $26.41 
per thousand feet f.o.b. the mills—only 
$1.41 more per thousand than Hender- 
son’s idea of a fair price—and sub- 
stantially below averages under the old 
spur-of-the-moment system. 

Immediately following this series of 
bids, the Purchasing Division of the 
Office of Production Management is- 


Defense Housing 


is begun after the date of enactment of this 
Act, or (b) “the construction of which was 
begun after Jan. 1, 1940.” (This latter 
provision has been made in order to allow 
builders who have unsold houses in Defense 
areas to be on equal footing with those con- 
structing houses after passage of this Act.) 

Regulations will provide that such hous- 
ing can be sold on a no down payment basis 
through the issuance by the FHA of what 
is termed a corporation mortgage to the 
builder for 90 percent of the value of the 
property, with permission for the builder to 
get back his equity through an increased 
monthly payment, rather than the initial pay- 
ment of 10 percent cash. Provision will be 
made to transfer the individual mortgage to 
the purchaser when equities are built up. 

When commitments to insure Defense 
housing projects are issued, FHA will insist 
that building operations start within 60 days 
of date of commitment. 

The FHA states, he continues, that 
operations under this Act will be in- 
itiated within 48 hours after the Presi- 
dent signs the bill. Copies of the 
FHA regulations will be available as 
soon as the bill is signed by the Presi- 
dent. 

Mr. Northup’s opinion is that if this 
new Title VI is successful in creating 
widespread activity by private indus- 
try, there is possibility of going to Con- 
gress for more money than the initial 
$100,000,000 appropriation. 
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sued a press release indicating its satis- 
faction with the method of lumber 
procurement it had adopted, from the 
standpoint of both supply and price. 
The lumbermen were satisfied, too, but 
failed to understand why the public 
pasting, to which they had been sub- 
jected, could not have been avoided. 

A leading lumber spokesman offered 
this comment : “If the Government paid 
too much for its lumber, it has itself 
to blame. An unhappy experience for 
both the Government and lumbermen, 
and an unfair name-calling campaign 
against the industry, could have been 
easily and simply avoided, had the 
original Government procurement plan 
taken seriously the suggestion of those 
who should know their industry and 
commodity best—the lumbermen.” 


British Depend on 
Private Business for 
Maximum Output 


HE BRITISH are still struggling 
T with the question of public or 
private control of industry. By 
passing the Emergency Powers De- 
fense Act last summer, Parliament 
gave the government full control at any 
time it wishes to use these powers. 
Naturally it has made use of this per- 
missive legislation in certain key in- 
dustries, and may go much further 
along the same line. But British priv- 
ate property still remains private, and 
the British are attempting to make 
every use possible of traditional 
methods. 

No less a witness than Wendell L. 
Willkie testifies that the war is not so- 
cializing british business. In his opin- 
ion it will not be socialized after the 
war. 

Maximum production is the price of 
British safety; and there can be no 
trifling about that. But the flexible 
system followed so far gives rather full 
opportunity to business men to make 
complete use of their individual skills 
and experience. The motive of pa- 
triotism is, and can be, taken for 
granted; but the British have found 
that by working with business instincts 
and along the lines of well understood 
methods, they can get the best results. 
So individual enterprise and experi- 
ence continue to be the foundation of 
British efficiency. 

Even in the grim competition of war, 
the basic ideas of free enterprise seem 
to be holding their own. 
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HOW TO USE YOUR NEWSPAPER FOR 
YOUR HOME BUILDING CAMPAIGN 


Of tremendous importance, it ap- 
pears, is the act of getting off on the 
right foot with a Spring campaign 
designed to take advantage of the 
almost universal home-making desires 
that reach their peak along in April 
and May. The actual building may 
come later, but the desire that leads to 
a signature on the dotted line is most 
alive at that period when Mother Earth 
.enews her garb of green. 

Paint manufacturers all over the 
country recognize this urge by Spring 
paint, varnish and enamel displays, 
demonstrations and direct mailings. In 
every town where there is a live dealer, 
model houses and “open” houses are 
put on public view, but one of the chief 
requisites for any successful campaign 
is newspaper cooperation and “all-in- 
dustry - interested - in - home-building”’ 
support. The main difficulty is in 
obtaining this cooperation and support, 
and the only way it may be done is to 
adopt the methods and viewpoints of 
the local newspaper which after all 
must carry the point of the attack. 

“The main reason most newspapers 
are not interested in developing home 
modernizing and home building cam- 
paigns is because it entails so much 
extra work.” 

That statement was made by Her- 
man E. Harner, general manager, Ur- 
bana Daily Citizen, Urbana, Ohio, 
whose paper has recently completed a 
successful home building campaign for 
the Murphy Lumber Co., and other 
local companies interested in the build- 
ing business in Urbana. 

“Asa rule,” he continued, “the copy 
written by business concerns 1s unsuit- 
able for publication in a newspaper. 
Which means that a reporter has to 
go out and dig up the facts and write 
the story. A campaign also necessi- 
tates research into facts regarding 
building and buildings locally, it calls 
for a photographer to spend hours of 
time taking pictures, advertising men 
have to go out and sell enough adver- 
tising to pay for the publicity cam- 
paign, and some method must be de- 


vised whereby the advertisers can be 
tied in at their places of business with 
the campaign carried on in the news- 
paper. 

“Tf the businesses interested in local 
building don’t support the campaign 
with enough advertising, the cost of 
the campaign also comes out of the 
newspaper. 

“On the other side of the ledger, 
once a successful campaign has been 
completed, the local newspaper begins 
to reap some advantages. 

“Without a campaign it is frequently 
impossible to sell advertising to many 
of your town’s plumbers, lumber com- 





panies, building and loan companies, 
sheet metal, stoker, paint, hardware, 
gas, insurance, interior decorating and 
contracting companies, but with a cam- 
paign many of these companies will 
place advertising for the duration of 
the campaign. Sometimes  teetotal 
non-advertisers will come into the pa- 
per and continue to advertise after the 
campaign is over. 

“Furthermore, this advertising 
comes into the paper on the newspa- 
per’s ‘off day,’ Saturday. Two or 
three pages can be devoted to building 
on Saturday, because news is usually 
light. Saturday is also a good day for 
the businessman interested in house 


building, because his story gets to the 
citizens in time for them to spend Sun- 
day going out to the Model House, or 
Remodeled House, or to the plot of 
ground where the New Development is 
taking place. 

“Incidentally, all good building pro- 
motion campaigns hinge on a Model 
House of some kind, and on photo- 
graphs. 

“The photographs may be varied in 
character, and the campaign actually 
supplies the newspaper with an ex- 
cuse to do exactly what it often wants 
to do—run photographs of well-known 
citizens’ new homes, or old homes, or 


remodeled homes, kitchens, bathrooms, 
playrooms and basements, or of his- 
torical houses and landmarks, odd 
houses and buildings. Many local citi- 
zens express a desire for the newspaper 
to feature something about _ their 
homes, gardens, or environs, which 
the newspaper cannot do without run- 
ning the risk of being swamped with 
similar demands, but the campaign 
gives the newspaper a chance to satisfy 
the citizens’ demands during the cam- 
paign. All of which is good copy 
for companies interested in house 
building because it focuses attention on 
homes. 

“There is no question but what a 
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really successful campaign rebounds to 
increase the income of the newspaper 
well that the businessmen. 
But to create a successful campaign, 
one that a newspaper can afford to de- 
velop. the impetus must first be fur- 
nished by one more influential 
businessmen directly interested in the 
campaign. These men must assist the 
newspaper in interesting the other 
businessmen affected by remodel- 
ing and building. Otherwise 
campaign can be successful unless the 


as as of 


or 


no 


BUILDING INDUSTRY of the 
town as a whole takes part. 
“In other words, an industry must 


first begin to help organize itself be- 
fore a newspaper can be expected to 
shoulder the burden of promoting the 
industry's activities. A newspaper 
can afford to publish the results of a 
concerted effort by an industry, but 
it cannot degenerate into a house-or- 
van reporting only 
efforts.” 


one company’s 


“Making Campaigns Successful 


In developing the Home Building 
—Modernizing Campaign for the 
building industry in Urbana, Ohio, two 
primary factors made possible its suc- 
First, the Urbana Daily Citizen 
is progressive; its staff has ideas, and 


cess. 





the paper appreciates the fact that the 
only way it can grow is to promote the 
growth and economic health of the 
town; and second, a few of the com- 
panies, including the Murphy Lumber 
Co., were willing to provide the Model 
Home, and pay for the advertising es- 
sential to the success of a campaign. 

Urbana, Ohio, has a population of 
7,742, and yet 29 firms interested in 
the building business were found who 
would take part in the campaign to 
advertise. 


Model Home Announced 


One page, announcing the Murphy 
Lumber Co. Model Home started the 
ball rolling. This page contained a pic- 
ture of the model house ; the announce- 
ment; one column, describing step by 
step what the owners did to get their 
house built, answering the question 
Can We Have the Home We 
Want ?’’—two columns giving a sum- 
mary of the specifications for the 
Model Home, and six columns of ad- 
vertisements from companies who took 
part in the building or supplying of 
materials for the new home, making in 
all 134 pages. 

The advertisements accompanying 
that announcement came from the 
masonry firm who installed the fire- 


“How 


place; the furnace and stoker com- 
pany; plastering contractor; paint 
contractor; cement contractor; sand 
and gravel company; carpenter con- 
tractor; furniture store company; 
plumbing contractor and two saving 
and loan companies—12 advertisers, 
counting the Murphy Lumber Com- 
pany who ran the announcement, who 
otherwise might not have been adver- 
tising in the local paper. 

That venture having been success- 
ful, the newspaper was moved to try 
a campaign on a larger scale. The 
lumber company was interested, as 
were several other companies. There- 
fore, after much work in lining up ad- 
vertisers to support the campaign, 25% 
pages appeared approximately one 
month after the first advertisement 
under the heading, “Home Building 
News.” This campaign of 254 pages 
on Saturdays was to run for five 
weeks, and only advertisers agreeing 
to run the full schedule were admitted 
to those pages. 





Home Building Campaign 
All of the advertisers who adver- 
tised on the Murphy Lumber Com- 
pany Model Home page (except the 
masonry contractor and the paint con- 
tractor) took part in the Home Build- 
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ing Campaign. In addition, two insur- 
ance companies, a tin shop, an 
electrical contractor, a contractor and 
builder, overhead garage door com- 
pany, interior decorator and painter, 
two real estate companies, another 
sand and gravel company, electric 
company, gas company, paint company, 
two more plumbing contractors, a gen- 
eral contractor, a builder, soft water 
supply company, and another plaster- 
ing contractor, 29 in all, took part for 
the five weeks. 

Pictures of new houses, architects 
drawings and plans, and pictures of 
houses of locally well-known people 
were displayed. Reader copy, such as 
“live Urbana Factories Expand Plant 
Facilities,’ “Lumber Dealers and 
Savings Companies Giving Plan 
300k,” “School Girl Prizes Room of 
Her Own,” “Building in U.S. Last 
Month Broke Records” and “Many 
Ask for Advice About Construction” 
were used. Each Saturday issue for 
five weeks contained 7 columns of pub- 
licity and 14 columns of advertising. 
In the last issue of the campaign, a 
kitchen remodeling story with photo- 
graph was used to pave the way for a 
three week’s modernizing campaign to 
follow. But during the campaign an- 
other home “open for inspection” was 
announced by a builder, and inspired 
by the campaign, the Iron Fireman 
Company, through local representa- 
tives, a coal and coke company, an- 
nounced another “Open House” to 
view an Iron Fireman self-firing fur- 
nace. The coal and coke company took 
a half page, Murphy Lumber Com- 
pany, a quarter-page and a plumbing 
contractor and a linoleum company 
took an eighth of a page a-piece. This 
page was published on a Tuesday in 
the middle of the campaign. 


Modernizing Campaign 

Immediately following the Home- 
building campaign, a Modernize—Buy 
—Build—Repair three-week, two-page 
campaign was launched. Fifteen of the 
advertisers who were in the Home 
Building Campaign continued. Four 
new ones, a stove and furnace com- 
pany, paint company, painter and 
decorator and an upholstering shop 
came in, making 19 in all. Copy cov- 
ered 34 of a page and advertising 1% 
pages. Pictures of remodeled homes 
of well-known people, kitchen and 


bathroom pictures were used. Reader 
copy consisted of articles on ‘Fire 
Roof Laws,” “Bringing the Laundry 
Upstairs,” 


“Glass Block Porches,” 
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“Kitchen Planning,” “Business at Mills 
Ahead of Last Year,” “Remodeled 
Garage” with picture, “Modern Roof- 
ing.” “Age of Farm Buildings,” “The 
Extra Bathroom,” “The Fireplace,” 
“Interior Decorations” and “What 
Price Houses Should Be Built in Com- 
ing Boom?’ 

Mr. Harner explained that once 
every year for three years the paper 
has conducted a Home Building and 
Remodeling Campaign, but that this 
year’s campaign was the most preten- 
tious. Undoubtedly, next year the 
companies interested will want to con- 
duct another campaign of a similar 
character. 60% of the campaign con- 
sisted of paid advertising. But in 
spite of all reader copy, photographs 
and advertising, it is the extra stunts 
used to tie everyone in with the cam- 
paign that bring the big results. 

Some of those extras that may be 
used effectively are: 
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Photos of local remodeled kitchens 
with the favorite recipes of the local 
women; a cook book offered with ad- 
vertisements on kitchen remodeling; a 
survey of lots vacant within the cor- 
porate limits of the city, so that peo- 
ple will know they do not have to 
get beyond the comforts afforded by 
the town in order to find a suitable 
place to build; and last but not least, 
placards of the campaign run-off on 
a press and placed in the windows of 
all advertisers taking part in the cam- 
paign—to identify them with the cam- 
paign. 

While this is just a resume of the 
mechanics employed in one successful 
campaign, in general it. may be said 
that your results will be commensurate 
with the effort everyone puts into: it. 

To make it pay—jar Mr. and ‘Mrs. 
Public loose with a splurge so big they 
can’t miss it. The way is then paved 
for direct selling methods. 
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518 Miami St. 


See The OPEN HOUSE — WEDNESDAY : Linoleum Walls, Floors, and Cabinet 
‘he Tops in the New McLaughlin Home 
G.£. EQUIPPED KITCHEN WwW ' OW Were Furs ual lied By 
AND THE E E ‘ 
Beautiful Bathroom FULLER STUDIO SHOP 
As the Plumbing. G-E Range. Refrigerator end L L 
Flectric Water Heater was our part im the c i All our Lincloum Work is installed by Ex- 
building of this new home. pert Mechanics. We feature lincleum cove base 
You too can have s modern kitchen and (@} (e) end Hnskeum for Walls ond Collings, pleasing 
bath at small cost. See us for estimates and de- your esler combinations. 
tails of our easy payment plan. M M 
M. R. GEYER E ” 
malt -™ Sr ra ro FULLER STUDIO SHOP 
Exclusive G-E Dealer in Champsign County dean Ptah J x jad hd and these whe provided appliances. 
public. 
= Insulation Our Service to Home Builders: Convenience ; 7 
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provided the materials and supervised the construction of i are available, 


THE MURPHY LUMBER CO. pa a le 


price. 
NOTICE! A Competent Architect is 
Available at all times. Take Advantage 
«an Been Advice on Building. 








Phone 391 home Wednesday, Sept 11. 





IRON FIREMAN 


Selt- Firing 9 


FURNACE 








A Complete Winter Air-Conditioner 


The New Iron Fireman Self Firing Set the thermostat—and the Iron Fire- 
Furnace is more than a fine heating plant. man Self Firing Furnace sill flood your 
unit heats... filters...he- home with’ clean, moist sir. et the temp- 
onan sak and circulates air through —¢fature you prefer. The unit contains high 
ducts to all parts of the house! efficiency furnace, genuine Iron Fireman 
. COAL FLOW stoker, humidifier, and spun 
Ne coal handling: ir fi 

The New tron Fireman Self Firing 
Furnace feeds itvelf automatically from the (Convenient monthly terms on Fed- 

coal bin eral Housing Administration financing ) 





Install An 


IRON FIREMAN 


Re READY 
FOR WINTER 


East Light and Talbott 








Through The Courtesy of the Owners 


WE ARE PERMITTED TO DISPLAY THE 


NEW IRON FIREMAN Self Firing 


Mr. and Mrs. John J. McLaughlin Jr., 522 E. Church St. 
WELCOME! Wednesday, Sept. 11, 2 p.m. to 10 p.m 
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YOU ARE CORDIALLY INVITED TO INSPECT 
THE McLAUGHLIN HOME WEDNESDAY 


» | Kelley Coal & Coke Co. titi he 


IRON FIREMAN and HEATING EQUIPMENT 





FURNACE 


IN THE NEW HOME OF 





Economical, Healthful, Clean Heat 


LUTHER = owner of the 
Kelley Coal & Coke Company, has 
eaamonete you: 

La ao heating. 





Telephone 349 5 
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Hog and Brooder Houses on a Production Basis 


J. E. MeJilton & Son, retail lumber 
and building material dealers of Fisher, 
Il., combine a uniquely installed power 
saw, original production methods, and 
an economic delivery system to produce 
soundly constructed hog houses and 
brooder houses for the farm trade in 
the neighborhood of their little town 
of 700 people. 

Seven foot by seven foot hog houses 
sell for $27, delivered but not painted, 
and twelve foot by twelve foot insu- 
lated brooder houses sell for $110, 
delivered and assembled and painted at 
the farm. Using highest quality mate- 
rial, these prices, with a satisfactory 
profit, are possible because L. C. Me- 
Jilton has worked every 
production and delivery cost down to 
a minimum. 


element of 


All slanting pieces are bevel cut to 
butt solidly together. Pieces for both 
hog houses and brooder houses are 
eut in advance during slack periods in 
the yard, and there is always a supply 
of parts for several of both types of 
structures. Cutting is done with a 
DeWalt saw to which Mr. McJilton 
has added several homemade auxiliary 
features. 

The first of these auxiliaries is a box 
behind the saw. Made of insulation 
board, the box has a baffle near the 
top, tilted down at an angle of about 
45 degrees. The purpose of the baffle 
is to catch sawdust thrown to the rear 
and up when the saw is being used to 
rip lumber. Thus trapped, the saw- 
dust is deflected downward and cannot 
rise to settle on the track. 

To facilitate feeding the saw and 
catching pieces that have been run 


through it two roller carriages have 
been made. These consist of light steel 
angle frames. Welded to the horizon- 
tal members of the angle frames are 
%4-inch bolts, arranged in pairs oppo- 
site each other, and spaced about one 
foot apart. The bolts act as lugs around 
which 34-inch galvanized pipes rotate. 
Thus, the saw is provided with roller 
carriages for both feed and discharge 
ends. The carriage on the feed end is 
ten feet long and about 14 inches wide. 
The carriage on the discharge end is 
nine feet long. 
tachable. 


oth carriages are de- 
To remove either, all that 
is necessary is to lift the outer end a 
few inches and disengage it from clips 
on the ends of the saw table. The 






























Standing—L. C. McdJilton and son, Bill, second and 
third of three generations active in management of 
J. E. McJilton & Son, lumber dealers of Fisher, Ill. 
Above—Brooder house of type made by company 
and sold delivered and assembled for $110. Left— 
Truck equipped with hoist that saves time and money 


work of the saw operator is greatly 
facilitated and simplified by using the 
carriages, which are inexpensive, and 
were made easily by Mr. McJilton. 

llog houses are made by assembling 
the floors first, and fixing them on 
creosoted posts as skids. One-inch 
lumber is then nailed to one of the 
floors to form a template for assem- 
bling and nailing the end frames. With 
the template it is a matter of a very 
few minutes for two men to nail to- 
gether the two end frames. The entire 
time taken to cut, assemble and deliver 
one hog house is seven hours. Total 
shop labor for a house costs $7.03. 
ach house has one side hinged, and 
hinges are bolted in place. Tnd_ sec- 
tions are bolted to the floor, and a 2x6 
pig rail is bolted to each end. Sides 
taper inward nine inches from bottom 
to top. Sides and roof are made of 
drop siding, and all hog houses are 
made to order. With pieces all cut 
to size, a hog house ordered in the 
morning can be delivered the same day. 
With such speed of assembly it is un- 
necessary to have a stock of finished 
houses made up in advance, and _ re- 
quiring large storage space. 

3rooder houses are made in much 
the same way, except that complete 
assembly is not done in the’ shop. 
Each house is made in eight sections, 
two floor, two end, two side and two 
roof. Delivering the houses in eight 
sections and assembling them on the 





on hog house deliveries 
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28 1x6-12 1 ventilator 7 1x12-7 1 pr. 4-in. T hinges and 
20 1x8-16 7 sheets 4x12 33-in. insula- 8 2x3-7 screws 
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14 ae moulding % ~~ | aluminum paint P. = . siding ; ae ie — wikia 
32 ft. quarter round 2 4x4-12 skids ri peril yor soll nga staple 
: pr only Pe It. — ties for rafters 54 tu8-8% Gees sttten Bolts 
2 wd. frames and sash Bolts 
farm eliminates the necessity of ob- | The economy feature of delivery lies | “cost us quite a lot to install, but it 
taining a special highway permit for in the use of a platform hoist rigged saves in two ways. First, it eliminates 
trucking a finished house. to the truck body. Hog houses are a lot of very hard work, and therefor 
On these houses insulation board is always delivered two at a time. One — does not tire our men. Second, we can 
used for sub flooring and sheathing, man can load, deliver*and unload the usually do with one man on the truck 
: which leaves only a small part of the houses. To load the houses, the plat- all the work that ordinarily requires 
: exposed surface uninsulated. Rafters form is raised to a convenient angle, two men. I didn’t buy the hoist with 
are built on templates, and are spaced —_ and the first house slid on. The plat- the idea that it would pay for itself in 
18 inches on center. Templates or pat- form is then lowered to level, the house cash savings, but after a couple months 
terns for rafters are made of one-inch is pushed well forward, and then tied with it, I believe it will actually return 
: plywood. Windows are on the south in place. The platform is then raised to us its cost in money saved on de- 
side of the houses only, to help cut again, and the second house slid on. __ liveries.” 
down heat losses. The price includes With the platform lowered to level for By the first of February, the com- 
delivery, a vent, assembly anda coat the second time, the load As ready. pany had already sold and delivered 
of paint. Unloading is accomplished by simply 19 hog houses, and expected that the 
Deliveries are made with a platform reversing the loading process. season’s volume would be at least 
truck, equipped with removable stakes. “This hoist,” said Mr. MclJilton, double that number. 
“Ears” Add to Salability of Brooder House 
y B H 
This is a portable brooder X an attractive appearance 
house, built by the Glen that has definitely made the 
Newton Lumber Co., Ne- buildings easier to sell. The 
vada, Iowa, according to door is the divided barn or 
plans specifically worked out Dutch type: with the latch 
by that company. Among on the upper half, and an 
f the special points of design inside fastening on the 
are the “ears” or eaves lower. The upper door can 
; which mark the division be- be opened for ventilation or 
| tween the curved side walls, for scattering feed, while 
; covered with siding, and the the lower half keeps the 
/ continued curve of the roof. chicks inside. This is a 
This small point gives to the favorite item in the Newton 
building a proportion and portable line. 
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The good-looking yard of Glen New- 
ton's at Nevada, Story County, lowa, 
with its enlarged and remodeled sales 
and display rooms, plays a valuable 
part in securing business in this noted 
agricultural area 


To the surprise even of some Lowa 
citizens, the value of manufactured 
goods produced annually in the Tall- 
Corn State is larger than the annual 
income of its farms. But, according to 
the latest figures available, Iowa leads 
all the States in farm income ; and this 
indicates the importance of the farm 
market to Iowa lumbermen. 

Glen Newton, president of the big 
Northwestern association, has his yard 
in Nevada, Iowa, the capital of a noted 
farm county. The Iowa State College 
of Agriculture is in the same county, 
in the neighboring city of Ames. Ne- 
vada is a thriving little city that is 
doing much town building. But its 
principal source of income is farming. 


Staff of Newton yard behind sales 

counter. In center is Glen R. New- 

ton, and, at his right, is Mr. Davis, 
his assistant 








Mr. Newton has long been successful 
in managing this combination of town 
and farm merchandising; a combina- 
tion that is characteristic of the large 
majority of Iowa yards. 


Absentee Farm Owners Know 
Value of Good Buildings 


By accident, and it does seem quite 
accidental, Story County has a fairly 
large percentage of tenantry; but this 
percentage, we understand, is being re- 
duced. In a good many instances, a 
farm in the possession of an absentee 
owner is a likely prospect for lumber 
sales. The distant owner may have 
and frequently does have more capital 
available than did the former operator- 
owner. Usually he knows the value of 
buildings; knows that the larger part 
of Iowa’s farm income comes from live- 
stock and livestock products; knows 
also that adequate buildings figure 
largely in livestock profit. 

Mr. Newton takes full account of 
these facts. He believes in advertising ; 
but he had a special problem in getting 
his advertising to the absentee owner. 
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He can and does make full use of local 
newspaper advertising to reach local 
owners, but the landlord who lives 
elsewhere, even perhaps in a neighbor- 
ing State, does not see the local paper. 
So Mr. Newton is meeting this matter 
in two ways. 


Road Signs Catch Their 
Attention While Visiting Property 


He has discovered a special value in 
roadside signs. In earlier years, he 
stayed away from these signs, thinking 
they were valuable if at all only for 
nationally advertised finished products 
such as motor cars, chewing gum and 
bottled soft drinks. They might be 
locally useful for hotels, catching the 
eye of tourists along toward evening. 


Interior of sales room looking toward 
rear; Glen R. Newton's private office 
to right, accounting department to 
left, with order desk along inner wall, 
and paint displays along outer wall. 
Sales room is cottage paneled in 
knotty pine. Comfortable alcove 
next Mr. Newton's office accommo- 
dates customers who wish to inspect 
plans 
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Most lowa Yards Serve Both Town 
and Farms— This One Uses Road 
Signs, Direct Mail and Uptodate 
Plant to Advertise Its Services; 


Successfully Contacts Absentee 
Land Owners 


Then Mr. Newton thought of these 
absentee farm owners. 

Such an owner will visit his farm 
periodically, and will usually be think- 
ing of needed improvements. Because 
he is thinking of these things, a good 
lumber yard sign will register. Mr. 
Newton has traced many sales to his 
signs. They are best on arterial high- 
ways, and they can be useful clear out 
to the edge of the trade territory. 

There are three important things 
about such a sign: the name of the 
company, the name of the town and the 
general appearance of the sign. It 
needs to be painted often enough to 
be new looking. A faded sign suggests 
a fading business. The design may 
be changed from time to time when the 
board is repainted; but this is not so 
important, if the original design was 
good, as the repainting itself. 


Use Direct Mail to Absentees 
and Local Residents 


The second method Mr. Newton 
uses is direct mail. As we understand 
it, most though not all direct mail goes 
to resident owners. It is a big job to 
get a mailing list of non-residents, and 
there is some lost motion in contacting 
distant owners who may have no 
thought of building or repair. The 
chances are best: when they actually 
come’ to look at their land. Direct- 
mail matter has some uses in interest- 
ing distant owners, and it is employed 
to some extent for this purpose; but 
its’ chief value is in reaching local 
people. Mr. Newton is experimenting 
with a mimeograph in his office, getting 
out his own sheets. He knows the use- 
fulness of office machines and has his 
accounting department equipped with a 
Buftoughs.bookkeeping machine. The 
resulting speed and*“accuracy of. ac- 


counting, incidentally, has added much ~ 


to his running knowledge of sales and 
sales totals. 
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Enlarges and Modernizes 
Office and Sales Rooms 


A third form of advertising is his 
remodeled office and sales rooms; espe- 
cially interesting because he has proved 
the usefulness of these things in a pre- 
dominantly agricultural community. 
He has recently doubled the office and 
display space; increasing it to 64 feet 
in length; spending some $6,000 in 
making the changes. 

The display window, when this de- 
partment called, was filled with dairy- 
barn equipment, farm hardware such as 
pulleys, a sample window and its frame, 
and the like. The sales and display 
department is cottage paneled in knotty 
pine. The order desk is along the 
inner wall, next the warehouse alley ; 
and along the outer wall are alcoves 
for the storage and display of paint, 
etc. The alcove next Mr. Newton’s 
office has a semi-circular seat and a 
round table ; and this is the place where 
house prospects and people interested 
in remodeling are shown pictures, 
plans, sample materials and estimates. 

Mr;.Newton’s private office is at the 
rear, next the outer wall. While he 
does. not expect to sell much exotic 
wood for finish, he does have this office 


Dairy barn equip- 
ment was the sub- 
ject of this display; 
it includes a sam- 
ple window and its 
frame. The camera, 
unfortunately, 
caught reflections 
from across the 
street in. the win- 
dow glass 
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Glen R. Newton's private office is 
paneled to ceiling in mahogany, and 
there are eight fine finish woods used 
in this room, to give customers an 
idea of what they look like in place 


paneled to the ceiling in mahogany. In 
fact there are some eight fine finish 
woods used in the room. The idea 
is that people are interested in woods 
and want to see what they look like. 

On the alley side is the accounting 
department, mechanically equipped, as 
we have already mentioned. Back of 
Mr. Newton’s private office is still an- 
other office for general utility ; includ- 
ing the drafting of plans. The FHA 
and Cit financing makes some plan 
preparation necessary. 

The Realm was especially anxious to 
know Mr. Newton’s opinion of pack- 
age selling; both in general and spe-., 
cifically in a wealthy agricultural 
community. He was properly cautious 
about making flat statements. 

“Package selling,’ he said, “like 
every other device is useful where it 
works. We don’t rely on it here. 
That’s partly because farmers are slow 
about getting interested in it; and, here 
in Nevada, the set-up for farm sales is 
understood and used in the town. We 
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have some good contractors and good 
dealers in collateral building materials ; 
and our customers are well served by 
the combination. 

“As I see it, package selling does 
best in city sales where there is enough 
trade so that a dealer can specialize in 
that kind of merchandising. We 
couldn't be specialists of that kind here. 
If, for example, we went all out with 
it, added the necessary service and 
equipped ourselves for the job, we 
might create some additional busi- 
ness; but I’m quite sure that the total 
increase in the county wouldn't carry 
the necessary addition to costs. When 
all of us did it, we'd again be dividing 
the trade; but with an added overhead. 

“T’ve noticed that, when all yards 
take on package selling and find the 
competition hard, something like this 
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happens: A lumberman, say, sells a 
house that costs $5,000 complete. Of 
this sum, about $2,000 or a little more 
consists of materials a lumber yard 
normally handles. The rest of the ma- 
terial has to be sub-contracted or 
hought in the open market. This other 
material, and the problem of handling 
it, bring in new and fairly exacting 
problems of technical knowledge. When 
the competition gets tough, the lumber- 
man figures his profit on the materials 
he himself handles; not on the total 
cost. But he takes responsibility for 
the whole and must extend his services 
to manage it even though he himself 
does not stock plumbing and _ heating 
and electrical equipment. If he’s 
going to take responsibility for the 
whole house and extends his technical 
service to handle all these collateral 
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lines, he certainly should get his normal 
net profit on the whole job. I don’t 
believe he does it very often; at least 
not in a community where he can’t 
specialize in that one kind of work. 
For this yard, I’m not yet convinced 
it would be a good idea. Too small a 
proportion of our trade would fit. 


Keeps Carpenters Busy on 
Portables During Winter 


In line with its farm promotion of 
business, the Newton Lumber Co. 
builds and sells a good many portables ; 
several according to plans worked out 
by the company itself. Mr. Newton 
knows from experience how many he 
can sell; and during the winter he hires 
local carpenters to build them. When 
the building season opens, he stops this 
work ; save on special orders. 


Big Volume in Small Farm Structures 


Dealer Keeps Fabricated Parts on Hand, Fills Orders Quickly 


Seventy-five hog houses and a dozen 
or more brooder houses were built by 
the Hillsboro Lumber Co., Hillsboro, 
Ind., during January. This company 
is another of a growing list of mid- 
west retail lumber and building ma- 
terial concerns that make a DeWalt 
saw pay big dividends in labor econ- 
omy by using short pieces of lumber, 
and cutting them into parts for small 
farm structures during dull periods. 

“Last year,” said Neal Osborne, 
manager, “we built and sold 250 hog 
houses. We will probably equal that 
figure again. In slack times we cut 
the pieces for both hog houses and 
brooder houses, All pieces are cut 
from patterns then numbered and piled 











away. «An order for one or twenty 
hog houses can be filled in a very short 
time. If the order is for kd houses 
we can make delivery just as rapidly 
as we can load a truck and get to the 
farm. For hog houses assembled here 
at the yard, production, with all pieces 
cut and in stock, takes very little time. 

“We use short pieces, and save them 
for this purpose. It almost entirely 
eliminates waste of material. Out of a 
hundred hog houses we will have less 
than a bushel basket of waste lumber. 

“One way that I think we effect a 
little saving is by cutting all end 
hoards for hog houses square. The 
ends of the houses, of course, have a 


step-down appearance, but we cover 
this with a batten board. 

“Tt is an unusual order that calls for 
only one house. Typical of the way 
we get them are the orders of the last 
several days. There is one for nine 
houses, another for 22 houses, and a 
third for 12 kd houses. The houses, 
with wood shingles of high grade, are 
six feet by seven feet, and sell for 
$22.50, completely built.” 

Brooder houses, 10x12 feet, of the 
style shown in the accompanying 
photograph, are uninsulated and sell for 
seventy-five dollars. Larger ones with 
rounded roofs, 12x14 feet, sell for one 
hundred dollars. Sales of the two 
types are about equal. 





Hog houses and brooder house showing types made during winter months by Hillsboro Lumber Co., Hillsboro, Ind. 
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Your Customer’s Credit Record At a Glance 


The Jeffrey Lumber Company ing 


the card. Ii they still have not paid 


Miami, Fla., has recently installed in**¥ by the following week, we give them 


the bookkeeping department a flag card 
filing system which uses a series of 
six different colors to tell a story at a 
glance about any account on the books. 

For example, green means open ac- 
count, which on the 10th of the month 
is due and payable. You can set your 
tabs to the date you want to collect the 
money. Red is stop, which means stop 
shipping for some reason or other, such 
as they have exceeded the limit on 
credit or are no good. Blue means 
caution, the customer is a little weak 
and cannot stand too much credit; sell 
him with care; look him up in the 
credit file. Orange means special terms, 
such as paying half on the 15th and 
the other half on the first, or they 
want sixty days or pay $10 a week: 
pink is FHA Title IT financing ; purple 
is FHA Title I financing. 

“The advantage of this system is 
this,” explained ©. P. Daniels, office 
and credit manager. ‘Some one in 
the office or yard brings us a sales 
ticket on John Doe, and wants to get 
it okeyed. We just look up the ac- 
count and if it has a red flag on it 
which means ‘stop credit,” we don't 
okay the ticket, but if it has a green 
flag on it and is an open account (go 
ahead), we okey it. If the credit man- 
ager or his assistant is not in, the girl 
handling the books can do the same 
thing. 

“Thus vou have everything at your 
finger tips at a glance. The system 
gives you a more comprehensive study 
of your accounts. While it takes a little 
longer to post, it gives you a quick 
picture of the whole situation. You 
have at your finger tips a complete 
history of the man in a permanent 
record. The card remains even though 
the record sheet is out for posting. 

“We also use this system for writing 
our collection letters. Thus, if on 
April 10 an account is due and payable, 
and one week later they have not paid 
their bill, we mail and record on the 
card: ‘mailed No. 1 collection letter.’ 
If they still don’t pay within a week 
we give them No. 2 and mark that on 


No. 3 and so on. 

“If they have not paid in response 
to our letters, we send them a tele- 
gram: ‘Be in the office within 24 hours’ 
(or 48, 60, or 72 hours) depending 
upon where they are located and the 
condition of their account. We always 
put it in hours. If they ignore the 
telegram we take suitable action. 
Meantime that account is flagged and 
credit stopped. Without the flag sys- 
tem the account might run along unno- 
ticed, indefinitely. 

“The record card, so long as the 
account remains active, stays in the 
file. When the account becomes in- 
active it goes into our general credit 
file and if a man comes back to the yard 
a year later and wants to buy some 
merchandise, we can look in the file 


and see what we had to do to collect 
the account. 

“With this system we have had suc- 
cess. Our collection letters are multi- 
graphed, but the name and address of 
the customer is filled in by typewriter.” 





Lumber Dealer in Safety 
Drivers' League 

When the Chamber of Commerce of 
Lewiston, Mont., announced the forma- 
tion of a Safe Drivers’ League, twenty 
firms applied for membership almost 
immediately. The Montana Lumber 
& Hardware Co. was among the first 
twenty. 

Each company will compete with 
every other company in order to de- 
determine which wins the annual award 
for having the fewest moving traffic 
law violations per 100 employees. 











Heres a Timely Tip 





This interesting method of honeycomb piling was noted in 2 
retail yard visited by a roving news representative of the 
AMERICAN LUMBERMAN. Readers who have used this, or 
similar methods, are invited to send in comment on the results. 
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Below are a few reader comments on the Headache 
Contest, which are being considered in our future 
plans. Opinions of other readers will be welcomed. 

“May I offer this suggestion? Your headache con- 
test demonstrates the need of a permanent department 
in the AMERICAN LUMBERMAN to handle these trade 
headaches—a place where a dealer can get good honest 
advice, no punches drawn, what is wrong with his 
method or set up and what to do about it.” 





“IT enjoy, very much, the opportunity of expressing 
myself in this manner and have not entered so much 
with the idea of winning prize money, which I do 
appreciate and need, but more as a means of using 
my experience. 

“Let me take this opportunity to thank you for 
taking such an interest in our problems.” 

“We have been very much interested in your “Head- 
ache Contest” and have received many good ideas 
from the solutions given.”’ 


ee ee 
Aspirin for “Headache” No. 7 
Treatment for Headache No. 7. 
We suggest that you bring your customer into your 


office, talk over the items you expect to figure, and 
most important — take 





Cures for Unfair Pricing Methods Given 


New Contest No. 10 Starts; Last 
Call for Answers to Contest No. 9 


so that you may figure exactly the same sizes and 
quantities. 

We do not take the list from a plan ourselves, but 
we do draw attention to any items that seem to be 
incorrect or insufficient on the list submitted. 

Persevere in showing the materials upon which you 
are quoting and you will win a satisfied customer.— 
Edna T. Johnson, Shavertown Lumber Co., Shaver- 
town, Pa. 


rennet 


It has long been my suspicion that in dealing with 
the small and occasional buyer of building materials 
that we dealers frequently “talk over their heads.” 
I believe that our bids and invoices should be cut down 
to bare essentials and not written in language that is 
confusing to the layman. 

For example, a bid of ‘1500 ft. Matched Boards 
at .04 per ft.” is much more sensible than “1500 ft. 
1x8 No. 2 Com. Yellow Pine, P2S&M, EB&CBI1S.” 
For nearly anyone can figure the value of “25 pes. 
2x4, 12 ft. at .42 each” when same thing priced at 
$40.00 per M becomes a problem in higher mathe- 
matics. 

If my contention has any merit would it not be 
better to concentrate on making the home-owner’s 
problem as simple as 





him through your yard 
and actually show him 
your merchandise, ex- 


RULES OF CONTEST 


possible? When he buys 
groceries it is “Roast 
$1.40 and Sugar .60.” 
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plaining the quality and 
merits of your stock in 
comparison with other 
grades. 

Encourage him to go 
to the unfair dealers’ 
yard and see what he is 
figuring on, before you 
submit your bid. 

Give your prospect 
samples of various mer- 
chandise to take home 
and show his wife and 
family. 

Furthermore, in figur- 
ing estimates, request the 
customer to bring in a 
copy of the list he is 
having figured elsewhere, 





First Prize—$10: Second Prize—$5; Third Prize—$3 


1. Solutions of, or comment upon, the "Headache" 
printed in each issue must be not less than 100 words 
or more than 1,000 words long. 


2. Solutions of or comment upon any “Headache” 
must be received within 30 days of date of issue in 
which that "Headache" is stated. 


3. Only retailers and their employees are eligible to 
compete. 


4. The editors of the AMERICAN LUMBERMAN 
shall be the sole judges. Names and addresses of all 
prize winners will be printed in this journal. 


5. All solutions and written comment submitted shall 
be the property of the AMERICAN LUMBERMAN, 
with right to print in whole or in part. 


6. Entrants in any “Headache” contest are free to 
also enter any, or all, later contests; thus it is possible 
for you to win more than one prize—if your solutions 
are judged to be best. 








When he buys clothing 
it is “Shoes $5.00 and 
Hat $3.95.” 

The first thing the 
small buyer of lumber is 
interested in when he 
calls at a dealer’s office 
is whether or not he can 
afford to do the job he 
wants to do. Frequently, 
the adding machine tape 
showing the total cost of 
the items required is 
enough. A detailed quot- 
ation to be peddled all 
over town in hopes of 
lower prices is generally 
unnecessary. If the 
dealer can give an idea 
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about labor costs, too, so much the better. 
cent of the time the order will be placed then. 

If it is suspected that it is a competitive bid, take 
the time to show him your stock and explain just what 


Fifty per- 


you propose to furnish. Perhaps you are quoting on 
better stock than he thinks he needs and the only way 
he can tell is to see the materal. Your competitor 
can’t sell No. 4 any cheaper than you can. Besides 
you make a good impression when you show your 
customer that you value his business enough to show 
him what you propose to furnish. It also impresses 
him with your honesty. Then if he calls at another 
yard he knows that you can sell low grade stuff as 
cheap as they can and if they fail to take as many 
pains to secure his good-will as you have he is inclined 
to think that they are trying to “slip something over” 
and the chances are that he will come back to you 
and place his order—H. A. Littlefeld, Littlefield 
Lumber Co., Portsmouth, New Hampshire. 





When we run up against this type of customer we 
usually try to make a comparison with some other 
well-known product—for instance, if we know that 
we are figuring in competition with such a cut-rate 
outfit, we make it known to the customer and also 
ask him if he would sign a written agreement with a 
refrigerator company for instance to buy “‘one refrig- 
erator at $100.00.’ The answer is “of course not.” 
He wants to know whether it is a five cubic foot, a 
six cubic foot, what make, what finish, etc. The same 
is true with lumber. 1,000 feet of 2x4” means less 
than nothing. We usually find that by using this pro- 
cedure we can make a customer dubious of his other 
quotation and nine chances out of ten we can close 
the sale. In other words, forget prices and talk 
quality—A. M. Fisher, Jr., Home Lumber & Supply 
Co., Rockford, Il. 





The following is our solution to Contest No. 7. 

3uy a small amount of the No. 5 lumber (or other 
main competition items). Show the customer the 
difference by telling him that you can furnish this at 
a very low figure if he wishes. Nine times out of ten 
if you have a little of the poor grade in stock the 
customer will pick the good. 

It is up to you to show him the advantage of the 
better material. If you are not enough salesman to 
sell quality then handle both kinds and let the cus- 
tomer choose, but be sure to explain to him just what 
he is getting. 

If your competition is dishonest, wise up your cus- 
tomers to his methods. You can do this in a general 
way without mentioning any names, at the same time 
explain your practices. 

If your main trouble is a dishonest competitor, just 
sit tight. He will whip himself. You may not think 
so but he’s his worst enemy.-—F. V. Ricketts, Megr., 
C. F. Hopkins Store No. 2, Marble Hill, Mo. 


New Contest No. 10 
PROBLEM OF UNLOADING FROM CARS TO SHEDS 
From an Indiana Dealer 


My biggest headache is unloading our lumber from cars to our 
shed. Our yard is located on the main street of this small. city 
of 16,000 and we have no railroad track in the yard. The nearest 
track is our switch at our coal yard about eight blocks away and 
a team track about three blocks away. We have to unload from 
car to our truck, haul to our lumber yard and then unload truck 
to our bins. And cars seem to come in always at the busiest time 
and this necessitates tying up a truck and two men when we can 
least spare them. We have, of course, considered moving to the 
location on our switch, but have felt that location in the center 
of town off-sets the disadvantage of being so far away from the 
R. R. track. I have tried to figure out a plan, which would not be 
too expensive, to unload lumber at our coal yard, then haul it to 
lumber shed at convenient times. If it could be unloaded onto a 
platform from which it could be transferred to truck by a lift or 
rollers, or some other mechanical devise to save labor and time 
this probably would solve the problem but I have not been able 
to figure out anything for this purpose that does not cost more 
than we care to spend. 

Maybe some of your readers have this same problem and we 
would be interested in learning how they handle it. 





GIVE US YOUR HEADACHE 


If there are problems that bother you, whether they be large or 
small, the AMERICAN LUMBERMAN invites you to submit them 
to this contest. Every sender of a Heachache will receive, in ac- 
knowledgment, a beautiful automatic pencil, of real value, that he 
will be proud to own. 

Address all correspondence to CONTEST EDITOR, AmMert- 
CAN LUMBERMAN, 431 South Dearborn Street, Chicago. 





PRIZE WINNERS 
“Headache Contest No. 6” 


THE PROBLEM was—how to get salesmen who are working 
on a commission basis to go back and collect accounts after they 
have been paid their commissions. Should they keep on selling? 
Or should they take time out to collect back accounts? 


First Prize—$10 
Richard W. Primmer, Bloedel, Stewart & Welch, Ltd., Port 
Alberni, B. C., Canada. (Solution published Mar. 22.) 
Second Prize—$5 
J. J. Lavengood, treasurer, J. C. Proctor Lumber Co., Peoria, 
Ill. (Solution published Mar. 22.) 
Third Prize—$3 


E. G. Gardner, J. W. Mackemer Lumber Co., Peoria, Ill. (Solu- 
tion published Mar. 22.) 


47 








48 


Young Lumberman Starts 


New Yard in Chicago 


Among several new lumber yards 
recently opened in Chicago is the mod- 
est plant of which Frank Czerwiec is 
the proprietor. Mr. Czerwiec was 
until a few weeks ago a millwork sales- 
man. With an eye to the future he 
quit his job, and stocked the shed and 





storage room on the corner of 76th St. 
and Bishop Ave. with a small comple- 
ment of lumber and hardware. 

“T figured that the only way for me 
to get any place,” he said, “was to step 


out, and start this business. I have 
only been at it about a month, and it 
is too early to tell yet what the out- 
come will be. I started with a pretty 
good acquaintance in the neighborhood, 
and I have been contacting as many 
prospects as I can find time for in the 
press of getting the yard organized. 
Everything looks good. On the first 
Saturday we were open we made thir- 
teen sales, and we have been selling 
right along ever since. 

In the photograph are Mr. Czerwiec, 
left, and vard man, Frank MKryznesk. 





Trucks Sell as They Deliver 


The Bond Howell Lumber Company 
in Jacksonville, Fla., has put color in 
their delivery equipment. Each truck 
has been painted green with red trim 
and red wheels. They operate 45 
trucks and cars. 

At the yard is their own wash rack 
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and grease rack, and they make all 
their own bodies. The trouble (or 
road) truck is completely supplied 
with electrical equipment and all the 
necessary tools, plus a towing rod. 

All passenger cars and trucks are 
the same color and do not show dust. 
Trucks are wiped clean and kept spic 
and span. “Once a week we grease 
them,” explained Marshall F. Howell, 


secretary and treasurer. “We wash 
them when necessary, using a soft 


cotton cloth.” 

The company uses a sign of tem- 
pered Presdwood molding on both sides 
of each truck to tell their advertising 
and sales story. This sign can be re- 
moved and new ones put on as often 
as desired. 





Piling Method Not for Green 
Lumber 


A group of photographs reviewing 
previous articles on new methods of 
piling lumber was published in the 
March 22:issue of AMERICAN LuM- 
BERMAN. Some of these were report- 
edly devised by retailers for keeping 
green lumber straight. But unfortu- 
nately there was included a photograph 
of the “Stayput”’ method of piling pat- 
ented by J. B. Chipman, vice president 
and treasurer Wiles-Chipman Lumber 
Co., St. Louis, Mo., which is definitely 
not intended for piling green lumber, 
hut calls for having the material dried 
to maximum moisture content of 19 
percent before piling, as was stated in 
the original article that appeared in 
AMERICAN LUMBERMAN of April 20, 
1940. And the Wiles-Chipman com- 
pany says that the method used by 
Vincent Wardein, Alton, Ill., is a va- 
riation of the “Stayput” method and 
licensed under Chipman patent No. 2,- 
181,357. The Wiles-Chipman com- 
pany believes that “any method of a 
similar nature would be an infringe- 
ment of Mr. Chipman’s patent.’’ Those 
interested might communicate with the 
company as to the terms of the patent. 

J. S. Mathewson, senior engineer 
Forest Products Laboratory, Madison, 
Wis., referring to the symposium on 
piling, says that close V-piling would 
he definitely objectionable for green 
lumber, because by retarding drying it 
would permit the development of stain 
and other wood-destroying fungi, but 
that such piling may be satisfactory for 
lumber of a moisture content of less 
than 20 percent. 
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Kansas Dealer Enjoys Unusual 
Collection Record 


In May, 1941, L. E. Warnock, An- 
thony, Kans., will celebrate his 40th 
anniversary as manager of a yard there 
owned during the entire period by the 
Rock Island Lumber Co. 

Mr. Warnock not only enjoys a 
unique position in length of service but 
is able to point with pride to his col- 
lection record. Charge-offs for the 
entire period amount to but $2,495.42 
or .1478 percent of sales. 

“T mention the collection at the time 
[ make the sale,” he says. “I have a 
thorough understanding with my cus- 
tomers concerning my terms. At first 
some of them were inclined to pay little 
attention to them but T now have them 
trained so that they seldom give me 
any trouble. The slow pay people and 
the deadbeats don’t bother to come to 
my yard.” 

It is Mr. Warnock’s theory that his 
credit policy has helped to increase his 


sales. He admits he lost some bad 


| a 








Mr. and Mrs. L. E. Warnock, in front 

of the Rock Island Lumber Co. yard at 

Anthony, Kan., where Mr. Warnock has 
been manager for 40 years 


business but claims he gained more 
in good business. His customers know 
they are not making up for any bad 
credit losses. They don’t stay away 
from his yard because their account is 
past due or because they are irked by 
misunderstandings. The fact that his 
volume averages up better than yards 
located in towns of the same size in 
similar territories convinces him that a 
rigid credit policy attracts worthwhile 
customers. 
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Model House 


Increases Paint and 


Wallpaper Sales 


Women, in particular, like to pat- 
ronize a place that is shining with 
cleanliness, and this is one of the rea- 
sons for the success of the paint and 
wallpaper departments of the Burkey 
Lumber Co., Tucumcari, N. M. The 
salesroom is thoroughly modern—the 
front being of glass brick, with blue 
and white trim, and the entire building 
is floodlighted at night Two long 
tables, with shelves beneath them, 
standing in the center of the floor, hold 
a wide variety of paints and supplies. 
On the wall of the wallpaper section 
is a panel, cut up into 18 inch squares, 
wherein 40 different patterns of wall- 
paper can be seen at once. By con- 
sulting this board the customer gets 
an idea of the color and pattern he 
desires. 

Said J. W. Burkey, president of the 
firm: “This chart saves an immense 
amount of time, as instead of going 
through the entire sample book the 
salesman need show only those papers 
which have the leading characteristics 
of the design the patron selected from 
the chart. The average price of the 
papers chosen is 18 to 20 cents— 
though we can supply better grades. 

“We use direct mailings twice a 
year. We make up a list of about 500 
names, including customers on our 
books, and others we would like to 
secure. I draft a letter telling of our 
new lines in paint and paper, and in- 
vite the recipient to call to inspect 
them. After the draft is made [, turn 
it over to a couple of secretaries, who 
are acquainted with most of our clien- 
tele. They type all the letters on the 
machine, in most cases individualize 
them, so that the recipient will know 
that it was meant especially for him 
and was not just a form letter. These 
personalized letters—at least in a city 
the size of Tucumcari, where most 
people know each other—-are an ex- 
ceptionally successful form of advertis- 





ing. In the spring we complement 
this letter with a calendar, supplied by 
the manufacturers, containing samples 
of many new and standard patterns of 
wallpaper. These calendars are dis- 
tributed by men, rather than by boys, 
one to every home in the city. We 
also use the newspapers in the fall and 
spring to call attention to our interior 
decorating lines, running display ads, 
and quoting prices. Lastly, we display 
a number of the new wallpapers, to- 
gether with paint supplies and a big 
color chart, in our backless windows. 
By the time people have run through 
the samples, received a personal letter, 
read the ad in the newspapers and 


Above: Modern dis- 
play-office building of 
the Burkey Lumber 
Co., Tucumcari, N. M. 
Right: The Burkey 
wallpaper display 
mounted on time-sav- 
ing board showing 40 
samples at a glance 


seen the new lines in our windows, 
they have become pretty thoroughly 
“paint and decorate” conscious. 

“Tn addition to these standard forms 
of advertising we put on several orig- 
inal stunts each year to set people talk- 
ing, and make people think of our 
lines—especially our paints and wall- 
papers. One that created a lot of in- 
terest last fall was our display and 
contest at the county fair. In the midst 
of our showing of paints, papers, and 
building materials were three cages 
holding old roosters. Each day we 
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passed out. cards inviting visitors to 
guess the amount of corn each rooster 
would consume in three minutes and 
which would eat the most. The prizes 
were $10 worth of paints. At feeding 
time there was always a big crowd 
around our booth, and our paint lines 
received excellent publicity. We an- 
nounced this contest through the news- 
papers and by a card in our windows. 
The stunt attracted so much attention 
that a picture and news story concern- 
ing it was run in the local newspaper. 

“TIn-between the spring and fall sea- 
sons we build a model house—the 
paint and paper being taken from our 
regular stocks. In the newspaper we 
run a cut of this house, and invite 
everyone to visit it, to get an idea of 
‘what the well dressed house will 
wear’ in paint and paper the coming 
year. We have a representative on 

















hand as long as the home is open, to 
hand out cards and to invite any per- 
sons who seem interested to visit our 
salesroom and yard to see our com- 
plete line of building materials, and to 
learn how easily a modern home may 
be financed and built. A model home 
always attracts attention; over 500 
people visited our house last year. In- 
cidentally, we do considerable con- 
tracting business, having built many 
homes in Tucumcari and vicinity rang- 
ing in price from $3000 to $4500, the 
average being about $3500. 
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Front Line of Defense is Home 
Say Mississippi Dealers 


Jackson, Miss., March 31.—Over two 
hundred lumber and building material men 
attended the fifteenth annual convention of 
the Mississippi Lumber and Building Mate- 
rial Dealers here. High-lighting the open- 
ing session on Thursday morning, March 20, 
was President Gravlee’s address, in which 
he challenged the dealers to continue their 
efforts to add speed to the Defense program. 
“After all, what is the Defense program? 
What is it that we are defending? What 
is it that is more sacred to us than all our 
worldly possessions? Certainly you know 
the answer—certainly it is our homes. That 
is what we are trying to uphold. The home 
is the very front line of defense. We need 
more homes, more home owners,” continued 
the speaker, “the very moment a man be- 
comes a home owner, he becomes a_ better 
citizen. So we, by encouraging and pro- 
moting ownership, are 


home encouraging 





and promoting better citizenship. We are 
building a stronger democracy, a_ better 
America, and we are building a strong line 
of defense, a line not easily broken.” 
Oscar Larre, representing the Southern 
Pine Association, spoke of the work it had 
done, responding to the needs of the Defense 


Seated at Speakers table at the Reid- 

McGee Co.'s banquet (left to right) 

were: J. D. Arrington, Collins, humorist 

and newspaper editor, guest speaker; 

W. M. Lockhart, secretary-manager of 

the association, and G. J. Gravlee, past 
president 


program and reminded dealers that the asso- 
ciation was also “looking beyond to the time 
when the tidal wave of Government buying 
is over and we can re-dedicate ourselves 
to the development of private markets.” Mr. 
Larre spoke specifically of the sale of south- 
ern pine siding, stating that the association 
was taking advantage of an offer by the 
Georgia School of Technology to lay the 
bugaboo that southern pine does not take 
paint very well. Mr. Larre also praised the 
National Lumber Manufacturers’ Associa- 
tion’s fight to preserve wood markers 
through a comprehensive building code serv- 
ice. 

J. Rigby Perry, of Vicksburg, gave a talk 
on the value of the exhibits on display and, 
from the standpoint of a dealer, urged asso- 
ciation members to study them in order to 
improve their service and their selling 
power. 


Dn 


W. T. Pate, state FHA director, Jackson, 
predicted that the State would witness 
increasing building during the coming year, 
due largely, he said, to the Defense pro- 
gram, and the easy-financing plan for low- 
cost houses, in his address at the banquet, 
given Friday night by Reid-McGee. 

E. H. McGill, of the Sumpter Lumber Co., 
at Electric Mills, predicted lumber prices 
would rise within the next few months. 

W. H. Scales, of Timber Engineering 
Co., showed that through the use of its 
connectors, industrial and other structures, 
from the smallest to the largest, can be made 
safe, economical and excellent appearing, and 


that dealers should and can furnish the 
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Left to right — Russell Smith, Rolling 

Fork, newly elected president of Missis- 

sippi Retail Lumber Dealers’ Association, 

and G. J. Gravlee, of Tupelo, past 
president 


lumber and the bolts, nails and connectors 
to do the job. He told of the range of 
designs available for TECO construction. 
Mr. Scales spoke of the “termite conscious” 
public in certain sections, and of the new 


One of the most 
enjoyable hours of 
the convention was 
the luncheon given 
by the Mississippi 
association on Fri- 
day at noon for all 
members and vis- 
itors of the conven- 
tion with G. J. 
Gravlee presiding 


service installed by TECO to combat the 
“termite hooey” floating about. TECO, he 
said, proposes to market anti-termite shields 
through lumber dealers wherever possible. 


The elections resulted as follows: 
President—Russell Smith, Rolling Fork. 
Vice president—R. C. Stockett, Jackson. 
Treasurer—J. M. Evans, Jackson. 
Secretary—W. M. Lockhart, Jackson. 


Among prominent figures at the con- 

vention banquet given Friday evening 

by Reid-McGee Co. were (left to 

right): W. T. Pate, of Jackson, State 

FHA director; J. C. McGee, host, and 
W. F. Bond, toastmaster 
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Southern Hardwood Producers Review Their 
Current Problems; Evaluate Research 


New Orveans, La., March 31.—Walter 
W. Kellogg, of Kellogg Lumber Co., Mon- 
roe, La., was elected president of the South- 
ern Hardwood Producers, (Inc.), in the sixth 
annual meeting here March 26-27. Naming 
Mr. Kellogg to the presidency, in which he 
succeeded H. M. Seaman, of Kirby Lumber 
Corp., Houston, Texas, was effected at a 
luncheon meeting of the board of directors. 
Carl L. Freiler, of Denkmann Lumber Co., 
Canton, Miss., was elected vice president. 
Ed. R. Linn continues as secretary-manager 
and treasurer, and C. E. Miller is assistant 
secretary and statistician. 

The morning session was opened by Presi- 
dent H. M. Seaman, who commented on the 
year as one in which much has happened; 
the executive mentioned world stirring events, 





not know as much about southern hardwoods 
as the mill men thought they knew. Twenty 
important species of hardwoods are just too 
many for a buyer or a specifier to know 
all about unless he is educated by someone, 
in this case the industry. 

Mr. Linn suggested a real book on 
Southern hardwoods, including the 20 lead- 
ing and the other species. He referred to the 
distribution by Southern Hardwood Pro- 
ducers of finished samples of the various 
species, set of 30, of which 100 were turned 
out. He mentioned constructive results. 

Work done to get hardwood grades into 
Army camp specifications was cited, it being 
said that much was used. The reinstate- 
ment of hardwoods for army cot specifica- 
tions in 1938 was given as resulting in great 


vncenec ae! a 
sa 
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Shown here are the directors of Southern Hardwood Producers, (Inc.), in a picture taken at the 
luncheon meeting at the annual convention, held in New Orleans, La., March 26-27 


and in discussing the Defense program said, 
“though undeclared, we are in the midst of 
world war.” As weeks go on, he said, we 
will witness the developments, and the hard- 
wood industry has its own place here. Urg- 
ing the industry to organize itself to do its 
part in preparation for Defense, Mr. Seaman 
declared that the administration must be 
supported. 

In tribute to the work of the association, 
Mr. Seaman spoke specifically of the support 
of C. C. Sheppard, C. Arthur Bruce, and 
M. L. Fleishel. The last named, as NLMA 
president, was cited as having spent more 
time in Washington than at home. Studies 
in production, sales and wage-hour problems 
were urged and the lumbermen were told 
they were “just on the ABC’s of wood utili- 
zation.” 


Reports Association's Work 


Trade association work was cited as simi- 
lar to tree rings by Ed R. Linn, secretary- 
manager, in his annual report. The value 
of the association and its work increases with 
each year, like a tree, he said. The execu- 
tive referred to the results of distribution 
of the Hardwood Buyer’s Guide, it having 
been found that the industry’s customers do 


quantities being used last fall. Lining up 
Southern hardwood producer representation 
for Defense was summarized. 

The value of statistics on the industry 
to the industry was cited as a return obtained 
from their compilation by salaried men who 
have no interest in the figures as to the 
favorable or unfavorable impression they 
make. People use statistics but kid them- 
selves into thinking that assembled informa- 
tion on the industry just happens. Mr. Linn 
stated the Southern hardwood industry is in 
a good statistical position. 


Governmental Relations Problems 


Governmental relations problems to be 
dealt with, according to Mr. Linn, include 
the application ot the Walsh-Healey Act to 
lumber; the proposals for public regulation 
of private forest land, and the proposed 
industry committee for lumber under the 
wage-hour law. 

A statement that the impending naming 
of an “industry committee” for lumber under 
the wage-hour law will be followed by 
placing the minimum wage at 40 cents per 
hour was made by C. C. Sheppard, Clarks, 
La. Enforcement problems in the past 


proved so great, he said, it was thought best 
to solve them first. 

Under the Act, Mr. Sheppard pointed out, 
the Administration does have the authority 
to name an industry committee, conduct an 
investigation, and raise the minimum wage 
before that minimum as set in the Act can 
come into effect. This, he said, can be done 
in 30, 60 or 90 days. 


Advance Through Research 


The advancement of industry through the 
use of scientific research was cited to the 
lumbermen by L. F. Livingston, of E. I. 
duPont de Nemours & Co., in an illustrated 
address in which he demonstrated the use 
of urea in making lumber have bending 
and/or twisting qualities. The chemical in- 
dustry, he emphasized, prospers in depression 
times because it has the courage to work to 
develop new means to produce new things 
and to reduce costs. In comparing the De- 
fense situation, he stated that there are only 
14 strategic materials not produced in this 
country, as against 42 in 1914. 

In reference to the utilization of woods, 
Dr. Livingston declared that there existed 
no chemical reason why we can’t get all 
cellulose from any kind of wood. This, he 
said, is an economic question, and research 
can solve that. The aid that chemistry has 
given wood was cited as including stain con- 
trol, a fire retardant, insecticide, glue for 
plywood, and hydrogen peroxide as a bleach 
(albon) for “blond woods.” 

As virgin stands diminish, said Dr. Liv- 
ingston, the need for chemicals will increase 
for the protection of second growth. He 
cited the highly successful joint campaign 
with the lumbermen for the control of stain 
or mold. Any carefully planned program, 
he said, will prove successful. The chemical 
industry spends from 2 to 4 percent of its 
gross sales volume for research. In stating 


that it takes six years from initiation of a 
program to place a product on the market, 
the statement was made that 40 percent 
of duPont revenue is from products not in 
existence 20 years ago; much of it not 10 
No group of people ever lost 


years ago. 


Left to right: H. M. Seaman, Kirby Lumber 

Corp., Houston, Tex., retiring president; Wal- 

ter W. Kellogg, Kellogg Lumber Co., Monroe, 
La., new president 
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money in a good research program, he said. 

In discussing urea, Dr. Livingston traced 
its development from a search for a control 
chemical for checks and splits. It was 
found, he said, that urea seasons from the 
inside out. It is a product in which nitrogen 
from the air is used. 

Dr. J. F. T. Berliner, of duPont’s ammonia 
department, took up the discussion of urea. 
He spoke of search for a seasoner, and said 
the new product does not have unfavor- 
able corrosive or moisture attracting fea- 
tures. The new product costs more, but can 
be used to advantage in higher grades. It 
was tried on Douglas fir and hemlock, par- 
ticularly in Government pontoon lumber in 
which no checks are admitted. The value 
of use of the new product is that a mill can 
supply a lumber ready to bend (the furniture 
market being in mind). Bending can be 
effected with the use of straps to keep the 
pressure, 

The initial tests on hardwoods, said Dr. 
Berliner, were on overcup oak, it being felt 
that what could be done with that species 
could be done with all. Best results were 
obtained on 6/4 inch, with more work to be 
done on 8/4. 

In a resolution adopted at the close of 
the organization’s sixth annual meeting, the 
need to protect the timber supply was recog- 
nized, and it was urged that the educational 


Amemcan fiumbherman 


program be continued in accordance with 
sound American principles. 
Increased appropriations for Southern 


Forest Experiment Station and for the For- 
est Products Laboratory were asked in 
another SHPI resolution which pointed to 
lack of adequate research in southern bot- 
tomland hardwoods, and the adaptability of 
forest research to Government agencies. 

A third resolution pledged the industry’s 
full cooperation in the Defense effort. 


Defense Activities 


The last day's session was opened by 
Walter W. Kellogg, the new president. He 
called on J. L. Stearns, Jr., representative 
of SHPI in Washington, D. C., who gave a 
detailed account of activities in connection 
with modified admission of hardwoods to 
cantonment construction; admission of oak, 
maple and pecan flooring into Defense 
housing ; advantages gained for gum plywood 
and other rotary cut types, No. 2 common 
oak, and No. 3 birch and maple in Army 
temporary housing; also, extended use of 
hardwoods in such army items as chairs and 
camp cots, mess tables, folding tables, mess 
stools, field dining tables, and trunk lockers 
was mentioned. 

Admission of poplar siding by FHA was 
cited as a result of work in Washington. 
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Also mentioned was inclusion of Southern 
hardwoods in specifications of Public Build- 
ings Administration. Mr. Stearn cited a 
wide range of hardwood items required for 
use in connection with Defense, including 
army trucks and trailers, ammunition boxes, 
tent poles and pegs, and others. 

An important problem facing the Southern 
hardwood manufacturers, according to C. A. 
Rishell, hardwood engineer for National 
Lumber Manufacturers’ Association, is the 
furnishing of approximately six million feet 
of bending oak for use in the 200 high-speed 
wooden boats contracted for by OPM. This 
material must have from 6 to 10 rings across 
the grain. The use of a laminated hardwood 
keel for the 40 to 80 foot boats desired by 
the Coast Guard was suggested. 


Preparation of Grade Rules 


Preparation of grade rules for Southern 
hardwoods to fit construction lumber condi- 
tions had not advanced to a point where 
the committee in charge could make a report, 
said John L. Avery, chairman. Mr. Avery 
declared that such rules must comply with 
American lumber standards, and once estab- 
lished will make possible the meeting of a 
natural demand that cannot be met in their 
absence. The committee will hold a further 
meeting in May, and solicits the suggestions 
of the industry. 





New Mill Has Quality Timber Supply 
and Modern Plant 


Pitor Rock, Ore., April 2.—Compara- 
tively new is the Pilot Rock Lumber Co., 
with a mill here and sales offices at 305 
Radio Central Bldg., Spokane, Wash. 

The sawmill is equipped with an eight 
foot band mill, a horizontal band resaw, 
edger, automatic trimmer and slasher. Its 
one shift capacity is 80,000 feet. Six mod- 
ern Moore “cross-circulation” dry kilns 
and a planing mill were completed in Janu- 
ary, 1941 and the company now kiln dries 
100 percent of its mill cut. 

The company’s timber is almost entirely 
Ponderosa pine, the primary holdings being 


Left: Loaded kiln trucks; and right, logging truck ready to 


from the so-called Griswold tract located in 
the John Day district. The district is said 
to be known for timber possessing an ex- 
ceptionally fine quality of texture. Logs cut 
heavy to selects and No. 2 common. They 
are trucked in 32 foot lengths 50 miles over 
splendid highway and bucked to length at 
the mill. 


Officers and stockholders of the Pilot 
Rock Lumber Co. are all experienced lum- 
bermen. E. T. Kerns, formerly with the 
Wenatchee Box Co., Wenatchee, Wash. is 
president and manager. A. E. Moltke, vice 
president, is experienced in pine logging. R. 











Left to right: E. T. Kerns, president; Carl Carl- 
son, superintendent, R. H. Bockmier, sales mgr. 


B. Fields of Leavenworth, Wash., serves as 
secretary. Superintendent of the plant and 
also a stockholder is Carl Carlson, who for 
15 years was assistant manager of the Black- 
well Lumber Co., Couer d‘Alene, Ida. 





be unloaded at the Pilot Rock Lumber Co., Pilot Rock, Ore. 
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Mississippi Mill Cuts Its Last Log 


ELectric Mitts, Miss., March 29.—After 
29 years of continuous operation at its mill 
here the Sumter Lumber Co., Inc. cut its 
last log at 11 a. m. today. A large stock of 
finished lumber is still on hand and _ the 
sales and distribution departments of the 
firm will continue to function as usual until 
the entire inventory is liquidated. 

The present owners of the Sumter com- 
pany purchased a small mill in Sumter 
County, Ala. and began operations in 1900. 
The Alabama mill burned and the company 
erected the first all electric mill in the South 
at the present site, which at that time was 
more nearly centered in its timber holdings. 


Last log beiny cut at the Sumter Lumber Co., 


Inc. mill, Electric Mills, Miss. 


plant has produced between  1,500,000,000 
and 1,750,000,000 board feet of ‘“Nearwhite” 
lumber to average about 52-60 million feet 
each year for 29 years. 

For many years the Sumter Lumber Co. 
has been using the pages of the AMERICAN 
LUMBERMAN to inform lumbermen all over 
the» United States of the quality and merits 
of their product and the availability of their 
services. Much appreciated by this ‘publica- 


“tion was the following statement: regarding 


this relationship made in a recent letter from 
E. H. McGill, sales manager of the Sumter 
firm. ‘“We-haye enjoyed very much our 
association: with the AMERICAN LUMBER- 





The plant is ceasing. 


operations after 29 years of Shortleaf Pine production. 


A town was established, named “Télectric 


Mills,” and the plant began production April 
1, 1912. For the past 20 years it has been 


working on a double shift basis, and was 
considered to be one of the largest Short- 
leaf operations in the South. 

Surrounding the mill was more than 100,- 
000 acres of virgin Shortleaf Yellow Pine 
timber. The high quality and unusually soft 
texture and close grain of the lumber prod- 
uct prompted the company to tradename it 
“Nearwhite.” Since 1912 the Electric Mills 


MAN and want to compliment you on the 
efficient way in which you have always han- 
dled our advertising, and the help that we 
could depend on getting at all times. It has 
been a pleasure to work with you folks.” 

With the exception of the continued sales 
policy no definite announcement as to future 
plans has been made by Sumter officials. 
Several projects to keep the town of Elec- 
tric Mills alive and to care for a large part 
of the employees are under consideration at 
present. 





Gypsum Company Acquires 
Rock Wool Plants 


BurFALo, N. Y., March 31.—The Na- 
tional Gypsum Co., manufacturers af: “Gold 
Bond” wall and ceiling building materials, 
has announced the purchase of the assets of 
the General Insulating and Manufacturing 
Co., makers of “Gimco” rock wool products. 
The move increases National’s production 
facilities to 21 plants by the additions of 
rock wool plants in Alexandria, Ind., Dover, 
N. J. and Dubuque, Ia. 

These three plants will manufacture a 
complete line of rock wool products to be 


sold under the “Gold Bond” brand name 
through regular dealer channels. 

The name “Gimco” will be retained by a 
separate sales organization. Merchandising 
and promotion plans for this brand will con- 
tinue as lieretofore. 

A new dealer price list for “Gold Bond” 
rock wool is available from the company. 





Moderate Cost House Plans are 
Published in Every Other Issue. 
WATCH FOR THEM 
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Many a Barn 
Will be Built this Spring 


Implement Sheds, Hen Houses, Hog 


Houses and other farm structures will 


be needed. 


ness with 
LONG LEAF 


WI - YELLOW PINE 


This strong and sturdy lumber de- 
fies wind, wear, weather and time. 
Sell it for ALL structural uses. 


WIER LONG LEAF LUMBER CO 


‘HOUSTON, TEXAS. 
Mills: Wiergate, Texas. 


Go after this farm busi- 

















MONTGOMERY, ALABAMA 


MANUFACTURERS 


SOUTHERN PINE 
LUMBER 


Specializing in Shed Stock and Boards, One- 
h-lf by Six Poplar Bevel Siding, Mouldings 


NDU re 


LUMBER [LUMBER CO. Inc. Tite 
ELIZABETH, LOUISIANA 























Timbers, chemically treated to 
prevent stain. 


Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 
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NAILING HARDWOODS 


By R. P. A. Johnson, Senior Engineer, Forest Products Laboratory, Madison, Wis. 


The Defense program has resulted in a 
heavy demand for lumber, especially for 
sheathing and other coverage. To aid in 
meeting that demand, the Army Quartermas- 
ter’s Specifications have authorized the use 
of the new No. 2 hardwood construction 
grade. A number of questions have arisen 
as to how hardwoods can best be nailed and 
what, if any, changes should be made from 
methods used in nailing softwoods. Tests 
made at the Forest Products Laboratory, 
combined with observations by the staff, fur- 
nish information for answering many of the 
questions. 

The ease with which a wood can be nailed 
depends upon a combination of its hardness 
and tendency to warp. These in turn largely 
determine the tendency of the wood to split 
in nailing. Most hardwoods as a class are 
harder than softwoods, and have a greater 
tendency to warp. There are, however, some 
hardwoods which can be classed as easy to 
nail. 


Some Hardwoods Easy to Nail 


The hardwoods may be divided into two 
groups on the basis of their nailing charac- 
teristics. One group nails much like soft- 
woods, and presents no special nailing prob- 
lems. That group includes basswood, buckeye, 
butternut, chestnut, cottonwood, cucumber, 
magnolia and yellow poplar. All of these 
are softer, or have about the same hardness 
as, the harder softwoods. They are classed 


as slight or moderate in warping tendencies. 
Some Require Special Technic 


The other group contains the refractory 
nailing hardwoods. Except for the gums, 
they are harder than any of the softwoods. 
The group includes the ashes, gums, elms, 
oaks, maples, beech, birches, hickories, 
pecans, and hackberry. The gums are in- 
cluded in this group because of their ten- 
dency to warp. The woods in this group re- 
quire different nailing technic than that com- 
monly used with construction lumber. 

Refractory hardwoods have been used 
green, especially on the farm, to solve the 
problem of nailing. Using hardwood green 
does solve the nailing problem, for green lum- 
ber is softer and easier to nail than dry lum- 
ber, and is not warped. That solution, how- 
ever, has its drawbacks, and can not be 
recommended, except for buildings where 
tightness of coverage is relatively unim- 
portant. 


Skilled Carpenter Can Nail Hardwoods 


A skilled carpenter can nail the refractory 
hardwoods when dry. The methods he em- 
ploys include the use of nails one or two 
penny smaller than he would use with soft- 
woods ; the nails are “eased” in at the start; 
the nails are set back as far from the end as 
practical to reduce splitting; blunt-pointed 
rather than long-tapered, sharp-pointed nails 
are used, for they have a smaller tendency to 
split the wood ; boards are selected and placed 
so as to obtain the maximum bearing at the 
place of nailing: when a board is warped so 
that a good bearing is not obtainable a wedge 


or shim is used to furnish a temporary bear- 
ing under the nail; the point of the nail is 
waxed so that it will drive easier. 


Tests Prove His Practices Correct 


The technic of nailing refractory hard- 
woods has been developed largely as a result 
of experience. Tests, however, have dem- 
onstrated the correctness of most of the prac- 
tices. Tests on wooden boxes resulted in the 
recommendation of a nailing schedule that 
calls for one to two penny smaller nails for 
the refractory woods. It was observed, in 
tests made to determine the tendency of wood 
to split in nailing, that a light hammer with 
free swing worked better than a heavy ham- 





Hardwood producers found 
that the difficulties encoun- 
tered in nailing hardwoods 
for camp construction, by 
carpenters who had had no 
previous experience handling 
them, resulted in hardwoods 
being temporarily displaced 
from the Army’s buying list; 
but following the writing of 
new specifications they have 
been restored to it. As a serv- 
ice to hardwood manufac- 
turers, in facilitating the use 
of their products, the Amer- 
ican Lumberman requested 
the Forest Products Labora- 
tory, of Madison, Wis., to 
prepare suggestions as to the 
nailing of hardwoods. The 
Laboratory has given gener- 
ous co-operation, despite the 
handicaps under which it 
now labors, and has had the 
accompanying article pre- 
pared by one of its staff. 











mer with a light swing. The same tests 
showed that the refractory hardwoods re- 
quired wider margins. A study of the in- 
fluence of size and shape of nails on their 
holding power and tendency to split the wood 
led to the conclusion: “A nail tapered at the 
end and terminating in a blunt point will not 
split the wood so badly as a common nail, 
and in heavier woods it is equal to common 
nails in holding.” 


Wedge Support Overcomes Warping 


Observations made on the job, and in 
tests, indicate that warping is probably ac- 
countable for more of the difficulties encoun- 
tered in nailing hardwoods than is hardness. 
The force of a blow in nailing a warped 
board is largely absorbed by the spring of the 
board. Since the nail is at one angle to the 
warped board, and at another to the framing 
member to which the board is being nailed, 


there is a tendency to cause the nail to bend 
even when hit squarely on the head. Some 
carpenters carry a small wedge for use in 
obtaining a firm nailing base with warped 
boards. Boards with only a slight cup often 
split when the board is pulled flat by driving 
the nail home. On the other hand, thor- 
oughly dry hickory, beech, and white oak 
boards were nailed with little trouble when 
flat and firmly supported. 


Beeswax Eases; Little Affects Nail Hold 


The use of beeswax to make nailing easier 
is an old practice. Carpenters frequently 
have a hole filled with beeswax in the end 
of their hammer handle for waxing the points 
of nails. A limited number of tests were 
made at the Forest Products Laboratory to 
determine the effect of wax on driving char- 
acteristics and holding power. They indi- 
cated that even a small amount of beeswax 
on the points materially reduces the force 
required to drive nails, reduces the percentage 
of nails that bend in driving, and reduces the 
splitting. However, it also reduces the hold- 
ing power. Nails with waxed points driven 
through hardwood into softwood framing 
when pulled shortly afterwards had about 
three-fourths of the holding power of nails 
with no wax on them. Several hours after 
driving, nails. with waxed points had only 
slightly lower holding power than did un- 
waxed nails, indicating that possibly over a 
long period of time the loss of holding power 
as a result of the wax is small. 

The tests on waxed nails, while too limited 
for final conclusions, do indicate that the 
practice of waxing nail points is not a trade 
fallacy or superstition, but has a very definite 
value in making hardwoods easier to nail, 
and that the benefits obtained from the use 
of wax outweigh the loss in holding power. 





Receives Award for 
Safety Record 


Mempuis, TENN., March 31.—Cole Manu- 
facturing Co. located here was _ recently 
awarded a “Certificate of Merit” by the 
Liberty Mutual Insurance Co. for its record 
of 201,272 man-hours of work without a 
lost-time accident in their spacious millwork 
plant. 

The record was esablished during the 
period of January 6 to October 3, 1940. The 
award, which denotes “conspicuous achieve- 
ment in accident preventions,’ was presented 
to R. J. Mueller, plant superintendent, in the 
presence of other company officials. 





Loadings of Revenue Freight 


The car service division of the Association 
of American Railroads reports that revenue 
freight for the two weeks ended March 22 
totaled 1,527,201 cars, showing ar increase 
of 28,609 cars over the number for the two 
weeks ended March 8. Forest products load- 
ings of 78,330 cars show a decrease of 788 
cars below the number for the two weeks 
ended March 8. 


Aj 
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FEBRUARY SALES OF INDEPENDENT 
RETAIL DEALERS 

Wasuincton, D. C., March 31.—Follow- 
ing is a compilation of percentage changes 
in February dollar sales of independent retail 
lumber and building materials dealers, from 
February of last year and from January of 
this year, covering thirty States and six 
principal cities, these data having been pre- 
pared by the Current Statistical Service of 
the Bureau of the Census: 





No. of Percent Change 
Firms Feb.,’41 Feb., °41 

States Re- from from 
by Regions— porting Feb.,’40 Jan., ’41 

TORRE 6.6 cs- sas 1,224 + 20 10 

New England 84 +25 —12 
Ve. 2... 16 +26 —8s 
Massachusetts.. 37 +14 —6 
Rhode Island.. ti +24 —24 
Connecticut ... 14 +41 —10 

Mid. Atlantic 92 +29 —7 
Pennsylvania.. 92 +29 —7 

East No. Cent. 276 + 2 —10 
| eae 60 +29 —10 
ENGIGNA ... 065% 93 +17 —9 
(i 78 +20 —16 
Michigan ..... 16 +36 —) 
Wisconsin .... 29 +25 —4 

West No. Cent. 147 25 4 
BOWE. cc ceeeees 29 +26 —** 
Mis@ouri ...... 40 +36 —3 
Nebraska ..... 37 +12 —11 
eee $1 +12 —7 

So. Atlantic.. 53 +10 —10 
South Carolina 18 +18 2 
GOOGRAE. ccccesn 16 +4 —5 
pt ere 19 +9 —13 

East So. Cent. 14 + 36 —2 
pA eee 14 + 36 —2 

So. Cent. 155 +14 —17 
Oklahoma , 28 +17 —13 
I casue. ose as 120 +15 —18 

Mountain 148 +16 —5 
Montana ..... 17 +15 —15 
ee 14 +12 —7 
Wyoming ..... 15 +7 +5 
Colorado ..... 46 +26 +6 
New Mexico... 17 +17 +7 
Artgoma ....... 12 +14 —21 
ere 22 +13 —7 

Pacific ...... 255 +20 —10 
Washington ... 49 +29 +2 
OROMOM 2.6658 25 +35 +8 
California 181 +17 —13 

Principal Cities— 

Chicag@o, Til.... 17 +25 —18 
Los Angeles, 

3 Se 15 —!1 —30 
Portland, Ore.. 9 +43 +11 
St. Louis, Mo.. 12 +25 —10 
San Francisco, 

2) re 13 +35 —6 
Seattle, Wash.. 17 +39 +** 

**Less than 0.5 percent. 





Wood Barrels for Oil Exports 


SAN Francisco, CALir., March 29.— 
Recent Federal restrictions on petroleum 
exports in metal drums has developed in 
this market a new and unlooked-for outlet 
for wooden barrels as containers for export- 
ing lubricating oils. The barrels are made 
of Douglas fir, and combined capacity of two 
local barrel companies is 2,000 a day. 





Appalachian Hardwoods 
Active 


CINCINNATI, OHIO, March 31.—February, 
the shorter month considered, was about on 
par with January, according to current 
harometer of Appalachian Hardwood Manu- 
facturers (Inc.) which reflects performance 
of 65 band mill units. Mill stocks, both 
gross and unsold, showed declines of 2.2 
and 1.7 percent, respectively, during the 
month. Sales surrendered first place to ship- 
ments, while production brought up the rear. 
February production was 24,066,000 against 
26,302,000 feet in January; orders were 
29,152,000 against 32,083,000 feet, and ship- 
ments were 29,694,000 against 31,914,000 
feet. Gross stocks shrank from 211,372,000 
to 206,613,000 feet; unsold stocks, from 
170,263,000 to 167,422,000 feet: unfilled or- 
ders, from 41,109,000 to 39,191,000 feet. 
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Manufacturer Publishes Mag- 
azine for Dealers' Customers 


The forthcoming spring issue of Our 
Home, a consumer magazine published by 
Masonite Corp., 111 W. Washington St., 
Chicago, Ill. for distribution through deal- 
ers, will contain another contribution to the 
series “My Favorite Small House,” and an 
authoritative article on small home decora- 
tion. Randolph LEvans, a noted architect, 
tells how to watch the construction of a 
house. 

Our Home is designed to stimulate public 
interest in home building and to promote 


modernization and redecoration. An enlarged 
program for the magazine for 1941 is 
expected to increase dealer participation. 

The publication stresses small home de- 
sign and construction, ideas for remodeling, 
interior decoration, gardening, landscaping, 
etc. 

A dealer’s order is renewed annually and 
covers the three issues each year; spring, 
summer and autumn. He may elect to 
receive a bulk shipment of copies in indi- 
vidual envelopes, a bulk shipment without 
envelopes, or to have the magazine mailed 
direct to customers by Masonite. The cost 
varies slightly according to the service. Full 
information is available from Masonite. 
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| find the 
HEATILATOR Fireplace 


Here is what one building material 





dealer writes: “I find my job of selling 
Heatilators is growing easier all the time. For 
they give such complete satisfaction that 
every Heatilator owner helps me in my selling 
job. I do not hesitate to recommend the 





Heatilator for I have found it does everything 
claimed for it.” 


HEATILATOR Fireplace 
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Rapid Progress Is Reported in 


Housin 


Wasutincton, D. C., April 1.—With the 
residential signing of the Lend-Lease Bili, 
large British orders for lumber for rebuild- 
ing of bombed areas appeared certain. Al- 
ready No. 1 used for packing upon arrival 
in Britain is salvaged for building. Demand 
for Defense housing for American workmen 
will boost Defense lumber requirements still 
further. Naturally Britain is expected to 
draw heavily on Canadian lumber sources, 
but the United States will doubtless be re- 
quired ot furnish considerable quantities. 


Defense Housing Work Progresses 


Defense home construction was given an- 
other boost when President Roosevelt signed 
amendments to the National Housing Act, 
which set up a special $100,000,000 FHA 


home mortgage insurance authorization. 
FHA Administrator Abner H. Ferguson 
announced that more than 120,000 new homes 
have been started under FHA inspection 
since last July 1, with most of them con- 
centrated in Defense industry areas. De- 
fense housing generally moved forward, with 
the Division of Defense Housing Co-ordina- 
tion announcing a new high in construction 
contracts. In one week, there were contract 
awards for 2,400 new dwelling units, the 
largest number to be awarded in one week 
under the program. Contracts have now 
been let for a total of 43,357 units, of which 
25,377 are for civilian industrial workers, and 
17,980 for married enlisted personnel. 
Defense Housing Co-ordinator Charles I’. 
Palmer asked the Federal Works Agency to 





Huge Drawing Board of Sugar Pine 


PoRTLAND, OrE., March 31—Beautifully 
manufactured to the most exacting specifica- 
tions, 70,000 board feet of soft-textured sugar 
pine from the Klamath Falls area of Oregon 
has just been installed as a gigantic drawing 
hoard 440 feet long and 70 feet wide, one of 
the largest in the United States, as the mold 
loft of the shipyard of the Willamette Iron 
& Steel Co. Working on hands and knees, 
draftsmen will draw on it plans for vessels 
to be built in the yards for the United States 
Navy and perhaps sometime for private ship- 
owners. After each detailed plan is drawn 
and used, the floor will be sanded down for 
another. 

Finest of lumber is needed for this job. 
It must he soft-textured, evenly grained and 
free of blemishes. The Qualser Lumber Co., 


of Portland, of which Al Disdero is manager, 
undertook to furnish the lumber and obtained 
it from the Weyerhaeuser Timber Co. mill at 
Klamath Falls. It is 1%x4-inch, with tongue 
and groove below center to permit frequent 
sandings. Only No. 1 and 2 clear grade was 
used. 

The great drawing board was nailed with 
10d casing nails to an inch of shiplap subfloor, 
each floor running diagonally over the joists 
at right angles to the other, and separated 
by rosin paper. Workmen, in laying the floor, 
were not permitted to wear shoes with nails 
in them and perfect fitting was carried out 
all the way over the big area. 

Use of sugar pine for this job is regarded 
as a high tribute to its quality and to perfec- 
tion in manufacture. 


g Defense Workers 


begin work on a 400-dwelling unit housing 
project at Wichita, Kan., which had _ pre- 
viously been ordered deferred. Several air- 
plane factories are being built at Wichita. 


New Housing at Capital Provided For 


lor Washington, D. C., itself, and_ its 
environs, where a housing shortage is de- 
veloping, President Roosevelt approved a 
supplemental Defense housing program en- 
tailing the construction of 1,425 units. The 
program includes 1,000 units in dormitories 
for single women employed in the Govern- 
ment. The President’s action included the 
construction, with public funds, of an addi- 
tional 350 dwelling units for famileis of en- 
listed personnel and civilian employes con- 
nected with Fort Belvoir, which is near 
Washington. The remaining 75 units are to 
be provided by private industry. 


Contracts 350 Units at Indian Head 


Contracts were awarded for the Indian 
Head (Md.) _ prefabricated demountable 
houses by the Public Buildings Administra- 
tion. Seven contracts were awarded for 350 
houses. This brings the total homes now 
contracted for at Indian Head to 370, with 
requirements placed at 650. Negotiations are 
continuing for the remaining units. Con- 
tracts for the Indian Head houses are as 
follows: 

0 units, $134,600, to Allied Housing As- 
sociates (Inc.), of Langhorne, Pa. 
50 units, $127,000, to Home 

Corp., Kansas City, Mo. 


Building 


50 units, $149,050, to National Homes 
Corp., Lafayette, Ind. 
290 units, $141,550, to Standard House 


Corp., Chicago, I11. 

50 units, $138,900, to the Tennessee Coal 
& [Iron Railroad Co., Birmingham, Ala. 

50 units, $142,600, to Humphrey-Horsley 
Co. (Inc.), of New York City. 

50 units, $147,500, to Lockwell Houses 
(Inc.), of New York City. 


New Defense Construction Contracts 


Other PBA Defense housing 
awards were announced as follows: 

New London, Conn.: 300 family units, to 
cost $933,000, to N. Benvenuti & Sons, of 
New London, Conn., to house industrial 
workers at Submarine Base and Electric 
Boat Co., New London. 

Stockton, Calif., 100 family units, at 
Stockton Municipal Airport, K. E. Parker 
Co., San Francisco, Calif., for $297,000; for 
married enlisted personnel of Army. 

Savanna, Ill: Savanna Proving Ground, 
200 units, $625,700, to Coath & Goss (Ine.), 
of Chicago, Lil. 

Long Branch, N. J., Fort Monmouth, 265 
units, $863,000, to Matthews Construction 
Co., of Princeton, N. J. 


contract 





Windjammers Again Load 


San Francisco, CALIF., March 29.—Short 
age of cargo space, and soaring charter 
rates resulting from war conditions, have re- 
vived interest in the old windjammers of 
days gone by. The old Star of Scotland and 
the old Mary Dollar, both moored in Los 
Angeles Harbor, have been reported pur- 
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chased by eastern interests that will refit 
them and place them in the British-Colum- 
bia-South African lumber trade. For pur- 
chases of a third sailing vessel, the Monitor, 
here, negotiations are reported to be under 
way. The new owners are reported to have 
found hundreds of capable sailors, mostly 
Scandinavians, happy to get back into sail 
again before the mast. 





Grant Land Supplies Defense 
Needs 


WasHIncTon, D. C., April 1.—Approxi- 
mately 30 percent of the timber cut from the 
Oregon and California railroad grant lands 
in western Oregon has been devoted to the 
filling of Defense orders, it was announced 
by the O & C Revested Lands Administra- 
tion of the Department of Interior. March 
sales of more than 107,000,000 board feet 
broke all records for any single month’s 
operation. The O & C Administration oper- 
ates on sustained-yield. 
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Western Pine Shipments to 
Show Big Gain 


PortLanb, OreE., March 29.—In a state- 
ment issued here today by the Western Pine 
Association, an estimate is given of the prob- 
able consumption of lumber from the west- 
ern pine region for the second quarter of 
1941: 

“It is now apparent that shipments from 
the western pine region for the first quarter 
of 1941 will total about 1173 million feet, an 
increase of 2244 percent over the same period 
last year, and the largest volume which the 
region has moved during the first three 
months of any year in its history. Based 
on general predictions and all other available 
information relative to the use of our prod- 
ucts, it is now estimated that, during the 
second quarter of 1941, shipments of west- 
ern pine lumber will approximate 1541 mil- 
lion feet. This would indicate a volume of 
shipments 281 million feet in excess of the 
1263 million feet shipped during the same 
period a year ago.” 


FROM THE NATION’S CAPITAL 


LUMBER CONSUMPTION SHOWED 
POST-DEPRESSION RECOVERY 

WasuincTon, D. C., March 31—A bien- 
nial report for 1938, issued by the Forest 
Service, shows that lumber cut of the United 
States in 1938 was in excess of 21 billion feet 
—a decrease from the preceding year. Ex- 
ports and imports of lumber also showed a 
decrease in 1938. Per capita utilization, how- 
ever, increased from 94 feet in 1932—low 
point of the depression—to 164 board feet in 
1938, according to R. V. Reynolds and A. H. 
Pierson, of the Division of Forest Economics, 
co-authors of the report. The top figure, 
however, is less than one-third of the peak 
per capita consumption of 523 board feet, 
reached in 1906. In 1938, 24 States showed 
per capita consumption below the national 
average; all are east of the Great Plains. 
Per capita lumber consumption varied 57 feet 
in District of Columbia to 974 feet in Oregon. 
Tables comprise 36 of the 58 pages of Mis- 
cellaneous Publication No. 413, “Lumber 
Distribution and Consumption for 1938.” 
Copies may be obtained for 15 cents from Su- 
perintendent of Documents, Washington, 
|) ae oe 


TO DISCUSS MACHINERY FOR 
HOME PRODUCTION 

WasHINGTON, D. C., March 31—Operative 
home builders from all over the country will 
meet here May 15, 16 and 17 for a three-day 
discussion of our whole machinery for home 
production. Discussions will center directly 
on the great job now of producing, for needs 
of the Defense program, approximately 250,- 
000 new housing units, at least half of which, 
it is estimated, can be created through private 
enterprise. The meeting, first of its kind in 
real estate history, is called by Home 
Builders Institute of America, professional 
branch of the National Association of Real 
Estate Boards. There will be discussions 
from the great Agencies of Government con- 
cerned with home building, and by leading 
home builders. Heading valuable technical 
discussions with particular reference to to- 
day’s Defense housing production will be this 





group of executives of FHA, with their sub- 
jects: Earl S. Draper, assistant adminis- 
trator, what is possible under new Title VI; 
Curt Mack, director of underwriting, valua- 
tion problems under changing conditions ; 
Steward H. Mott, director, Land Planning 
Division, development of home sites ; Howard 
P. Vermilya, director, Technical Division, 
minimum construction requirements; Jay 
Keegan, assistant administrator, opportuni- 
ties for builders of houses of very low cost 
range. M. L. Wilson, extension director, 
Department of Agriculture, will talk on home 
building needs and opportunities in villages 
and rural communities. 





FURNITURE WOOD IDENTIFICATION 
BULLETIN REPRINTED 


WasHIncTon, D. C., March 31.—An aid 
to furniture buyers in identifying hardwoods 
used for furniture, “The Identification of 
Furniture Woods” by Arthur Koehler, of 
the Forest Products Laboratory, Madison, 
Wis., was recently reprinted by the Forest 
Service. Copies are available from Superin- 
tendent of Documents, Washington, D. C., at 
25 cents apiece. 





FIR RESOURCES REVIEWED 

WasHInoTon, D. C., March 31.—A sys- 
tem of managing old-growth forests for 
continuous production is a major need of the 
Douglas fir region of Oregon and Washing- 
ton, according to a report by H. J. Andrews 
and R. W. Cowlin, economists of the Forest 
Service. Their report, of 169 pages, ‘“For- 
est Resources of the Douglas Fir Regions,” 
Miscellaneous Publication 389, may be ob- 
tained from Superintendent of Documents 
in Washington, D. C., for 50 cents a copy. 





MC ORDERS 137 CARGO SHIPS 

Wasuincton, D. C., April 1.—Construe- 
tion contracts for 137 cargo ships have been 
awarded, according to an announcement from 
the Maritime Commission. The contracts 
amount to $205,500,000. 
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OUR WALLRITE SALES ARE 
GAINING EVERY MONTH! 








ONE DEALER 
TELLS ANOTHER 


Dealers everywhere have found that 
it pays handsome profits to handle 
Wallrite, the new economical wall- 
covering that insulates as well as dec- 
orates. There is a ready market for 
Wallrite in your community, because 
nine out of ten homes are immediate 
prospects for it. Wallrite is easy to seil 
because it provides more home im- 
provement for less cost than any item 


on the market. 


Ask your jobber for 
samples of our new 
1941 designs. 






WALLRITE 


Fleming & Sons, Inc., Dallas, Texas 
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RodDewvil, 


WOOD SCRAPERS 


LONGER HANDLES—SHAPED AND BAL- 
ANCED PERFECTLY. MODELS RANGE 
FROM 10c to $5. Double-edged Blades sup- 
plied with super-sharp or serrated edges. 
No screw driver or wrench needed to 
replace blades—just push new blade in. Big 
blade replacement sales assured dealers 
stocking RED DEVIL WOOD SCRAPERS. 
Write for Facts. 


ae 


LANDON P. SMITH, Inc. 


IRVINGTON, N. J. 


GLASS CUTTERS + GLAZIERS POINTS + GLASS PLIERS 
PUTTY KNIVES «+ WOOD SCRAPERS + PAINT CONDITIONERS 
FLOOR SANDING MACHINES + ELECTRIC FENCERS 


The Low Cost 
TOXIC-WATER REPELLENT 
PRESERVATIVE 
Positive protection against Rot, Fungi, 
Termites, Excess Moisture, Etc. 


CLEAN - STAINLESS - PAINTABLE 


Thoroughly tested and proved effective. Used 
by many of the Industry's leaders. 


| Write for technical data, tests, samples, etc. 


CRE-0-TOX CHEMICAL PRODUCTS Co. 


MEMPHIS, TENN. 


HOTEL BENSON 


PORTLAND 
OREGON'S 


Distinctive Hotel 


cuisine. 


rates. 


R. K. KELLER 


Managing Directors 





Manager 





Centrally lo- 
cated. Aijr condi- 
tioned dining 
rooms. Unexcelled 


All rooms with 
bath. Reasonable 


and W. E. BOYD, 


ROSS FINNEGAN, 
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New York House Sales 
Exceptionally Good 


New York, March 31.—An_ unusually 
high peak in house sales for this time of 
year was made in the metropolitan area dur- 
ing January and February, according to 
Thomas G. Grace, State director of FHA. 
His report states that 1,201 buyers invested 
$6,233,300 in properties carrying FHA in- 
sured mortgages, and that even this does 
not give a wholly adequate picture of the 
selling volume which began with a rush 
right after Jan. 1. Queens, Nassau and Suf- 
folk counties on Long Island continue to 
lead in sales. Mr. Grace said that nowhere 
in this territory had any timidity been 
shown as a result of the war situation. 
Rumors of rising costs and increased taxa- 
tion have failed to check this buying move- 
ment. The buying trend all seems to be 
toward the $5,000 and $6,500 house bracket, 
and the average mortgage, according to Mr. 
Grace, runs about $4,800. He further stated 
that this buying was not in his opinion just 
a “spurt” but that he expected to see it hold 
steady through the year for these low-cost 
homes. 





Permit Fees Often Make Big 
Percentage on Small Jobs 


RocuHEstTeErR, N. Y., March 31.—In a recent 
bulletin to members, Northeastern Retail 
Lumbermen’s Association asks, “Are your 
Building Permit costs and regulations un- 
reasonable? We would like to know just 
what the situation is, to determine whether 
or not there are abuses of the fee system 
for providing building permits, either be- 
cause of high fees or the need for permits 
for every job, big or small. Will you 
please advise your Northeastern Association 
what your building officials require in your 
town?” It cites an example of a city that 





requires a permit for a job such as painting 
and insulating a private home. On a $50 
insulating job, permit fees could be equiva- 
lent to 2 percent of gross sales or anywhere 
from 10 to 20 percent of net profit. 





Federal Housing Opposed 


BuFFALo, N. Y., March 31.—The further 
extension of Federal housing projects to 
Buffalo and vicinity is being opposed by 
city officials as well as citizens’ organizations. 
The Common Council has declined to sell 
land in the Kenmore-Military Road section 
to the Government as a Defense housing 
site, because the Chamber of Commerce 
contemplates a private housing construction 
program through the Queen City Housing 
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Corp., a limited-dividend corporation formed 
under the housing law. Meanwhile the 
Government is threatening to start actual 
construction of houses on April 14. Among 
the Councilmen opposing sale of the land.to 
the Government are two lumbermen, James 
L. Crane and Henry C. Vackel. 





Georgia TECO Engineers to 
Serve Alabama 


WASHINGTON, D. C., March 31.—To meet 
the increasing demand of engineers, archi- 
tects and contractors for data on the use of 
the timber connector system of construction 
in light and heavy lumber structures, Max- 
well & Hitchcock, Georgia engineers, today 
announced an extension of their operations 
covering both Georgia and Alabama. Oper- 
ating under the trade name of The Timber 
Engineering Co. of Georgia and Alabama, 
the firm will specialize in the sale of the 
“Teco” system of timber construction. South- 
ern industrial users have found TECO con- 
struction applicable to warehouse roof 
trusses, Army cantonments, railway struc- 
tures and bridges. 


Adds Mill to Production 
eje,e 
Facilities 

Among the more recent events in the 
eastern Oregon pine manufacturing industry 
is the purchase of a sawmill at Reith, Ore., 
3 miles west of Pendleton by the same in- 
terests that own the Heppner Lumber Co., 
Heppner, Ore. The new corporation organ- 
ized to take over the plant at Reith is the 
Keith Lumber Co. Officers of this company 
are the same as those of the Heppner Lum- 
her Co., namely H. E. Leash, Portland, Ore., 
president; Orville Smith, vice-president and 
general manager; Leonard Kraft of Bridal 
Veil, Ore., secretary and treasurer. 

The plant was purchased from W. W. 





Mill at Reith, Ore., 
acquired by Heppner 
interests, which have 
band mill at Hepp- 
ner, Ore., will bring 
total annual capacity 
of two plants to 20 
million feet of quality 
textured eastern Ore- 
gon Ponderosa 


Saults of Ione, Wash. Mr. Saults remained 
with the organization in the capacity of log- 
ging superintendent. This is a single band 
mill and planing mill with a capacity of 
35,000 feet per shift. The timber is all 
Ponderosa pine. 

The Heppner Lumber Co. at Heppner 
also operates a band mill cutting 40,000 per 
shift and has recently completed a new plan- 
ing mill. These interests with the two mills 
will produce about 20 million feet during the 
season. 

The timber in this eastern Oregon section 
has a reputation for high quality texture. 
It is of medium size and growth. 

Lumber sales of both these plants are in 
charge of R. H. Bockmier, Radio Central 
Bldg., Spokane, Wash. 
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° during the past winter and seriously inter- 
1 New Plywood Mill Makes ional oil Goalie production re The 
e First Shipment new boiler will be a 1000 h.p. high pressure 
| ; a sh, Sree er type and will consume approximately 110 
; Pictured here is the Gret car of plywou tons of pulverized coal each day of opera- 
> shipped from the recently completed Oregon pei ' 
" Plywood Corp. mill, Sweet Home, Ore. as ‘ 
it was being unloaded for distribution in the ? 
vicinity of Rochester, N. Y. The car was Buys Mill, Timber and Modern 
sold by the Am-Mex Sales Co., 28 Church » 
. St. Buffalo, N. Y., sole distributors for the Retail Yard 
products of the Oregon mill. SPOKANE, WASH., March 29.—The H. E. 
From left to right on the ground are Mrs. 3rown Timber Co., Colburn, Idaho, has been 
t Robert F. Hofheins and Robert F. Hofheins, sold to Pack River Lumber Co., J. M. 
q secretary of the Am-Mex Sales Co. On the Brown, Jr., president. The company for 
Jf truck is John Mason, a Rochester lumber- many years has operated a single band saw 
n 
y 
1S e 
cd First carload of ply- 
+ wood from the new v 
“4 Oregon Plywood <DOO 
n- Corp. mill, Sweet Door closing—Flexicoil 
of Home, Ore., being spring compressed. 
c- unloaded at Roches- 
ter, N. Y. 
o 7] 
he 
ry man, and two drivers for the Rochester mill. Included in the deal are about 3% 
e., Lumber Co. million feet of Idaho white pine lumber in 
in- The Oregon Plywood Corp. which is the yards, some logs in the pond, and a Spring tension holds 
0., equipped with modern manufacturing ma- modern retail yard at Sandpoint, Idaho, built door securely. 
i- chinery of the latest design, is now in a a few years ago. The mill will start its one 
he position to operate at full capacity and supply season’s cut under the new management fingers” with Life 
ny the demand for its product. April 1. exclusive upoating rovides velvet-smoo” 
m- The H. E. Brown Timber Co. comprises conical spring action door securely '" 
re., Harry E. Brown, L. D. McFarland and of door, Yo rest proves care 
ind New Steam Plant to End Frank Brown. They are also interested in sition. Torture tent of ? 
dal the McFarland-Brown Lumber Co., at 
Waterpower Shortage Worry Naples. 
W. INTERNATIONAL Fats, Minn., April 3.— J. M. Brown, Jr, who heads and controls 
Work has commenced on a new “standby” the new Pack River company, is the oldest 
power plant for the Insulite mills of the son of J. M. Brown, Spokane, president 
Minnesota and Ontario Paper Co. here. The Long Lake Lumber Co. and recently elected 
re., president of Western Pine Association. 
ner Young Brown went into the woods and the 
ave mill for his father immediately after college, 
PP- and has been in business for himself now 
‘ity for a year or more. 
20 
lity North Carolina Orders 
- e 
“ Composite Rates 
SALisBury, N. C., April 2.—The State 
Utilities Commission has ordered railroads 
to institute composite lumber freight rates 
ned for all hauls, to replace a schedule which 
log- had provided one scale for hauls over a 
and single railroad and another scale for hauls 
of over two or more lines. Frank Downing, 
all Insulite officials looking over plans for the associate traffic director in the Commission, 
company power unit under construction at the said “We believe that there will be a very 
yner International Falls, Minn., mills. Left to right: slight increase in the aggregate charges.” 
per , H. Giles, assistant sales pth merchan- The adjustment, part of a Southwide move- 
a ising; J. H. Davidson, chief engineer and mill k eff Feb. 10. A “ : 
: manager; E. W. Morrill, sales manager, and ment, too hes ect Feb. 1 2 4 temporary 
nills M. S. Wunderlich, assistant sales manager, basis was given to rates on imported Philip- 
the technical: activities pine and other mahogany lumber and veneer, 
which move through the ports of Wilming- 
tion installation of the auxiliary plant will in ton and Morehead City. The “temporary 
ture. a great measure solve the company’s power basis” was made pending the outcome of 
shortage problem caused by inadequate related adjustment of rates on those com- 
e in stream flow from the Rainy Lake watershed. modities from points outside North Caro- 
itral The shortage has been particularly acute lina to places within the State. 
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CHAPMAN & DEWEY 
LUMBER CO. 
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THE LUMBERMAN POET | 





_%& MEMPHIS, TENN. * 


- Manufacturers of “C & D” Brand 


OAK FLOORING and 
HARDWOOD LUMBER 


FROM FAMOUS ST. FRANCIS BASIN 
Wire for quotations 





FLOORIN G 


Our new flooring plant is equipped 
with the most improved type machines. 
You'll appreciate the better manufacture 
and superior quality of WELLS Flooring. 
Try a car now at low prices. 


SWWELLS 


LUMBER COMPANY 


MANUFACTURERS 


MENOMINEE MICHIGAN. 





ES tform in 


oro} ol- = 
TEXTURE 
QUALITY 


i 
Ano” H. E. Webster Lumber Co. 





THE SLEEPING CAR BERTH 


From Issue of March 25, 1905 
|The Chicago, Milwaukee & St. Paul in 
an advertisement says that berths are 
“wider, longer and higher than the berths 
in similar cars of other lines.” | 


This sleeping car prize that is ample in size 
Will prove both a boon and a treasure, 
For the regular berth and the person of girth 

Are not cut to identical measure. 

The regular stall and the man who is tall 
Always seem for each other unsuited; 
So the salt of the earth is this sleeping car 

berth 
If it’s roomy, by half, as reputed. 


For the man who is long as this singer of 


song 
Has suffered with berths that were scrimp- 
ish— 
Has suffered the woe such _ unfortunates 
know, 


A torture satanic and impish. 
Into curves he has got—in a double bow 
knot 
He has slept with his ear on his ankle; 
And memories sweet of a nap on his feet 
In his wishbone still painfully rankle. 
The man who is fat can tell stories like that, 
With talks can his listener harrow 


Of berths such as these into which he must 
squeeze— 
In his case the berth was too narrow. 
The fat man’s complaint needs no fiction or 
paint, 
Then the long man’s ‘tis surely a worse 
‘un; 
It is sad, as I said, to retire to a bed 
That will hold only part of your person. 


It rouses your ire, when compelled to re- 
tire 
In the presence of maidens and mamas, 
However you lie, have exposed to their eye 
A noble expanse of pajamas. 
Then, just as you fall into Morpheus’ thrall 
Forgetting their looks of derision, 
A man in the aisle bumps against you the 
while 
And you think that the train’s in collision. 


Oh, if I grow fat, or as slim as a slat, 
When I travel, henceforth, I’m intending 
To check all my trunks by the line that has 
bunks 
I can sleep in perhaps without bending; 
Or if I grow stout and my form widens out 
Until I’m of larger proportions, 
I'll look for the car where the sleeping 
berths are 
Where the fat need not practice contor- 
tions. 
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Vessel owners are said 
to favor a short season 
this year, and those at 
Lake Erie ports are at- 
tempting to form a solid 
agreement to hold all ves- 
sels ’till May 1 or later. A 
long season is necessarily 
an expensive one and they 
claim that there has sel- 
dom been a season when 
so little freight was ready 
to move early as at pres- 
ent. 

* * * 

For many years’ back 
the transfer of slabs, saw- 
logs and heavy commodi- 
ties from one point to an- 
other has been an_  ex- 
tremely tedious, provok- 
ing and expensive process. 
No labor saving device 


seemed to meet the re- 
quirement until M. Gar- 
land, of Bay City, per- 


fected and introduced his 
patent sprocket steel wire 
cable conveyor system, and 
success has rewarded him 
wherever he has placed it. 





It is the opinion 
many persons that in 
roofing a_ building, all 


that is necessary is to put 
one nail in a_ shingle, 
especially if it is narrow, 
but a gentleman who has 
given the subject careful 
study for several years, is 
of the opinion that a roof 
will last only about three- 
fourths as long if the 
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shingles receive but one 
nail as shown in Fig. 1. 
“The narrow ones,” says 
J. H. Andre, “should al- 
ways receive two nails by 
all means, as Fig. 2 shows, 
even if but an inch wide. 
No. 3 (fine) wire nails are 
the best. They are not apt 
to split the shingles nor be 
drawn out by the frost.” 





The basis for scale of 
weights on the Chicago 


market, adopted by the 
Chicago Lumber’ Yard 
Dealers’ Association and 


now in general use in the 
city, on 3- and 4-inch Ist 
and 2nd clear and star 
grades of yellow pine 
flooring and wainscoting, 
dressed and matched, 12,- 
14- and 16-foot, is 2200 to 
2400 pounds. 


* * 


TAcoMaA, WASH., June 22. 
—The committee repre- 
senting the lumber deal- 
ers, the Commercial Club, 
the Chamber of Commerce 
and the Clearing House 
Association had a confer- 
ence Saturday afternoon 
with President Oakes, of 
the Northern Pacific, in 


regard to freight rates 
east on lumber and 
shingles. He thought a 


rate of 50 cents to Chi- 
cago could be made. 





Al 


or 


re- 


as, 


all 
the 
on. 
ing 
1as 


Be 
1g"; 


out 
ing 


Or- 





of 
1Z0 
the 
urd 
nd 
the 
1st 
tar 
ine 
ng, 
12,- 

to 


re- 
2al- 
ub, 
rce 
use 
fer- 
on 

of 

in 
tes 
ind 


shi- 





April 5, 1941 





es 
CRM be 


7m 


2 


6| 











Largest Management Class 


Assembles 


The largest management class of the 33 
schools held by the Johns-Manville Co. as- 
sembled for study at the Edgewater Beach 
Hotel, Chicago, Mar. 24. Two-hundred and 
sixty-eight students, all managers and ex- 
ecutives, for no salesmen were invited to the 
classes this year, took the Housing Guild 
Training Course throughout the week end- 
ing Mar. 29. Fully half of the class had 
attended one or more of the schools held 
in prior years and were using the course 
and the time available away from the trials 
of business to help them plan future develop- 
ments for their companies. 

Of major interest was the introduction of 
a new booklet designed to assist and enable 
every lumber dealer to break down every 
element of his own business for the purpose 
of studying and correcting his operations to 
the end that his business produce 10 percent 
net profit. 





in Chicago 


This implement for the microscopic study 
of the machinery of profit is the “Net Profit 
Guide & Operating Chart for Retail Lumber 
and Building Material Dealers,’ by A. A. 
Hood, Director of Dealer Relations, Johns- 
Mansville Sales Corp., New York City, but 
in reality it is a means of self analysis and a 
cure for loose thinking. In working out the 
problems which are presented on every 
page, the average business man will find 
that his own statements have trapped him. 
He will find that his own loose ideas have 
put him into an impossible position; he 
will immediately see where he is wrong and 
at the same time see the obvious corrective 
treatment to be applied. As the work prog- 
resses each element that enters into profit is 
broken down farther and farther until the 
dealer arrives at an accurate basis upon 
which to conduct his business. 

As has been usual, the school is well 


TT TT 





staffed, well conducted, and the students 
given real work and plenty of concrete ma- 
terial to work with. The attendance and 
the high percentage of repeat students is evi- 
dence of the fundamental worth of the 
course. 

At the top and bottom of the page are 
group pictures of those who attended the 
school. 





Truck Company Report Shows 
Business Upswing 


CLEVELAND, OHIo, March 28.—Reported 
net earnings for 1940 by The White Motor 
Co. were $1,953,727, equal to $3.12 per share 
on the 625,000 outstanding shares, according 
to information released by the main office 
here. Total sales amounted to $37,573,956, 
and both earnings and sales were the best 
since 1929. The profit figure includes pro- 
vision for depreciation and sharply increased 
Federal income taxes. 

Substantial truck orders were received by 
White from the French, British and United 
States governments in the past year. Do- 
mestic sales for commercial purposes also 
showed a marked upturn. 
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Congressmen Urge Need for Expan- 
sion in Forest Products Research 


Remarks of Hon. Joseph W. Martin, Jr. 

How can the Federal Government make 
the most of our 462,000,000 acres of commer- 
cial forest land for National Defense? And 
what is the relation of research in forest 
products to our efficiency in meeting na- 
tional emergency? We are the world’s 
greatest forest country, the richest in tim- 
ber resources; and in the wealth represented 
by forest-borne industries, by the dollar vol- 
ume of forest pay rolls, and by the number 
of persons drawing income from the forests. 
Our most marked change during the past 
25 years has been in the forward movement 
of industry; and the great engine of this 
change has been industrial research by both 
private agencies and the I*ederal Govern- 
ment. During the thirty years of its life, 
the lorest Products Laboratory has been a 
vital part of this engine of American indus- 
trial progress. 


Work Is of Permanent Importance 


But my first emphasis is on the perma- 
nent importance of the laboratory, its essen- 
tial work in strengthening the bases of 


ligation rests upon the Federal Government 
to carry on research in forest products, not 
only in the interest of its own forest owner- 
ship but in behalf of the three and one-half 
million farmers who are small forest own- 
ers. The typical forest owner and operator 
in this country is more a farmer than an 
industrialist. In the southern States alone, 
there are 8,000 portable sawmills. The trend 
everywhere in our forest regions is toward 
the small producing unit. 


New Uses for Forest Must Be Found 


The wood industries themselves are now 
spending about $5,000,000 annually on vari- 
ous kinds of research. This is eight times 
as much as the Federal Government is 
spending for the same purpose. Yet the 
Federal Government is the largest single 
owner of commercial timber, while industry 
ownership is scattered among thousands of 
forest parcels. In many national forests, half 
of the timber is decadent. Trees are rotting 
on their roots from old age. Every forester 
and farmer knows that such overripe timber 
should be harvested and used. The land 








New timber railroad bridge built on the Teco principle across Baird Creek to make the timber 


reserves of the Klama Basin available to the Weyerhaeuser Timber Co. mill. 


1130 feet long and 235 feet above the creek. 


The structure is 


The 480 foot center section of creosoted Douglas 


fir was built up in four 30 foot stories over the 120 foot three-hinged arch 





American enterprise of today and tomorrow. 
Timber is a crop. This is the cardinal prin- 
ciple of modern forest management. We 
see the end of the last stands of virgin tim- 
ber on commercial forest lands. Three hun- 
dred and fifty-nine million acres of our com- 
mercial forest area are now in new timber 
crops—second growth. Our growing timber 
crops represent the future supply for Amer- 
ica’s forest- and wood-using industries. 
These industries support directly or indi- 
rectly around 13,000,000 people. This sup- 
port can not only be maintained but increased 
by.research in wood utilization through the 
Forest Products Laboratory and_ other 
agencies. Three and one-half million farm- 
ers own 139,000,000 acres of commercial for- 
est land, and 121,000,000 commercial forest 
acres are in public ownership. The Federal 
Government alone owns one-third of all the 
saw timber in the United States. In line 
with long-established national policy, the ob- 


should be put to work growing a new crop 
of trees. But in using this decadent timber 
we face the hard fact that much of it can- 
not be logged for saw timber only—that is, 
as material for lumber manufacture alone— 
at a profit. It is the job of the Forest Prod- 
ucts Laboratory to develop the industrial 
technique which private enterprise may apply 
practically in the production of useful ar- 
ticles from what is now forest waste or ma- 
terial of limited present use. But it can 
not be done without adequate research, 
equipment, and personnel. 


Appropriations for Lab Are Inadequate 


In 1932 our United States Forest Products 
Laboratory moved to a splendid new build- 
ing at Madison, Wis. During those 8 years, 
with Federal spending pouring into count- 
less new areas of governmental activity, in- 
adequate appropriations for the Laboratory 
have left it and its equipment only half used. 


The small appropriations have forced a 
12-percent reduction in personnel and ap- 
proximately a 50-percent reduction in travel, 
supplies, and equipment. At the same time, 
the Laboratory has had to bear high operat- 
ing and overhead costs—costs which would 
remain approximately the same if all of the 
space and facilities of the building were 
utilized. During the same period the de- 
mands on the laboratory for correspondence, 
consultation, and conferences have increased 
by about 250 percent. 


Forest Research Gets Tenth National 
Average : 


My study of the Forest Products Lab- 
oratory leaves me with the conviction that 
an annual appropriation of $1,500,000 
would be extremely moderate—in view of 
what we expect the Laboratory to do for 
American industry, and in relation to the 
$5,000,000 expended annually by private 
forest research agencies. In the peacetime 
year of 1938, a report of the National Re- 
sources Committee shows the Federal Gov- 
ernment spent around $78,000,000 on_ re- 
search. This means about 60 cents for each 
person in the United States. For the 
13,000,000 people whose income is_ wholly 
or in part from wood-using industries—for 
the benefit of this large industrial and agri- 
cultural group—the Federal Government 
spends, roughly, a miserly nickel per person 
each year. Three years ago the Congress, 
with vision for the agricultural prosperity 
of the country, provided $4,000,000 for the 
creation of four large laboratories, whose 
task is to extend the utilization, diversifica- 
tion, and merchandising of farm products 
by every means known to science. Forest 
products also need expanded and adequate 
research. One-third of the soil in the United 
States is suitable only for timber crops. 
That is more land than is used for all forms 
of agriculture except pasturage. To be suc- 
cessfully cropped the products of this land 
must be efficiently utilized, diversified, and 
marketed. 

Not only is there no timber famine to- 
day, but the United States is possessed of a 
tremendous surplus of low-grade, unmer- 
chantable timber. The No. 1 problem of for- 
estry in the United States has become that 
of marketing the timber crop, and especially 
the low-grade wood material, at a profit to 
the grower, so that our hundreds of millions 
of forest-growing acres will be continuously 
employed and continuously able to maintain 
the 13,000,000 people who now derive their 
livelihood from them. 


Lab Has Splendid Record of 
Achievement 
‘rom its 30 years’ service, the Laboratory 
is now saving the growers, processors, and 


consumers of timber at least $150,000,000 an- 
nually, through new products, improved 


methods, and better technique. Twenty years 
ago, in a practical sense, plywood was little 
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more than an idea. The engineers and chem- 
ists of the Forest Products Laboratory ap- 
plied their knowledge, imagination, and 
equipment to this idea, and the result has 
been a highly useful new form of lumber. 
A wide-use range is being developed for 
the glued laminated wooden arch. It has 
been adapted to farm buildings, particularly 
for barn rafters. The built-up beam of wood 
is an excellent bridge material, as it can be 
shaped into many forms of striking beauty 
without sacrifice of structural strength. An- 
other job of the greatest importance done 
by the Laboratory in the field of modern tim- 
her engineering may be illustrated by a 
bolted structural timber joint fortified by a 
metal ring connector. Since June 1933, 
when forest industry launched an organized 
effort for the restoration of lumber as an 
engineering material, more than 25,000 struc- 
tures have been built from designs for wood 
with ring connectors. They have taken, in 
round figures, 800,000,000 feet or some 
40,000 carloads of lumber. The big job of 
research and test was done by the Forest 
Products Laboratory. So now the nation’s 
engineers have available a great store of 
reliable data and designs from this modern 
field of wood use, on which they can surely 
and safely write specifications for timber 
structures of many types. Largely through 


the research of the United States Forest 
Products Laboratory, a method of combin- 
ing plasticizing and pressure has been de- 
vised whereby spruce veneers can be con- 
verted into an extremely dense, tough ma- 
terial, interchangeable with metal for many 
purposes hitherto undreamed of. One of 
them is for the blades of airplane propellers. 
It is one of the many contributions of forest- 
products research to National Defense. 


Doing Many Big Jobs with Little Money 


The Laboratory has explored and is still 
exploring every possibility of making the 
low-cost home of lumber both a better and 
a more economical product. It has brought 
forth practical methods of dealing with the 
condensation problem in the walls of homes, 
factories, offices, farm buildings, as but one 
part of its far-ranging work on insulation. 
Forest-products research has made southern 
slash pine a pulp material, and the Labora- 
tory is working on methods for the eco- 
nomical pulping of other species which now 
lack this outlet. Couple the magic of wood 
chemistry to these methods, and the horizons 
of future wood use widen immeasurably. 
Where was rayon 30 years ago? The Lab- 
oratory keeps up, as it always has, every- 


(Continued on Page 81) 





“Lab” Can Do 


Senator A. Wiley, Wisconsin, addressed 
the Senate in support of an enlarged appro- 
priation for the Laboratory, saying in part: 

In the last three decades the Laboratory 
has made tremendous strides. For example, 
in the development of plywood, laminated 
structural timber, ring connector engineer- 
ing, compression of spruce for airplane pro- 
pellors, low-cost lumber, insulation, in util- 
ization of southern pine for pulp, and in 
numberless other instances. At present in- 
dustries related to forest products support, 
in one way or another, some 13,000,000 
people. In order to continue this support 
it is vital that research not only be main- 
tained, but increased. This Laboratory plays 
an important role in the normal progress of 
our industrial life. I am thinking now in 
terms of those permanent peacetime con- 
tributions to our American industries and 
our American economy. I realize that pri- 
vate industry has been carrying the burden 
of research in many fields, including that of 
forest products. I maintain, however, that 
it is the obligation of Government (and it is 
a traditional obligation in this case) to carry 
on research in forest products. The Forest 
Products Laboratory can develop new indus- 
tries; consequently new jobs, and thus play 
an important part in bolstering our general 
economy. 


Can Aid in Aircraft Development 


We will have to look to forest products 
to supplement our metal construction. We 
know that Britain today is using Douglas 
fir for airplane construction, and it may be 
that we will have to use plywoods. Much 
needs to be done to make veneers and ply- 
wood serve aircraft production needs; in the 
impregnation and compression of materials 
to obtain specific properties; molding and 
lamination of aircraft parts for mass produc- 


Big Defense Job 


tion, including gluing and possible electrical 
setting of the resin glues; testing of mis- 
cellaneous assemblies; development of meth- 
ods for facile field repairs; preparation and 
improvement of material and process speci- 
fications relating to wood in aircraft, in- 
cluding the instruction of inspectors, de- 
signers, and specification writers. 


Defense Jobs That Need Research 


Under other Defense jobs, the following 
needs are notable: 


Gunstocks: Better and faster drying, 
substitution of species other than walnut; 
Lossible wood waste plastic. 

Explosives: Possible improvement. of 
the purity and viscosity of alpha cellu- 
lose for nitration purposes, possible need 
for nonspark charge bags for explosives, 
new matrix papers for encasement of pre- 
cipitated explosives. 

Gas masks: Possible improvement. of 
wood charcoal and of filter paper. 

Fire retardants: Special coatings, paints, 
or treatments for hangars and other ecriti- 
cal structures. 

Plastics: Application to sundry military 
uses. 

Essential wood chemicals: Stimulation 
of production of such things as acetone, 
ethyl, methyl, and propyl alcohols, mani- 
tol, sorbitol, and glucose, oxalic and tan- 
nic acid, possibility of deriving antiknock 
chemical from products of hydrogenation 
of wood by new Forest Products Labora- 
tory process. 

Cork and kapok: Exploration of pos- 
sible substitutes. 

Containers: Design of containers for 
specific commodities and for conservation 
of space. 

My request today is that Congress should 
appropriate the $1,232,000, which is now so 
sorely needed to permit the Laboratory to 
utilize its facilities to the utmost, and to 
enable the Laboratory to make an outstand- 
ing contribution to National Defense and to 
make a permanent long-time contribution to 
our general economy. ‘ 








A DRUM FOR 
EVERY DEALER 


SEE SPECIAL OFFER BELOW 


For glazing wood sash. replacing old putty and 
many other household uses. Nu-Glaze HAS what 
it takes to really get the job done—permanently 
and economically. That's because Nu-Glaze is 
the modern, distinctly different material. It’s not 
a putty, not a calking compound. And, by using 
the quality selling features of this dependable, 
nationally advertised product, you can make it 
an important source of profit. 


Nu-GLAZE is the ORIGINAL, 
Dependable Compound for Glazing 
Wood Sash, Replacing Old Putty. 


Nu-Glaze sets to a rubber-like consistency. It 
does NOT dry out. It does NOT crack off, peel or 
pull “| from sash or glass. It’s not oily— 
clean to handle. Nu-Glaze stays in perfect con- 
dition, requires no working up. needs no cutting 


~ §PECIAL OFFER 


So that you can see for yourself just what Nu 
Glaze will do in your store, we want te make 
ou the same “return if not satisfied’’ special of- 
er that has made enthusiastic Nu-Glaze dealers 
of thousands of merchants. 


All we ask you to do is display Nu-Glaze 
prominently and have each of your sales- 
people say to every customer: ‘‘Do you 
want ordinary putty, or Nu-Glaze the 
material that won't dry out?’ 


MAIL COUPON TODAY 
Macklanburg-Duncan Company 
| Oklahoma City, Oklahoma | 
Please send us details on how we can, 
without a penny invested, see for our- 
| selves if Nu-Glaze will sell and repeat. | 
(This special offer includes transportation 
| prepaid and allowed on 100-lb. shipment | 


on 30 days trial, with return privilege 
at our expense.) 


| Address 


i Soe Sonera Nis cicsssnscasermns 
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State Forest Regulation Preferred 


American fiumberman 


April 5, 1941 


by Joint 


Congressional Committee 


WasuHincton, D. C., March 31.—*Amer- 
ica is in transition from a_ philosophy of 
exploitation to one of planning and applying 
sustained yield management and orderly 
utilization.” Thus wrote Senator John H. 
Bankhead in transmitting to Congress the 
long-heralded report of the Joint Congres- 
sional Committee on Forestry. The letter 
of transmittal, dated March 24, suggests 
that “the knowledge necessary to accomplish 
this transition is as varied and complex as 
are the forest conditions and their economic 
and social relations.” 

The “Findings of Fact” are generally con- 
sidered to be stated satisfactorily, but they 
are studded with half truths and inconsis- 
tencies. The results of “destructive forest 
exploitation” as practiced by forest opera- 
tors and the forest industries have been 
stressed, time and again. Extreme examples 
of forest liquidation in nearly every forest 
region of the United States are pointed out. 
While the progress in forestry as made by 
private forest land owners in recent years 
is mentioned in several places, it is felt that 
the supporting statistics to show this prog- 
ress are too frequently out of date. Evi- 
dently, forest land management as carried 
on by the various public agencies is given 
a clean bill of health by the Committee. At 
any rate, the Committee’s recommendations 
may be a compensating factor. 


Would Encourage State Action 


More notable for its recommendations to 
Congress than for its factual findings, the 
Committee recommends that the authoriza- 
tion for co-operative protection against fire 


on private and State owned forest lands be 
increased from $2,500,000 to $10,000,000. 

Without suggesting direct Federal inter- 
vention to achieve that forest economy 
which will put to more intensive use one- 
third of our total land area, the Committee 
recommends that the States be given three 
to five years in which to pass legislation pro- 
viding adequate forest fire protection § sys- 
tems and regulations governing minimum 
forestry practices. For encouragement along 
these lines, the Committee intimates that 
allotments to the States, above those gener- 
ally available under the present Clarke-Mc- 
Nary authorization of $2,500,000 be limited 
to States whose legislation and administra- 
tion prove satisfactory to the Secretary of 
Agriculture. 


Industry's Difficulties Considered 


Commenting on the Committee's Report, 
Dr. Wilson Compton, secretary and manager 
of the National Lumber Manufacturers’ As- 
sociation, said: 

“The significant fact in the report of the 
Committee is that it chooses to adhere to the 
proven policy of Federal co-operation. It 
proposes a pattern of Federal, State and 
private action, which within 10 years should 
see the ‘forest problem’ well on the way to 
a satisfactory nation-wide solution. 

“In discharging itself from further activi- 
ties, the Committee has apparently done so 
in an atmosphere friendly to the forest in- 
dustries and considerate of their difficult 
problems. The report will draw some fire. 
3ut the recommendations, if followed, will 
sustain what we have always thought to be 


a good guide; namely, ‘Good forestry is a 
local matter.’ I see no tenable grounds for 
opposing the principle that the United States 
Government determine the conditions on 
which, and the purposes for which, new 
authorizations of appropriations of Federal 
funds are made. I believe, however, that 
Congress should not seek to put new strings 
on authorizations made fifteen years ago, 
and I do not think it will do so.” 


No Legislation Program Proposed 


No formal legislation is proposed by the 
Committee, but the sixteen recommendations 
which complete the report, provide the basis 
for a national forest program in which the 
keynote continues to be largely one of Fed- 
eral co-operation rather than Federal dom- 
ination. In addition to the proposal for 
increased Federal participation in co-opera- 
tive forest fire control, these recommenda- 
tions include provision for co-operative 
sustained-yield units to encourage reciprocal 
management of more or less contiguous 
tracts of private timber and national forest 
lands; provision for long-term, low interest 
loans to forest and naval stores operators; 
more adequate support of research in forest 
products and forest management ; continua- 
tion of the present program of land acquisi- 
tion for national forests, together with more 
tangible Federal encouragement to the 
States for the purchase of lands for State 
forests; and other matters. 

The report is signed by all members of 
the Joint Congressional Committee on For- 
estry, whose membership is as_ follows: 
Senator John H. Bankhead, 2d, of Alabama, 





New Link in Lumber Mill 


Announcement of the acquisition of the 
former Faust Brothers Lumber Co., Jackson, 
Miss., by the Georgia Hardwood Lumber 
Co., Augusta, Ga., was made in a recent 
issue of “The Wedge,” house organ of the 
latter firm. It is the sixth mill in the 
Georgia Hardwood organization. Others are 
located at Tabor City, N. C., Walterboro, 
S. C., Grenada, Miss., Shawboro, N. C. 


and Fairfax, S. C. 

To operate the new plant the Moore-Reid 
Lumber Co., a subsidiary of the Georgia 
Hardwood Lumber Co. has been organized. 
Officials of this company will be John L. 


Moore, president and general manager, 
W. A. Reid, first vice president in charge 


of logging, and F. R. Schuh, second vice 


president in charge of the yard and shipping. 











Chain 


lor many years these men held similar posi- 
tions with the Faust Brothers Lumber Co. 
It is expected that an average stock of 
50,000,000 feet of pine, hardwood and cypress 
lumber of assorted grades and dimensions 
will be carried by the Georgia company. 
About 8,000,000 feet of this stock will be 
under cover in dry sheds. Accompanying 
photo taken in newly acquired plant. 


View in the yard of 
the Moore-Reid Lum- 
ber Co., Jackson, 
Miss., newly acquired 
subsidiary of the 
Georgia Hardwood 
Lumber Co. The plant 
was formerly owned 
and operated by the 
Faust Brothers Lumber 
"Co. 
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chairman; Representative Hampton P. Ful- 
mer, of South Carolina, vice chairman; and 
Senators Ellison D. Smith, of South Caro- 
lina; D. Worth Clark, of Idaho; William J. 
Bulow, of South Dakota; Charles L. Mc- 
Nary, of Oregon; and Representatives Wall 
Doxey, of Mississippi; Daniel A. Reed, of 
New York; Harry L. Englebright, of Cali- 
fornia; and Walter M. Pierce, of Oregon. 


Recommendations of Joint Committee 


The Committee recommended: 


(1) Forest Fire Protection—Extension 
and intensification of co-operative protection 
against fire on private and State owned for- 
est lands, by increasing the authorization of 
the Clark-McNary Act for this purpose 
from two and one-half million dollars to ten 
million dollars, increasing the present ap- 
propriation by 2% million dollars annually 
until the total authorization has been 
reached. Provided the respective States pass 
legislation providing for proper State, 
county and district fire protection and regu- 
lations governing minimum forestry prac- 
tices to be administered as approved by the 
Secretary of Agriculture. 

(2) Forest Insects and Diseases—Ex- 
tension of the Clark-McNary Act to pro- 
vide for co-operative protection against 
forest insects and diseases on private and 
State-owned forest lands. 

(3) Reforestation of Private Lands— 
Extension of the Clark-McNary Act to au- 
thorize the furnishing of tree seed and seed- 
lings to all land owners. 

(4) Forest Extension — Continuation 
and expansion of the Norris-Doxey Co- 
operative Farm Forestry Act. 

(5) Co-operative Sustained-Yield Units 
—Legislation authorizing co-operative sus- 
tained yield units to enable sustained yield 
management of intermingled public and pri- 
vate forest lands conditioned upon manage- 
ment and woods practices approved by the 
Secretary of Agriculture. 

(6) Forest Credits — A forest credit 
system to make long-term low interest rate 
loans to private forest and naval stores op- 
erators through existing Federal lending 
agencies. Loans to be conditional upon both 
sound forest practices and investment policy. 

(7) Farm Forest Co-operatives—Leg- 
islation authorizing co-operation with the 
States in the encouragement and develop- 
ment of farm forest co-operatives, including 
financial aid in building and operating forest 
industries and wood-working plants. 

(8) Leases and Co-operative Agree- 
ments—Legislation providing for leases 
and co-operative agreements with private 
forest land owners, communities, institutions 
and States. 


(9) Forestry Research—Extension and 
intensification of Forest Products Research 
and Forest Management Research providing 
that provision be made by the Secretary of 
Agriculture to get results of forestry re- 
search to the public-at-large. 


(10) State Forest Acquisition—Amend- 
ment to the State Forest Acquisition Act, 
making it applicable to institutions, com- 
munities and sub-divisions of States. Also 
increasing the authorization to ten million 
dollars with appropriations at an increasing 
rate of two and one-half million dollars an- 
nually. 
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(11) National Forest Acquisition— 
That national forest acquisition continue at 
its present rate and when possible be accel- 
erated. That particular emphasis should be 
placed on blocking up present scattered areas 
of national forest land before additional na- 
tional forests are established. 

(12) Financial Tax Contributions to 
Local Governments—Legislation author- 
izing an equitable system of financial con- 
tribution to local governments in lieu of 
taxes on forest land removed from the tax 
rolls through acquisition. 


(18) National Forest Protection— More 
adequate protection against fire, insects and 
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diseases on national forests. 


(14) National Forest Management — 
More intensified management of timber, for- 
age, wildlife, recreation and watershed re- 
sources on national forests. 

(15) Forest Survey — Amendment to 
Section 9 of the McSweeney-McNary Forest 
Research Act authorizing an annual appro- 
priation of $750,000 for early completion of 
the Forest Survey of the United States. 

(16) Pulpwood Investigation—The in- 
vestigation of apparent monopolistic pur- 
chasing of pulpwood by pulp and paper mills 
from farmers and other owners, price fixing 
of paper and other pulp products. 
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SALES RESISTANCE 


Junior 


Orvet He a 


LIGHT DOOR EQUIPMENT 


1. MADE FOR 

















2. REDUCES 


3. LOW COST 
INSTALLATION 


4. LIGHT, STURDY 


CONSTRUCTION =” 


Here is garage door equipment priced to meet the re- 











Lifts vertical 
doors up over- 











quirements of modest pocket-books . . . designed to give efficient 


over-head operation for lighter garage doors (weighing up to 150 


pounds). 
under this weight limit. 


Easily adapted to new or old folding-type doors that come 
“Junior” equipment brings the simplicity and 


convenience of “Over-the-Top” Door Equipment within the reach of the 


mass market. 


Geararitecd BUILDWARE 





Write today for information and prices. 


FRANTZ 
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MANUFACTURING 
COMPANY 


STERLING, ILLINOIS 
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Associations Plans and Activities 


National Retail Lumber Dealers 
Announce Directors’ Meeting 


Wasuinocton, D. C., April 2.—Announce- 
ment has been received that the annual meet- 
ing of the board of directors of the National 
Retail Lumber Dealers’ Association will be 
held here on May 14, 15 and 16 at the 
Shoreham Hotel. It was stated that a 


schedule of sessions will appear in the near 


future. 

All directors and committee members who 
plan to attend are asked to notify the asso- 
ciation office as soon as is possible. 





Willamette Valley Lumbermen 
Hear Governor of Oregon 

EUGENE, OrE., March 31.—At the annual 
meeting of the Willamette Valley Lumber- 
men’s Association, which was held here re- 
cently, interested delegates 
Charles A. Sprague praise the conservation 
program which had been effected in Oregon. 
“We have done a good job in conserving the 
timber resources of the State,” said Sprague: 
“the future holds great promise in this fine 
State with the firm establishment of a sound 
program of timber cropping, control and 
management.” 

In reviewing the forest program passed by 
the Oregon legislature, Gov. Sprague said it 
was divided into several classes: conserva- 
tion, and fire control and reforestation. Bills 
dealing with these problems were discussed 
by the governor. 

Some of the best speeches of the evening 
were extemporaneous talks given by retiring 
President E. A. Lewis, Lou Ahrens, state 
industrial accident commissioner, and others. 

Officers who were elected to head the asso- 
ciation for the coming year are: F. A. 
Graham, Hills Creek Lumber Co., Jasper, 
president; C. W. Ingham, Ingham Lumber 
Co., Glendale, vice president, and H. J. Cox, 
Eugene, secretary-manager. 





Domestic Canadian Market Is of 
Growing Importance 
Vancouver, B. C., March 29.—More than 
two billion board feet of lumber was ship- 
ped from the British Columbia coast last 
year, and 83 percent of the total produc- 
tion was sold outside the Province; says the 
report of J. G. Robson, president B. C. Lum- 
ber & Shingle Manufacturers’ Association, 
presented at the annual meeting at Van- 
couver, B. C., recently. “The importance of 
this, to my way of thinking, cannot be over- 
emphasized,” stated Mr. Robson, “because 
it is concrete evidence of our dependence on 
markets other than the one we ordinarily 
classify as ‘local.’ This fact alone should 
be sufficient argument to justify a continua- 
tion and even intensification of our trade 
extension efforts.” Mr. Robson points out 
that the rising importance of the domestic 
Canadian market should not be overlooked. 
However, last year the United Kingdom 
continued to be British Columbia lumber’s 
best customer, absorbing more than 90 per- 
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cent of the off-shore exports, despite the 
misgivings early in the year respecting the 
supply of ocean tonnage. 

Recognition of the effective work being 
done by the safety director of the B. C. 
Lumber & Shingle Manufacturers’ Associa- 
tion, Will D. Jenkins, was expressed by 
President Robson. 

J. G. Robson of Timberland Lumber Co., 
New Westminster, B. C., was reelected presi- 
dent of the association. First vice president 
is H. J. Mackin, president of Canadian West- 
ern Lumber Co. Second vice president is 
J. O. Cameron, head of Cameron Lumber 
Co., Victoria. T. H. Wilkinson was _ re- 
elected secretary-treasurer. 

The slate is practically the same as has 
served the association for several years; the 
membership feeling that the responsibilities 
imposed by the war made it inadvisable to 
choose new leaders at this time. 


Canadians Approving Industry 
Reorganization 


Toronto, Ont., March 31.—The Whole- 
sale Lumber Dealers’ Association held its 
monthly meeting here recently. L. D. 
Barclay, Toronto, occupied the chair, in 
the absence of President C. R. Burgess. 
Work in connection with the fund for needy 
lumbermen, was turned over to the enter- 
tainment committee. W. J. LeClair reported 
progress on industry re-organization intro- 
duced at the annual convention of Canadian 
Lumbermen’s Association. He stated that 
approval had already been received from 
White Pine Bureau, and Canadian Hard- 
wood Bureau, and was expected definitely 
from the Lumber & Timber Association of 
Ontario, and Canadian Lumbermen’s Asso- 
ciation. He believed also that he had the 
assurance of Ontario Retail Lumber Dealers 





Compact Unit Displays Many Dealer Items 


A compact unit designed by Byron D. 
Street, manager of the Independence, Kans., 
yard of The Long-Bell Lumber Co. contains 
and provides for the effective display of a 
wide variety of items in the stock of a 
lumber and building materials yard. 

Mr. Street’s cabinet, called the “Showall” 
is 9x8 feet by two feet deep and features 
a rack holding 72 panels, 18x24 inches. Each 
panel contains a sample section of some 


building material. A variety of floorings, 
wallboards, shingles, roofings, sidings, 


knotty pine and other interior panelings, 





decorative insulation boards, eic., has been 
prepared for Mr. Street’s own display. 
Some panels demonstrate paint finishes car- 
ried in stock. 

Each panel is labeled and is drawn from 
the rack below and set on the tilted frame 
just above for demonstration to a customer. 
Adequate lighting overhead is important. 
Some models have shelves behind the tilted 
frame to accommodate paint cans or other 
small items. A soft board above the frame 
is designed to hold posters applied with 
thumb tacks. Drawers below contain liter- 
ature or samples. 

An additional fea- 
ture is 16 plan rollers 
contained in a double 
ceiling above the unit. 
T hey accommodate 
sheet plans showing 


"Showall" cabinet - for 
display of dealer's 
wares. Note that three 
panels have been re- 
moved from rack below 
and set on tilted frame 


for display purposes 


house pictures and 
floor layouts. 

The ‘“Showall” has 
been patented by its 
creator but blueprints, 
and permission for its 
construction are avail- 
able from Mr. Street. 
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Association. He asked for approval of the 
wholesalers; those present gave it unani- 
mously. The technicolor talking film, “The 
Land of the Totem,” prepared by the Red 
Cedar Shingle Bureau, was screened by 
M. M. Walker, Eastern Canada field engi- 
neer for the B. C. Division. 





Northwest Missouri Lumbermen 
Meet at St. Joseph 


St. JosEPpH, Mo., March 31.—Marlowe 
Russell of Cameron, Mo., was elected head 
of the Northwest Missouri Retail Lumber- 
men’s Association at the spring meeting, 
which was held here at the Hotel Robidoux 
recently. He succeeds Paul Gorsuch of 
Barnard. Elmer Ford of St. Joseph was re- 
elected secretary of the association. 

Members of the association hold two meet- 
ings each year in St. Joseph. The members 
get together in the spring, for a luncheon or 
dinner meeting and election of officers, 
and at the fall meeting they convene for a 
discussion of the problems which confront 
their business. 

More than 100 persons attended the dinner 
and entertainment program which concluded 
the meeting. 





Monongahela Valley Lumber 
Dealers View Motion Pictures 


CHARLEROI, Pa., March 31.—J. R. Evans, 
Donora, Pa. president of the Lumber Deal- 
ers’ Association of Western Pennsylvania, 
and more than 100 members of the Monon- 
gahela Valley Retail Lumber Dealers’ Asso- 
ciation, and their yard employees, attended 
a banquet which was held here recently. 

Two motion pictures, one of Army maneu- 
vers in the South, and another depicting 
West Coast lumbering operations, were 
shown. There was no formal speaking pro- 
gram at the meeting. Other officers of the 
Western Pennsylvania association attended 
with President Evans. 





Coming Conventions 


April 7—Texas Line Yard Retail Dealers’ 
Association, Hotel Galvez, Galveston, 
Tex. Annual. 

April 7-9—Lumbermen’s Association of 
Texas, Hotel Galvez and Buccaneer, 
Galveston, Tex. Annual. 

April 15-18—American Forestry Associa- 
tion, Ambassador Hotel, Los Angeles, 
Calif. Annual. 

April 17—New England Lumbermen’s As- 
sociation, Hotel Carpenter, Manchester, 
N. H. Spring Meeting. 

April 17—Southeast Missouri Retail Lum- 
ber Dealers Association, Marquette 
Hotel, Cape Girardeau, Mo. Annual. 

May 14-16—Board of Directors, National 
Retail Lumber Dealers’ Association, 
Shoreham Hotel, Washington, D. C. An- 
nual. 

May 27-28—Associated Cooperage Indus- 
tries of America, Inec., Jefferson Hotel, 
St. Louis, Mo. Annual. 

June 3-4—National- American Wholesale 
Lumber Association, Mayflower Hotel, 
Washington, D. C. Annual. 

June 12—National Association of Commis- 
sion Lumber Salesmen, Deshler-Wallick 
Hotel, Columbus, Ohio. Annual. 

June 13—National Forest Products Sales 
Congress, Deshler-Wallick Hotel, Co- 
lumbus, Ohio. 
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American Forestry Association 
Plans Varied Meeting 


Los ANGELES, CALIF., Apr. 2.—A program 
designed to provide a varied program, enter- 
taining as well as educational, has been 
announced by the American Forestry Asso- 
ciation for its sixty-sixth annual meeting, to 
be held in Los Angeles, Apr. 15-18 at the 
Ambassador Hotel. 


Announcement has been received by Fred 
Ix. Hornaday, business manager, that the 
speakers will include: James G. K. McClure 
and W. S. Rosecrans, retiring president and 
president of the association; Samuel B. 
Morris, Stanford University; S. B. Show, 


regional forester; W. B. Greeley, West 
Coast Lumbermen’s Association, and other 
well-known figures in the industry. 

Trips to various points of interest are also 
included in the schedule for the meeting. 





Convention Speakers Announced 
for Southeast Missouri 


CAPE GIRARDEAU, Mo., March 31.—Among 
the speakers who have been announced for 
the annual convention of the Southeast Mis- 
souri Retail Lumber Dealers’ Association 
meeting to be held at the Marquette Hotel 
here on April 17 are: M. D. Grow, Celotex 
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Big, New Farm Building Plan 
Book Helps You Sell This 
Big, Ready-to-buy Market 


Dealers: Is a $100 to $500 sale 
worth spending only 20¢ to get? 
Now, for only 20¢, Dierks offers 
you a real farm building plan book 
...SO practical, you can sell jobs 
right out of the book. 


Many aggressive dealersare buy- 
ing 50 or 100 of these popular farm 
books that every farmer wants. 
For only $10.00 you can buy 50 
books. Take them around person- 
, ally. See how many leads you get 
» and how many orders you actually 
sell... for the cost of a little gas- 
oline and a day or two of your time. 


Try it. How could you lose? 


A Big, Useful 64-Page Plan Book 


The Plans in ‘‘Modern Farm 
Buildings’’ are reproduced through 
courtesy of the U.S. Dept. of Agri- 
culture. Twelve big State Ag. 
schools also cooperated. Contains 
- 60 different — plans for 
- horses, sheep, cattle, dairies, hogs, 
_ grain, poultry and general farm 
/ purposes. Every farmer wants 
one to keep. Imprinted with your 
name, it stays on the job to sell 
your yard for years to come. 


Okay, Kay! c/o Dierks Lumber & Coal Company 
Dept. AL-1, Dierks Bidg., Kansas City, Missouri | 


. 
WT Tha | Enclosed find 25¢ for a sample copy of | 
‘*Modern Farm Buildings. ”’ | 
DIERKS rr : 
| isbn ininwc names iieckcee ee | 
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Corp., Chicago, “A Thirteen Letter Word;” 
Charles H. Kemper, Troy, Mo., “Small 
Yard Operations;” Alvin Huffman, Jr., 
Portageville, Mo., “Our Opportunity ;’’ and 
Bob Hill, University of Missouri, banquet 
speaker. Several other speakers will be 
added, it was announced. 





Visiting Association Officials 
Entertained at Meeting 

CHARLOTTE, N. C., Apr. 2.—The Carolina 
Lumber and Building Supply Association 
entertained two visiting association officials 
at a meeting at Charlotte, planned by EF. M. 
Garner, secretary. The visitors were Fred 
S. Collier of Rochester, N. Y., secretary of 
the Northeastern Retail Lumbermen’s Asso- 
ciation, and Loyal S. Wright, field supervisor 
of the Merchandising Institute of the Na- 
tional Retail Lumber Dealers’ Association. 





Toronto Lumbermen's Section Has 
Annual Election 


Toronto, Ont., March 31.—The Lumber- 
men’s section of the Toronto Board of Trade 
held its annual meeting March 21 at the 
Board of Trade quarters in the King Ed- 
ward Hotel, Toronto, following an evening 
dinner. There was a good attendance of 
Toronto wholesalers and retailers, as well 
as a few from the city of Hamilton. The 


Amemean fiumberman 


election of officers, resulting in those of the 
previous year being appointed to continue in 
office for another year, was as follows: 
Chairman W. J. LeClair and Vice chairman 
V. G. Moore. 





Ponderosa Millwork Producer 
Adds to Factory 


Omak, Wasu., March 29.—In this thriv- 
ing community of nearly three thousand in- 
habitants, the Government has under con- 
struction a new postoffice, and in addition 
there is considerable home building. Omak 
is located in the Okanogan Valley, one of 
the great fruit growing sections of the Pa- 
cific Northwest. Most important factor in 
the prosperity of the community, however, is 
the steady payroll of the Biles-Coleman 
Lumber Co., which employs 700 men and 
operates steadily throughout the year. This 
company has one of the most extensive Pon- 
derosa pine woodworking factories in the 
region. It is a complete operation from stump 
to car, producing such items as window and 
door frames, interior finish, package trim, 
casket shooks, boxes, and other specialties. 

At present the cmpany is completing an 
addition to its factory building, and installing 
an automatic sprinkler system there. The 
additional factory space will greatly facilitate 
handling of stock, but not increase output, 
as the company has a balanced operation. 
Its products are tradenamed “Omak Kwal- 
ity. 
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Organizes to Seek Market for 
Pine Uppers 


SACRAMENTO, CALIF., March 31.—One of 
the most important steps in the recent mod- 
ernization of the California Fruit Exchange 
corporate structure was the separation of its 
lumber and mill holdings into a subsidiary 
corporation, the Graeagle Lumber Co. 

California Fruit Exchange was organized 
in 1901 under general corporation laws of 
the State and before there were co-operative 
statutes in force. Complete modernization 
of its articles of incorporation and bylaws 
now makes the Exchange a strictly grower 
member co-operative organization. The Ex- 
change owns approximately 25,000 acres of 
timber land, together with a sawmill, box 
factory and other equipment in Plumas and 
Sierra counties, which have been known as 
the California Fruit Exchange lumber de- 
partment. 

The new Graeagle Lumber Co. will be 
set up as a strictly commercial stock com- 
pany, with a paid-in capital of approximately 
$600,000, in order that it may take full ad- 
vantage of the possibility of sales of upper 
grades of lumber in the commercial field, 
without the restrictions that apply to co- 
operatives. 

The board of directors of the exchange 
will have complete charge of mill operations, 
as formerly, with a local resident supervisor. 








VIRGIN PINE 
and HARDWOODS 


CHICAGO REPRESENTATIVES: 
JOHN H. SHOOK LUMBER COMPANY, 
110 N. Franklin St., Chicago, Tl. 
Retail and Industrial Sales 
A. E. BOATRIGHT LUMBER COMPANY, 
111 W. Washington St., Chicago, Ill. 
Railroad and Car Material 








For more than 54 years critical lum- 
ber buyers have been putting their neer, , 
requirements up to Angelina. They Base, Mouldings, Oak and Maple 
have found this lumber to be top- 
notch in quality. We have good 
stocks of Short Leaf Yellow Pine, 





“Sudden Service” 


Oak, Gum, Ash, Cypress, Gum Ve- 


Dimension, Finish, Casing. 
Flooring, Oak and Gum Trim, Hard- 
wood Items, Pickets, Lath, Woven 


Wire Picket Fence. 


ANGELINA COUNTY LUMBER COMPANY, Keltys, Texas 


KURTH LUMBER MFG CO., Clarksville, Texas 
TROUT CREEK LUMBER CO., Kirbyville, Texas 


ANGELINA HARDWOOD CO., Keltys, Texas 
Mills at Ewing, Tex. and Ferriday, La. 


TEXAS OAK FLOORING CO., Dallas, Texas 








NATIONAL DISTRIBUTION 





WAREHOUSES 


For Orderly 
Distribution 


to the Trade 


PAMUDO PRODUCTS 


FAST, COURTEOUS SERVICE BY TRUCK and TRAIN 


Straight or Mixed Carload Shipments 


PAMUDO PLYWOOD ... DOORS... FRAMES 
MOULDINGS, SASH & GLASS... WALL BOARD 







LOS ANGELES, California 
ST. PAUL, Minnesota 






KANSAS CITY, Kansas 
CHICAGO, Illinois 


PACIFIC MUTUAL DOOR CO., 1.2" :r0n 






BALTIMORE, Maryland 
NEWARK, New Jersey - 


TACOMA, 
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CLUB NEWS 


Concatenated Order of Hoo-Hoo 


Welcomes New Seer 

Julius Seidel of the Julius Seidel Lumber 
Co., St. Louis, Mo., succeeded on March 1 
to the office of Seer of the House of Ancients, 
International Concatenated Order of Hoo- 
Hoo. Past Snark Julius Seidel No. L-3229, 
Rameses No. 23, was 
made a member of 
Hoo-Hoo at Concat- 
enation No. 224 held 
in St. Louis, Mo., 
April 27, 1895. He 
was elected Snark of 
the Universe at the 
twenty - fourth an- 














JULIUS SEIDEL 
St. Louis, Mo. 





nual held at the 
Panama Pacific In- 
ternational Exposi- 
tion at San Fran- 
cisco, Calif., Sept. 11, 
1915, and was _ the 
first member of the 
Order to be re- 
elected to the office 
of Snark, as on Sept. 9, 1916, at the annual 
in Memphis, he was elected for the second 
term. 

The nine-pointed star—the Emblem of 
Revelation—the badge of the office of the 
Seer, will be inscribed and presented to the 
new Seer at a ceremony to be arranged by 
fellow lumbermen in St. Louis. 








Twin City Hoo-Hoo Club Maps 
Summer's Entertainment 

MINNEAPOLIS, MINN., Apr. 2.—The Twin 
City Hoo-Hoo club believes in planning for 
the future, as is evidenced by a long-time 
program outlined at a meeting of the board 
of directors at the Hotel Radisson here re- 
cently. On June 19 the club will stage its 
annual golf party; August 7 was set for the 
annual picnic, and the annual election of the 
organization will be held September 4. The 
club will go fishing en masse the week-end 
of May 24-25 if enough members are in- 
terested. 


Club Sees Motion Picure of 
Jasper National Park 


BaALtTIMorE, Mpb., March 31.—Hoo-Hoo 
Club No. 100, to this city, at the meeting 
held in the Merchants’ Club recently was 
entertained with a showing of a colored film 
depicting the wonders of Jasper National 
Park. The film was obtained through the 
courtesy of Canadian National Railway off- 
cials. About thirty members attended. 


Washington Hoo-Heo Club Views 


Manufacturers’ Movie 
WasHIncton, D. C., March 31.—The 
members of Hoo-Hoo Club No. 99 gathered 
in the Continental Hotel March 26, and were 
treated to the showing of a film of the 
Weyerhaeuser Timber Co. mills and facilities 
for distributing the product. The picture 
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gave views of the manufacturing, and af- 
forded an idea of the size of the enterprise. 
This movie was followed by the display of 
photos taken by members of the club during 
their summer vacations in various localities 
and furnished fun as well as entertainment. 





University Acquires Forest 


Toronto, Onvt., March 26.—Through co- 
operation with Hon. Peter Heenan, minister 
of lands and forests for Ontario, and Deputy 
Minister Walter C. Crane, the University of 
Toronto has recently acquired a tract of 
forest land of between 5,000 and 6,000 acres, 
in Haliburton County, to be used as a prac- 
tice forest for the faculty of forestry. 


Western Home Furnishing 
Show Breaks Previous Record 


SAN FRrANcIScO, CALIF., March 31.—Note- 
worthy for the broad and substantial char- 
acter of the buying, the week-long semi- 
annual Western Home Furnishing Market 
in the Western Furniture Exchange and 
Merchandise Mart here closed just recently 
after shattering all previously established at- 
tendance records. Compared with a year 
ago, furniture sales held firm at about the 
same level or a little better. Light finishes 
were the most popular which were observed 
at this vear’s semi-annual showing. 
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*$35,000,000.00 —that’s what government entomologists esti- 


mate the cost of damage by Lyctus and other “powder post” 


beetles every year 


You can put most of your share of this exhorbitant toll 
back in your pocket by following four simple suggestions: 


1. Inspect yards and storehouses at regular intervals with 
an ever watchful eye on untreated, stored lumber. 


2. Destroy all debris, tavorite breeding spot for insects. 


3. At the first trace ot beetle damage, treat the intested 


QUICK FACTS ON lumber 


PERMASAN 


FOR BEETLE CONTROL 


oldest stock first - with Permasan. 


4. Then dip a// the lumber in your yard with Permasan 
to check further spread of the destructive pests efore any 
more damage is done. 


Permasan will kill “live worms” in infested lumber and 


1. Permasan is 5% pentachloro- 
phenol minimum’, 5% non-vola- 
tile solvent,90% selected petroleum 
distillate. 


2 Available in 55-gallon non-re- 
turnable drums or tank cars. 


3. Can be easily applied. 


4. Highly toxic to doth larvae and 
adult beetles. 


E 





prevent new infestation of uninfested seasoned wood... 
economically as well as eftectively. Permasan is helping 
progressive lumbermen cut their share of the lyctus beetle’s 
$35,000,000.00 toll... just as it can help you cut yours. 

For intormation on your specific problem, send tor Tech- 
nical Bulletin 0-14. MONSANTO CHEMICAL COMPANY, St. 
Louis, U.S. A. District Offices: New York, Chicago, Boston, Detroit, 
Charlotte, Birmingham, Los Angeles, San Francisco, Montreal. 


MONSANTO CHEMICALS 


E MAN 
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Newsy Notes of Persons and Places 


and OFFICE 








C. R. Buchanan, for a number of years 
with the Hogan Lumber Co., Oakland, Calif., 
has resigned to become general manager of 


leather River Pine Mills, Inc., Feather 
falls, Calif. 
H. Wentworth Shepard, vice president 


and sales manager Shepard & Morse Lum- 
ber Co., with Mrs. Shepard and their son 
return April 2 from a two weeks sojourn 
at Nassau in the Bahamas. 


H. Morton Jones, president R. T. Jones 
Lumber Co., North Tonawanda, N. Y., is 
in Miami, Fla. Orson E. Yeager, president 
Yeager Lumber Co., Buffalo, is at Miami, 
and Harry L. Vetter, president National 
Lumber Co., Buffalo, is at Hollywood, Fla. 


Recent visitors to Buffalo (N. Y.) lumber 
offices included Douglas P. Jones, New York 
manager of Florida-Louisiana Red Cypress 
Co., Jacksonville, Fla.; Arthur E. Lane, mill 
service, New York, and L. W. Rick, Pitts- 
burgh sales manager Weyerhaeuser Sales 
Co., St. Paul, Minn. 
visitors in California included: 
Dean Johnson, C. D. Johnson Lumber Corp.. 
Toledo, Ore.: D. H. Doud, Defiance Lumber 


Recent 


Co., Tacoma, Wash.; Alfred L. Hart, Hart 
Mill Co., Raymond, Wash., and A. N. Beals, 
Kesterson Lumber Corp., Klamath Falls, 
Ore. 

Philip Garland, vice president and general 
manager of the Oregon-Washington Plywood 
Co. of Tacoma, Wash., and a widely known 
Pacific Northwest amateur contract bridge 


player, added new laurels to his bridge 
record recently. With his partner, John 
Corliss, he finished second in the recent 


Oregon open bridge tournament in Portland. 


Wesley Ohlson, president of the Coast 
Sash & Door Co., and Mrs. Ohlson and 
Herman Tenzler, president of the North- 
west Door Co., Inc.. and Mrs. Tenzler, have 
returned to their homes in Tacoma, Wash., 
following a vacation of several weeks dura- 
tion spent in San Francisco, Los Angeles, 
Palm Springs and other California cities. 


Due to the impacts of national Defense on 
California’s natural resources, Russell W. 
Beeson, supervisor of the Modoc National 


Forest in northern California, will assist 
Regional Forester S. B. Show in Defense 
activities of the Forest Service. Increased 
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Pine Plume Lumber Company 
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Serving the lumber trade since 1899. 


Plants at Goodwater, Ala. 
Notasulga, Ala. 
Ozark, Ala. 


201-206 May Bidg., Montgomery, Ala. 


cypress HARDWOODS 


AIR- DRIED or KILN - DRIED 





SPECIALIZING IN KILN- DRIED POPLAR 


Solid or Mixed Cars of Pine, Hardwoods, Oak Flooring. 


Complete Planing Mill facili- 
ties. Modern Fan-type Cross- 
Circulating Dry Kilns. 
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R-B ROLL-OFF BED rourroutr’ 


R-ROLLER TYPE 
FOR ALL MAKES and SIZES OF TRUCKS, TRAILERS, LOADING WAGONS 


THOUSANDS of satisfied 
users are keeping their 
trucks ON THE GO. 





‘yy THE R-B COMPANY 





or better, give 


equipment for it. 


Guinotte and 
Euclid Ave. 
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FOR MORE THAN 20 YEARS R-B rollers have been shipped to thousands of 
lumbermen throughout the U.S. A. and to foreign countries under agreement 
to refund the purchase price if unsatisfactory in any way. 


NOT ONE HAS EVER BEEN RETURNED 


Our 20-year experi- 
ence is available to 
you. Write NOW for 
catalog and prices— 
us 
the make and model 
of your truck. We'll 
be glad to suggest 
the proper roller 


Kansas City, Mo. 
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demands upon lumber, forage, water supplies 
and other resources of the national forests 
have called for added administration and pro- 


tections during the preparedness months, 
Show said. 
Mr. McCormick, treasurer Henry J. 


Winde Co., wholesale and retail hardwoods 
in Charlestown, Mass., has announced the 
purchase, effective March 15, of the long 
established business of John M. Woods & 
Co., on Bridge Street, East Cambridge. The 
business at both locations will be continued 
and there will be few changes in personnel 
at the East Cambridge yard. The founder 
of the John M. Woods & Co. business died 
in 1927, and the most recent owner, Walter 
IX, Chamberlin, passed away in January. 


The Stokes & Steele Lumber Co., whole- 
sale distributors, Monadnock Building, San 
l‘rancisco, Calif., was recently organized by 
Brice M. Stokes and Ralph R. Steele. Busi- 
ness will be conducted along the lines of the 
average mill representative. The company 
will sell locally, in export, and in the east 
and Canada to the wholesale trade. Mr. 
Stokes was associated with the late C. T. 
O'Connor in the C. T. O’Connor Lumber 
Co., and carried on the business after the 
passing of Mr. O’Connor until it was taken 
over by the new firm. 


Haddaway Hall, Tacoma, Wash., beautiful 
home of the late J. P. Weyerhaeuser, pioneer 
Pacific Northwest lumberman, is to become 
a girls’ school. Announcement was made 
here yesterday by the board of trustees of 
Annie Wright Seminary, a pioneer Tacoma 
school for girls, that it would transfer its 
site to Haddaway Hall at the conclusion of 
the current academic year. Haddaway Hall 
stands on a beautifully landscaped plot located 
in one of the city’s choicest residential dis- 
tricts. It is of the old English manor type 
of architecture, and for years has been one 
of the show places of the Pacific Northwest. 


Sale of the 49-year-old S. A. Wilder & 
Son Lumber Co., Albion, Mich., to Louis 
E. Legg of Coldwater, owner of three Michi- 
gan and Indiana lumber and builders’ supply 
concerns, was announced recently. <A. J. 
Wilder, who has operated the yard 23 years, 
will be associated with Mr. Legg in its 
operation. Mr. Legg’s family has been in 
the business for two generations. Mr. Legg 
owns and operates Legg Builders’ Supplies 
of Coldwater, Mich., Huntington Lumber & 
Coal Co. of Huntington, Ind., and So. Ma- 
rion Builders’ Supplies of Marion, Ind. 


Three promotions in the British Columbia 
provincial forest service, following appoint- 
ment of C. D. Orchard as chief forester and 
George P. Melrose as assistant chief for- 
ester, were announced recently. E. E. Gregg, 
assistant to the forester in charge of opera- 
tions at Victoria, will become forester in 
charge of operations, stationed in that city. 
Edward W. Bassett, assistant forester at 
Nelson, will move to Victoria, to become 
assistant forester in forest protection serv- 
ices. K. C. McCannell, Victoria, will move 
to Nelson as assistant district forester there. 


The older generation of eastern lumbermen 
will find interest in the announcement that 
Morris A. Hall, formerly of the Hall Lum- 
ber Co., Boston, with Mrs. Hall and their 
children, will on April 22 at their home in 
Westford, Mass., celebrate their 50th wed- 
ding anniversary. One of the invited guests 
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will be Wendell F. Brown, who for many 
years operated a southern pine timber dock 
on the East Boston waterfront. Fifty years 
ago he served as best man at the Hall wed- 
ding. 


George J. Silbernagel, of Chicago, who 
with C. F. Mimnaugh recently established a 
wholesale lumber organization, March 7 
started on a combination business and pleas- 
ure trip to the Pacific Coast, to visit Spo- 
kane, Puget Sound points including Tacoma, 
Portland, Klamath Falls and northern Cali- 
fornia including San Francisco. He is call- 
ing on a number of lumber producers, and 
visiting the Washington Door Co. and 
Washington Manufacturing Co. of Tacoma, 
whose products he distributes in midwestern 
territory. Mr. Mimnaugh, who is looking 
after affairs in Mr. Silbernagel’s absence, 
reports that the new wholesale service is 
meeting with very satisfactory response. 





Retail Yard Changes 


Hampton, Nesr.—Francis Decker, for- 
merly a Seward, Nebr., employee of J. H. 
Yost Lumber Co., has been appointed man- 
ager of that company’s yard at Hampton. 

NorTH JEFFERSON, Mo.—Arthur Zeller, 
who was with the Becker Bros. Lumber Co. 
at Hartsburg, Mo., has been transferred to 
North Jefferson as manager of Becker Bros. 
Lumber Co. there. He was succeeded at 
Hartsburg by Martin Hesse. 

DEEPWATER, Mo.—Wayne Jacoby is the 
new manager of R. J. Hurley Lumber Co. 
here. Mr. Jacoby comes to Deepwater from 
Osceola, Mo. 

STILLWATER, OKLA. — Thompson-Parker 
Lumber Co. announces the appointment of 
Harold Johnson as manager of its yard at 
Stillwater. Robert A. Parker has moved to 
Ponca City, after having served as manager 
here, and will assume executive duties as 
general manager. 


OKARCHE, OKLa.—Alvin Schroeder is the 
new manager of E. S. Billington Lumber 
Co. at Okarche. Mr. Schroeder has been 
associated with the company for a number 
of years. His predecessor, Ralph Morrow, 
has been transferred to Oklahoma City. 

NEw PALESTINE, InND.—Leslie O. Taylor 
has been appointed manager of the New 
Palestine Lumber Co. at New Palestine. 

Wicuita Fats, TEx.—Appointment of O. 
H. Brandon as manager of the Home Lum- 
ber & Supply Co. has been announced by 
A. C. Estes, proprietor. John B. Miller has 
been named assistant manager. 

WitminctTon, DeLt.—The Concord Lumber 
Co. of Wilmington has announced the ap- 
pointment of J. LeRoy Dillon and J. Russell 
Rowland as managers. 





Join Canadian Timber Control 

Vancouver, B. C., March 31.—R. B. 
Cherry, owner of Sterling Lumber Co., here, 
has been appointed assistant timber con- 
troller for British Columbia. Mr. Cherry 
has been engaged in the lumber industry 
in Vancouver for the past twenty-two years. 
He was born in Ballymena, Ireland, and 
was engaged in the lumber industry in Bel- 
fast before coming to British Columbia. He 
served in the first Great War, enlisting 
first in the Canadian Forces and later was 
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commissioned a lieutenant with Royal Fly- 
ing Corps. 

G. W. O’Brien, president British Colum- 
bia Loggers’ Association, has also been ap- 
pointed to the general committee, and 
C. Dewey Anderson, Salmon River Log- 
ging Association, has been named to the 
national committee. 





West Coast Lumberman Joins 
San Francisco Distributor 


San Francisco, CAuir., March 31.—C. C. 
Stibich, a well known figure in the Cali- 
fornia Sugar Pine and Ponderosa Pine sales 
field, beginning March 1 became associated 
with Tarter, Webster & Johnson, Inc., 
of this city. Tarter, Webster & Johnson and 
their affiliated corporations are important 
pine box distributors and manufacturers of 
lumber and boxes as well as wholesale dis- 
tributors of lumber. 

Mr. Stibich was chairman of the impor- 
tant trade promotion committee of the West- 
ern Pine Association for two or three years. 
He has had experience both with wholesale 
and manufacturing branches of the Cali- 
fornia pine industry, and during the past two 
years has been engaged in the wholesale 
business as an employee of Dant & Russell, 
Inc., of Portland, Ore. 





Pioneer Lumber Firm Main- 


tains Service Record 


SpRINGSTON, IpA., March 29.—The record 
for the longest continuous lumber operation 
on Lake Coeur d’Alene, belongs to the Rus- 
sell & Pugh Lumber Co. here. Springston 
is located two miles from Harrison, Ida., 
where the company 
operated its first 
plant until it burned 
in 1918. 

The Russells and 
Pughs were both pi- 
oneer lumber fami- 
lies, the former orig- 
inally operating in 





J. J. PUGH 
Springston, Ida. 





Vermont. John J. 
Pugh, president of 
Russell & Pugh, went 
into partnership with 
an elder Russell, the 
father of the present 
active members of 
the firm, at Harrison 
in 1901. The two men bought the Spring- 
ston Lumber Co. after the fire which de- 
stroyed their own mill and have continued 
to operate it since. 

G. F. Russell, vice president and W. B. 
Russell, secretary are both active depart- 
ment heads. L. R. Pugh, son of the presi- 
dent is sales manager. Ed Pugh has charge 
of the company store and Donald B. Pugh 
is the firm bookkeeper. 

The plant operates a band headrig with 
14 inch steam feed in the sawmill and also 
has a modern planing mill. Fir, larch, 
Idaho and Ponderosa pines are among 
its products. Much fir and larch is used by 
local mines while most of the pine is shipped 
to eastern yards and factories. 
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Two-Way Protection 
for You... when you buy 





Dimension 
Drop Siding 
Mouldings 
Flooring 
Finish 
Casing 
Ceiling 
Stepping 





Base, etc. 


You, Mr. Buyer, and your customers, too, are 
protected by the mark of “20” on Booth-Kelly 
lumber. It’s our pledge of quality and careful 
manufacture. You're protected by the marks 
of West Coast Lumbermen’s Assn. and Na- 
tional Lumber Mfrs. Assn., guarantees of 
proper grading. Look, in each car for card 
certifying grade, number of pieces, size, length, 
surfacing, manufacture and footage of shipment. 
And look for satisfaction, on your part and on 
the part of your customer; and for repeat busi- 
ness—because customers know they can depend 
on you for honest values. Prompt, dependable 
Mixed Car Service. 


We are headquarters for Association Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 





“LUMBER CO 
SUGENE ORE. 


TWO MILLS—SPRINGFIELD & WENDLING, ORE. 
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WALLPAPER 
PROFITS 


for 


LUMBER 
DEALERS 


in our 


PATTERN 
SPECIAL 
ASSORTMENT 


of PEACOCK and 
ROTOCRAFT papers 
that are SURE SELLERS. 


Write for 
particulars 


LENNON 


WALL PAPER CO. 
@ Joliet, III. 














CALBAR 
CAULKING 
COMPOUND 


FOR ASBESTOS 
SHINGLE SIDING 


It is necessary to seal Nail Holes, Cor- 
ners and Openings around Windows 
and Doors in order to provide a re 
Waterproof Job—Use CALBAR 
COMPOUND. 

Asbestos Shingle Siding usually requires a 
Brilliant White color or Brilliant Light Gray, 
other colors can also be furnished. Made in 
several Grades, easily applied with Calbar 
Pressure Gun. 


Send for information or order thru your Jobber. 


CALBAR Paint & Varnish Co. 
Manufacturers of Technical Products 
2612-26 N. MARTHA ST. - PHILADELPHIA, PA. 
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+ CRULKING 


“" and Yellow Pine Pe 


woven with heavily galvanized 
wire. Painted white or green. 
Very popular for yard and gar- 
den. Write today for circular 
and prices. 


ILLIMOIS WIRE & MFG. CO. 
Joliet, Mlinois 
=. Lufkin, Tex. 





LEMIEUX BROS.,INC. 


FORESTERS — TIMBER ESTIMATORS 
APPRAISERS — CIVIL ENGINEERS 
410-11 Maritime Bidg. NEW ORLEANS, LA. 
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Dynamic Salesmanship Spurs 
Kitchen Modernization 


A dynamic sales policy with regard to 
modern decorative materials has brought the 
W. E. Terry Lumber Co. vard at Roseville, 
Il. a large volume of kitchen and bathroom 
remodeling business. 

I. J. Pflibsen, manager of the yard, not 
only uses newspaper and direct mail adver- 
tising, but also sponsors colorful exhibits at 
County fairs and gives frequent talks before 
women’s groups. 

On one occasion the lumberman made ar- 
rangements with a home economics expert 


to talk before the Roseville Women's Club 




















on “Kitchen Planning.’ Mr. Pflibsen sent 
out 200 letters inviting women to the meet- 
ing. A record crowd was in attendance and 
became much interested in kitchen moderni- 
zation, especially after learning that small 
monthly payments would meet the cost of 
modernizing their own kitchens. 
The Terry yard deals in “Marlite,” 
finished paneling manufactured by Marsh 
Wall Products, Inc., Dover, Ohio. Mod- 
ernization jobs have increased rapidly since 
the women’s club meeting and a great deal 
of “Marlite”’ has been used. Most of the 


a pre- 


work was paid for on the convenient budget 
plan. One elderly couple paid for a “Mar- 
lite” kitchen remodeling job with a coffee 
can full of dimes. They had saved them 
one by one. Several weeks later they told 
Mr. Pflibsen that they never missed the 
dimes but that they could never get along 
without their modernized kitchen—even for 
a single day. 

One woman had her kitchen transformed 
with white “Marlite” with black score lines 
and streamlined moulding. Another installed 


apple green wainscot with ivory upper walls. 





Above, left: E. J. 
Pflibsen, manager, W. 
E. Terry Lumber Co., 
Roseville, Ill. Above, 
right and below: Be- 
fore and after views 
of a typical "Marlite” 
kitchen remodeling 
job. Note that neither 














plumbing, radiation 
nor windows were 
moved; also that walls 
are bright and may be 


cleaned with ease 


Still others have modernized their bath- 
rooms. 

Mr. Pflibsen serves a community which is 
principally rural. Good quality material and 
active sales support are necessary to sell 
these people. “Appeal to the prospect’s imag- 
ination,” Mr. Pflibsen says. “Quicken a de- 
sire for the finer things in life. Make them 
visualize a modern kitchen in their own 
home or a bathroom that radiates cleanliness 
and charm. Then show them how easy it is 


for them to have it.” 
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OREGON, Yoncalla—Marion Bigelow has sold 
his mill to H. W. Kissling. 


SOUTH DAKOTA. Harrisburg—Wick Lum- 
ber Co. succeeded by H. W. Ross Lumber Co. 
TEXAS. Bandera—Bandera Lumber Co. suc- 


ceeded by Home Owned Lumber Co. 


Harlingen—Taylor Lumber Co. here succeeded 
by Atchison Lumber Co. 























e MISSOURI. Columbia—Cox Planing Mill suc- ‘ 
Incorporations ceeded by Columbia Planing Mill. Hearne—Hearne Lumber Co. has been sold to 
et a group of Hearne business men and has been 
. " - ie . NEBRASKA. Schuyler—Smatlan Bros. pur- incorporated under the same name. 
fo FLORIDA. Orlando—Enterprise Veneer Co.; ici S 5. Geteree iy am ie. at head- a mah SRE gag ae ae E 
F. B. Seghers, J. W. Seghers and H. D. Thomas —— s ll “a te: fs es » — Bode > Kilgore and Marshall Marshall Supply . mee 
2¢ ba , quarters in Omaha, and will be operated as the Inc., changed name to Marshall Hardware & 
- directors. Schuyler Lumber & Coal Co. Supply Co. 
mM y y j 7 > : y y : . 
MARYLAND. Berlin—R. Fulton Powell, Inc.; NEW YORK. Warsaw—Ownership of the VIRGINIA. Leesburg—Hirst Lumber Co. in- 
id to deal in lumber and millwork. Wyoming Valley Lumber & Supply Co. has been corporated as J. T. Hirst & Co., Ine. 
, IFW JERSEY ae a ee wa taken over by Harlan D. Chandler, Albert J. Roanoke—Exchange Lumber Co. purchased by 
” « Gees men yn Wayne Lamber Kohler and Louis M. Brown, all of Warsaw, Skyline Lumber Co. and the business will be 
ig eae weer: oe eee eee who will continue the business. continued at the Exchange Lumber Co. location 
" NEW Y¢ cr New Yor Yitv—Bennett Box : - as the Skyline Lumber Co. 
a wn Lak 4“ OHIO. Painesville—S. L. Malin & Son, Inc., 
ce : ‘ a changed name to Laird Lumber Co. CANADA. BRITISH COLUMBIA. Vernon— 
OREGON. Grants Pass—Clarke Barton Lum- Piqua—.J. F. Luckey Sawmill succeeded by Ss. C. Smith Lumber Co. succeeded by Pioneer 
za ber Co.; $20,000. Plan to erect a planing mill. Luckey & Steinhilber. Sash & Door Ltd. 
eS VIRGINIA. Appalachia—Gibson Lumber Co., 
yal Inc.; $50,000. To do a building, contracting and 


building materials business. 
” CANADA. BRITISH COLUMBIA. Vancouver WIN HARBORS LUMBER C0 
Island—M & G Logging Co., Ltd.; $10,000. 
ms € 
Fd 


ccitiia,  tis WEST COAST LUMBER 
RAIL SHIPPING HEADQUARTERS: Seattle, Wash. 


had a warehouse and its contents destroyed by 
-4 . 
Branch Offices: Chicago, Ill. Waco, Texas --- Jack Ray 


fire, with loss estimated at $8,000. 
PENNSYLVANIA. Rohrerstown—The Bush- 
ong and Graybill lumber and coal yards had 
Lumber buyers in all parts of the country have learned that Twin 
Harbors Lumber Company is an ever-dependable supply source 
of Pacific Coast Woods, Western Soft Pine, Southern Pine and 






three large warehouses, two lumber sheds and 
about two million board feet of lumber de- 
stroyed by fire. 


4 SOUTH CAROLINA. Sumter—Sumter Plan- 
: ing Mill & Lumber Co. destroyed by fire. 





| ° Backed b Hardwoods. 
New Mills and Equipment 76 years “ Exclusive agents for Railroad and Car materials of 20 mills. 
cont Ranting stacllitien:to'incluas a'com. | ‘Mmber family Famous Grays Harbor Timber. Top-quality lumber, carefully 
plete factory for the manufacture of veneer tradition. manufactured in modern mills. 
geese sy mn Straight Cars Factory Lumber, Industrial Items, Finish, Plywood, Timbers, 
Co. is rebuilding its sawmill which was de- Mixed Cars Shingles, Siding. 


stroyed by fire several months ago. 


OREGON. Ashland—The Sugar Pine Lum- 
ber Co. is erecting a sawmill here, with a 
50,000-foot capacity per shift. 

Dallas—Willamette Valley Lumber Co. is re- 
4 building its $500,000 plant destroyed by fire 
early last October. 


SOUTH CAROLINA. Pickens—Ben T. Win- 
chester is building a lumber manufacturing 
plant which will operate as the Pickens Hard- 
wood Co. and specialize in the manufacture of 
hardwood flooring. Other types of both fin- 
ished and unfinished lumber will be handled, 








HEPHERD LUMBER CORPORATION 


MILLS AT McRAE, GEORGIA and MONTGOMERY, ALABAMA 






MANUFACTURERS and 


7 icaitieatiios waoursauers ot V@llow Pine and Hardwoods 


0. CALIFORNIA. Bakersfield — Keller Lumber Timbers, Rough and Dressed, up to 18x 30-40 . . . Plank 


Co., a complete building materials yard, has 


tga To Sennen Se oer eee Seeeeee ... Dimension... Boards... Flooring ... Kiln-Dried Finish 


Be. San_ Francisco—Stokes & Steele Lumber Co., 
Monadnock Building, wholesale distributors, re- 1: = 3: s . 
WS cently organized by Brice M. Stokes and Ralph eu. Ceiling ees Siding . . « Railroad and Car Material. 


R. Steele. 


qj 





ws INDIANA. Merrillville—Merrillville Stair & Material from both mills Grade-Marked if desired 

ing Mill Works has been opened by Carl Olsen. 

her NEW YORK. Farmingdale — Meadowbrook ADDRESS INQUIRIES TO BOX 139, MONTGOMERY, ALABAMA 
: Lumber Corp. has opened at 294 Main Street. 

ion 


TEXAS. Blooming Grove—Albert Talbott is 
re opening a lumber yard here, handling a full 
line of builders supplies. 
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Business Changes 


CALIFORNIA. San Francisco—C. T. O’Con- 
nor Lumber Co. succeeded by Stokes & Steele 
Lumber Co. 


COLORADO. Fort Lupton—Hiatt Lumber Co. 
succeeded by Foster Lumber Co. 











GEORGIA. Cornelia—Crescent Lumber Co. 

ith- retail business succeeded by Southern Lumber 
Co.; the planing mill business has been suc- 

ceeded by the Georgia Planing Mill Co. 


1 is IDAHO. Colburn and Sandpoint—H. E. Brown 
Timber Co. succeeded by Pack River Lumber Co. 














and 
ILLINOIS. Flanagan—E. F. Kent & Co. here 

sell succeeded by Kent Lumber Co. 
ag- KENTUCKY. Versailles— Frank Bohannon, 

A Jr., has sold his lumber business to Eades Lum- 
de- ber Co., and the stock will be moved to the 
1em Eades company yards. 

a MAINE. Mexico—A. E. Small & Son, Inc., 
WwW succeeded by Mexico Lumber Co. 
1€Ss MICHIGAN. Newport—Newport Lumber & 
it is Coal Co. succeeded by Lee Lumber & Coal Co. 


MISSISSIPPI. Gulfport—Davis Lumber Co. 
succeeded by Baxter & Wheat, Inc. 
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offered by 


For 44 years the A. DeWeese Lum- 
ber Company has been serving the 
lumber trade. We _ specialize in 
Mixed Cars of high-grade Dimen- 
sion, Boards, Shed Stock, Finish. 
Quick shipments of top-quality 
lumber. 


A. DEWEESE LUMBER CO. 


PHILADELPHIA, MISSISSIPPI 


Soft Old-Growth UPPERS and 
Vertical-Grained CLEARS. K-D, 
Smooth-end-trimmed COMMON. 


OREGON - AMERICAN 
LUMBER CORPORATION 
VERNONIA, OREGON 
es 





ellow Pine 


Grade-Marked Lumber 


e Weese 









SULLIVAN LUMBER CO. 
PORTLAND, OREGON 
TIMBERS F { FACTORY 
YARD STOCK CLEARS 


SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 28 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 











HUTHER Bros. 


Dado Head 


Fits any saw mandrel. 
Cuts perfect grooves 
any width, with or 
ac‘oss grain. Guaran- 
teed to do your work 
satisfactorily. 


complete Huther line. 


Rochester, N. Y. 








Favorites for over 52 years. 
Today. write for catalog of 


Huther Bros. Saw Mfg.Co 
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ere’s What's New 


New Corrugated Floor Runner 


A new type of corrugated floor runner is 
now available from The Philip Carey Co., 
Lockland, Cincinnati, Ohio. It is a wear- 
resistant composition material with an ap- 
pearance similar to rubber. Its surface 





is ribbed to provide a non-skid tread. Ac- 
cording to the manufacturer the runner lies 
flat, is easily handled and assures a firm 
footing. The low cost floor covering is 
waterproof and is resiliant under foot. Full 
information is available from the manu- 
facturer. 





Plan Book Shows Building Costs 
and Construction Methods 


An attractive and well organized house 
plan book entitled “Modern Homes for Mod- 
est Incomes” has been issued by the Ar- 
kansas Soft Pine Bureau, Boyle Bldg., Little 
Rock, Ark. Striking full color reproductions 
of each of the 15 houses are especially ap- 
pealing. Construction methods and financing 
are discussed and a table of costs is arranged 
so that the approximate building price of 
any of the structures may be determined for 
any section of the United States. Master 


baDERN 
HUMES 


FOR Modest \NCOMES 





plans for the homes are owned by the Na- 
tional Plan Service, Inc., Chicago, Ill., The 
Lumbermen’s Service Bureau. The plans are 
sold only to lumber dealers who in turn sell 
them at a profit to builders. Advertising 
for the book is now appearing in a number 


of national magazines and demand is great. 
The name of each purchaser of the book is 
referred to a local dealer in the town from 
which the inquiry came, Arkansas Soft Pine 
dealers being given first preference. 





Screen Wire Maker Offers Sales 
Helps for Spring 


In connection with the spring promo- 
tional program for Cyclone “Red Tag” wire 
screen cloth, the Cyclone Fence Division of 
the American Steel & Wire Co., Waukegan, 
lll., is offering a variety of displays and 
other sales aids to the dealer. Cyclone “Red 
Tag” screening comes in four grades, bright 
copper, antique bronze, galvanized and black 
enamel. Requests for information about 
sales helps and “Red Tag” products are 
invited by the company. 





Collapsible Screen Door Grille 
Available 


New “Fits-All” collapsible screen door 
grilles are being offered to dealers by the 
Macklanburg-Duncan Co., Oklahoma City, 
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Okla. They are of sturdy construction and 
finished in either black enamel or antique 
bronze lacquer. The three styles will fit 
doors 24 to 40 inches between stiles, 18 to 
37 inches and 18 to 38 inches respectively. 
Further information may be had from the 
manufacturer. 





Double Thickness Insulating at 
No Increase in Price 


Sealed “Balsam Wool” in increased thick- 
ness is being offered only through lumber 
dealers by the Wood Conversion Co. at no 
increase in price. The latest product is o! 
double thickness and is said to have double 
sealing, a double wind barrier, double bond- 
ing and double moisture liners. The sealed 
insulation is flanged so. that dead air spaces 
occur on each side of it when it is in place. 
Complete information about “Standard” and 
“Double Thick Balsam Wool” may be had 
by addressing the Wood Conversion Co., 
Dept. 120-4, First National Bank Bldg., St. 
Paul, Minn. 
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Giant Paint and Color Guide 
Ready 


The second of two mamouth volumes 
known as the “Paint and Color Style Guide” 
has recently been released by its creators, 
The Sherwin-Williams Co., 101 Prospect 
Ave., N.W., Cleveland, Ohio. 


It contains 





a collection of huge color photos of beauti- 
fully decorated homes and is designed to 
suggest decorating ideas to the homebuilder. 
Samples of draperies, carpeting, etc. are 
photographed in actual size beside each room 
picture. Reading matter tells how each color 
scheme may be duplicated with ready-mixed 
paints. Sherwin-Williams dealers will have 
the books available for lending to the public. 





Boiler De-scaler Functions by 
Electrolysis 


An effective type of industrial boiler de- 
scaler manufactured by the Butler Engi- 
neering Co., 924 Magazine Street, New 
Orleans, La. may be used in either fire tube 
or water tube boilers. It is said not only 
to dissolve old scale and prevent the for- 
mation of new scale but to prevent foaming, 
pitting, corrosion and other attacks caused 
by evaporation. Submersion of the “Butler- 
metal” unit in hot water develops a voltage 
which is greater than the electrolytic effect 
of other metals in the boiler. The cartridges 
have a greater affinity for released oxygen 
than any other metal in the boiler and bear 
the brunt of the corrosive attack. Thus 
the “Butlermetal” cartridge, which is easily 
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replaced, gradually disintegrates in the place 
of boiler parts. Sizes for boilers from one to 
1000 horsepower are available. A request 
to the Butler company will bring detailed 
and descriptive literature. 


Ready to Use White Lead Paint 
Now Available 


White lead paint can now be obtained in 
a form ready for the brush from the Na- 
tional Lead Co., 111 Broadway, New York, 
N. Y. The product, known as “Dutch Boy 
Pure White Lead Paint” has been used 
experimentally for two years in New Eng- 
land. It is said to possess all the advantages 
of white lead being free from scaling and 
exceptionally durable. The new lead paint 
was developed from a liquid lead sold by the 
National company for many years. It is 
available in outside white and white exterior 
primer and is packaged in attractive quart, 
gallon, 5- and 20-gallon containers bearing 
the “Dutch Boy” trademark. 








Literature and Discounts on 
Waterproofer for Dealers 


Catalog pages covering 31 waterproofing 
products manufactured by the Ranetite 
Manufacturing Co., Inc., 1917 So. Broadway, 
Saint Louis, Mo., are available upon request 
to that firm. An illustrated price list may 
be had as well as other literature. Two of 
the company’s products are the improved 
“No. V Transparent Waterproof Coating” 
for brick, stone and stucco walls and 
“Ranetite Damproofer” to prevent moisture 
damage to interior walls. Liberal discount 
is offered to dealers and full freight charges 
are paid by Ranetite. 


New Catalog of Cabinet Sinks 
and Tops Available 


A catalog of its complete line of custom 
built cabinet sinks and cabinet tops for 
homes, apartments, schools and_ hospitals 
has been prepared by the Tracy Manufac- 
turing Co., 3125 Preble Ave., N. S., Pitts- 
burgh, Pa. Two special models are featured: 











A convention exhibit booth sponsored by the American Turpentine Farmers Association 

Cooperative, Valdosta, Ga., was designed to demonstrate various steps in the production 

of gum turpentine. The display was built around an actual pine tree trunk which showed 

scarifications. The original cup, tin and gutter were attached. Samples of cleaned and 

uncleaned crude gum and 13 grades of gum rosin were exhibited. AT-FA Canned Gum 
Spirits of Turpentine represented the finished product 
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NEW BUILDING AGAINST 
SUBTERRANEAN 
TERMITE 
INVASION 


Prote 
part of building practice wherever these 
destroying subterranean pests prevail. 


TEC TERMITE 


SHIELDS 


are die-pressed, metal interconnectable 
foundation-capping shields. They give 
complete scientific protection against 
termite damage. TECO Shields designed 
for every structural need are ready. Pre- 
pare for the demand in your vicinity 
with a stock now. 
DEALER SALES AGENCIES OPEN 
Get Details! 


TIMBER ENGINEERING 
COMPANY, INC. 


Dept. KK-4, 1337 Connecticut Ave. 
- Washington, D. C. 


Timber Engineering Co., Inc. 
Dept. KK-4, 1337 Connecticut Ave. 
Washington, D. C. 


Please send us complete informa- 
| tion on TECO Termite Shields and 
give us data on sales arrangement, 


INDIVIDUAL 
FIRM 

STREET. 
City. 
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“Silvisheen Lifetime,” of stainless steel or 
Monel metal, and “Permasheen Zephyr” 
models which have battleship linoleum tops 
honded to a steel base. A detailed explana- 
tion of this construction is included in the 
book. In addition to residential use Tracy 
products are recommended for schools, hos- 
pitals and institutions, and the company en- 
courages dealers to seek this type of work. 
Copies of the new catalog are available to 
dealers. A somewhat smaller piece of litera- 
ture may be had by dealers in quantities for 
distribution to consumers. 





Cold Setting Resin Adhesive for 
Plywood and Wood Assembly 
A new synthetic resin adhesive for ply- 

wood manufacture and woodparts assembly, 

said to give an extremely strong, waterproof 
and fungus-resistant bond without the use of 
hot presses or other special equipment, is 
announced by the Resinous Products & 

Chemical Co., Philadelphia, Pa. Known as 

“Uformite CB-550,” the new product is de- 

signed to extend the advantages of resin ad- 

hesives to fields where hot pressing or cur- 
ing has been considered impractical. 

Supplied as a dry, water-dispersible pow- 
der, this new urea formaldehyde resin is 
mixed with water to paste consistency. It 
contains its own catalyst which causes the 
resin to react or set in six to eight hours in 
the clamps at room temperature. 

The new product gives satisfactory results 
on curved construction, aircraft assembly, 
boat building, furniture fronts, structural 
parts, etc. 





All Western Pine Reports 
Available to Trade 


PORTLAND, OrE., March 29.—S. V. Fulla- 
way, Jr., secretary-manager Western Pine 
Association, has released the following state- 
ment from the organization’s headquarters 
here regarding the distribution of its statis- 
tical reports: 

Our association, in the past, has fur- 
nished to members of the industry, 
whether they belonged to the association 
or not, copies of any statistical reports 
compiled from individual reports. sub- 
mitted by the respective co-operating 
mills. In addition, it has furnished the 
trade press with its Weekly Barometer 
and current prices of certain volume 
items; has mailed gratis to numerous Gov- 
ernment Agencies a wide variety of sta- 
tistical information; and has taken sub- 
scriptions to its Weekly Barometer at $5 
per year. Many individual requests for 
specific statistical facts have been an- 
swered, without charge. We believe that 
the past policy has resulted in furnishing 
to interested persons virtually all the in- 
dustry statistics that have been wanted. 

However, in order to make doubly sure 
that association statistics are fully and 
fairly available to the purchasing and dis- 
tributing trade, the Western Pine Asso- 
ciation wishes to make known the fact 
that it now will accept from wholesalers, 
commission men, retailers, industrial 
users, contractors or other buyers of 
western pine lumber and lumber products 
subscriptions to any of its statistical re- 
ports. A schedule of subscription prices, 
based on cost, will be furnished upon ap- 
plication. 

Our association will, of course, continue 
to furnish co-operating mills, other lum- 
ber associations and the trade press, with- 
out charge, the same information it has 
heretofore. 





five 





April 5, 1941 


WATCHMAN FINDS 
SHELTER IN A TREE 


A unique but effective shelter for the company watch- 
man was made by the Urania Lumber Co., Urania, La. 
from the 28 foot bottom section of an immense cypress 
tree 

The tree cut in Winn Parish near Flat Creek, La., 
and brought to Urania on a company log train did not 
have to be hollowed out as it was already in that condi- 
tion. 


Its inside diameter is about four and one-half to 


feet and the entire 
diameter at the bottom. 


hinges. 


tree measures 62 inches in 


To prepare the tree as an abode, a window was cut 
and glazed on one side and a door was fashioned on 
the other by swinging a piece of the trunk on heavy 
A roof was constructed and a gas heater and 
benches were supplied as interior fittings. 

It is estimated by Q. T. Hardtner, president of the 
Urania company that the tree was between 1500 and 
2000 years old when it was cut. 





RELATION OF UNFILLED ORDERS TO STOCKS 


Wasurincton, D. C., March 31.—Following is statement of seven groups of identical mills 
of unfilled orders and gross stock footage on March 22: 
No. of Mills 


Tetel Belrweese® 2. cccccves 


Total Hardwoods* 


oe: ere 
Oak and Maple Flooring.... 89 72,244,000 77,258,000 89,238,000 

soft woods, 13 on hardwood unfilled 
includes 12 northern plants that are 


*Of Northern mills, 
mills on stoeks. The 


Unfilled Orders 
1940 


Gross Stocks 
1941 1940 











12 reported on 
total number 


of mills 


in both softwood and hardwood subtotals. 


(500) 


Reportin 1941 ri 
Por dG 1,130,522,000 796,604,000 3,059,509,000 3,539,840,000 
94 76,428,000 63,792,000  339/186,000 393,689,000 
8 1.206,950,000 860,396,000 3,398,695,000 3,933,529,000 
488 1,206,950, 32,529,000 


orders; 14 





Western Pine Summary 


PorTLAND, OreE., March 31.—The Western 
Pine Association reports 
operation of identical Inland Empire and 
California mills during the two weeks ended 


March 22: 


as follows 


Report of an Average of 100 Mills: 
Total for 2 weeks ended 
March 22,1941 March 23, 1940 
111,679,000 
135,204,000 
130,077,000 
Report of 102 Identical Mills: 
March 22,1941 March 23, 1940 
226,910,000 
1,387,583,000 
Report of 102 Identical Mills. 
-—— Total for Year ———. 


Production ... 134,264,000 
Shipments .... 146,921,000 
Orders received 180,501,000 


Unfilled orders 354,419,000 
Gross stocks. .1,213,266,000 


1941 
Production ... 648,991,000 
Shipments .... 859,596,000 
reer re 917,495,000 


1940 


on 


548,669,000 
718,217,000 
731,396,000 


Southern Pine Statistics 


[Special telegram to AMERICAN LUMBERMAN] 


New Oreans, La., April 2.—Following 
is a summary of reports from southern pine 
mills for two weeks ended March 29: 


Average weekly number of mills, 128; 


Units#, 


103 


Two- 


Weeks 


Three-year average production*® 61,295,000 


Actual production ... 
Shipments .......... 
Orders received ..... 


Number of mills, 


Unfilled orders ..... 
Unsold stock@® ......;> 


Sg ekeins wtene ee 60, 


118; Units, 


68, 
60, 


274,000 
351,000 
109,000 


97 


On Mar. 29, 1941 


ee 105 


*Nov. 1, 1937, to Oct. 26, 1940. 
*Unit is 299,000 feet of “3-year average” 


production. 


,869,000 
266, 


028,000 





NATIONAL PRODUCTION, SHIPMENTS, ORDERS 


Wasuincton, D. C., March 31.—Following is the National Lumber Manufacturer’s Asso- 
ciation’s report for two weeks ended March 22 and for twelve weeks ended that date, cover- 
ing mills whose statistics for both 1941 and 1940 are available, and percentage comparisons 
with statistics of identical mills for the corresponding period of 1940: 


TWO WEEKS: 


Total Softwoods 
Total Hardwoods.. 


Total Lumber ..... 
Total Flooring .... 
TWELVE WEEKS: 
Total Softwoods 

Total Hardwoods.. 


Total Lumber...... 
Total Flooring..... 


Av. No. 


Mills 
Rptg. 
406 
97 
486 
80 


403 
98 
483 
79 


Per- 
Production cent 


1941 
470,577,000 
20,377,000 


490,954,000 


21,625,000 


2,611,135,000 
128,592,000 


2,739,727,000 
133,608,000 








Per- 
Shipments ceat 

of 1940 1941 of 1940 
115 496,902,000 115 
99 22,933,000 121 
114 519,835,000 115 
119 21,384,000 115 
119 2,808,396,000 115 
9S 138,105,000 118 
118 2,946,501,000 121 
130 118,889,000 125 


Orders 
1941 
528,310,000 
23,538,000 


551,848,000 
26,353,000 


2,906,981,000 
134,867,000 


3,041,848,000 
134,282,000 


Per- 
cent 
of 1940 
120 
131 
121 
143 


121 
118 
121 
105 
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SELL “PENNVERNON™ 
.. . NOT JUST “WINDOW GLASS“ 


Taeve are varying degrees of quality in window glass, as in almost 
everything else. That’s why the name “Pennvernon” has come to mean 
so much. It stands for uniformly high quality in window glass. It assures 





a freedom from distorting defects rare in sheet glass making. It identifies 
a glass that gives good vision, that is bright and reflective of surface on 
both sides of the sheet. And it marks a glass which is nationally known 
and nationally available through our many branches and thousands 
of dealers. Pittsburgh Plate Glass Company, Grant Bldg., Pittsburgh, Pa. 













ENNVERNON WINDOW GLASS 
PITTSBURGH PLATE GLASS COMPANY 


‘PITTSBURGH " stan fot Lualily Class and (Vt 
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Tacoma, Wash. 


WEST COAST WOODS—Heavy require- 
ments of the Defense program are caus- 
ing mills here and throughout southwest 
Washington to operate virtually at capac- 
ity. The seasonal building upswing is 
proving a further stimulus to buying. 
Order files are piling up steadily at all 
mills. Prices on the whole are good. An 
open winter has enabled logging opera- 
tions to continue on a year around basis, 
so that log supplies are ample. A scarcity 
of cargo vessels has slowed down water 
movement to both California and the 
Atlantic Coast, but plenty of car space is 
available for the rail-served market. 


SHINGLES—Manufacture of red cedar 
shingles at southwest Washington shingle 
mills is showing a drastic reduction. Man- 
ufacturers attribute it in part to steadily 
increasing ratio of Canadian shingle im- 
ports, and in part to the use of compo- 
sition roofing. Most of the larger Willapa 
Harber shingle mills have ceased oper- 
ating, and those on Grays Harbor either 
have ceased operating entirely or are run- 
ning on drastically reduced schedules. 


Seattle, Wash. 


WEST COAST WOODS-RAIL—Volume 
of business from the middle West is im- 
proved. Fir items are strong, except for 
a few weak spots. Price changes appear 
mostly in boards and shiplap. A little 
local railroad business has been placed. 
Mills have a surplus of No. 3 boards. 
Prices of Nos. 1 and 2 boards are strong 
as a result of large Government pur- 
chases. Many mills are disinclined to sell 
straight cars. Dry common is still scarce. 


INTERCOASTAI—Demand is good, but 
all trading is contingent on getting space, 
and intercoastal tonnage available is only 
about fifty percent of normal. It is be- 
lieved that eastern storage stocks are 
none too large. There has been an in- 
creasing diversion of shipments to the 
rails. 

CALIFORNIA—Ship space is becoming 
searcer. There is a very strong demand 
for lumber, following recent bad weather, 
and there are no big storage stocks. It 
is expected the Willamette Valley will be 
the source of much lumber for California. 


SHINGLES—Some shippers are out with 








SCRIBNER’S LUMBER & LOG BOOK 


Indispensable for lumber merchants, sawmill men, etc., 190 
pages, vest pocket size, giving tables on scantling and plank 
measure, round timber reduced to square timber and round 
logs reduced to inch measure by Doyle’s Rule, log tally ecal- 
culations, and other valuable information. Over 


copies sold. or 
S. E. FISHER, Publisher 50 
196 Platt St., Rochester, N. Y* POSTPAID 








GILBERT NELSON & CO. 


Public Accountants 


332 S. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 














'n Boston 


HOTEL KENMORE 


Commonwealth Ave. at Kenmore Square 


@ All Rooms with Tub and Shower 
® Rates From $3.50 © Dinner Music 
® Write for Historical Map of Boston 


L. E. WITNEY, Managing Director 
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very low prices. A percentage of the 
mills have surplus stocks, especially of 
No. 2. No. 1 perfections are still over- 
sold, while other grades tend to accu- 
mulate. Production rate is unchanged. 


EXPORT—Supply of tonnage, already 
low, is diminishing. 





LOGS—No. 3 fir logs are stronger, and 
pee wees sometimes bring $15. Hemlock 
is also stronger, with premium § sales 
reaching $14. Shingle cedar logs move at 
$15-17, and lumber cedar logs at $30-32. 
Fir sells at $13-14, $17-19, $22-26. Peelers 
move at $28, and $29 and $38. Loggers 
welcome increased demand for hemlock. 


Minneapolis, Minn. 


NORTHERN PINE—Despite a _ heavy 
snowstorm which slowed business for sev- 
eral days, the market has been unusually 
brisk for this time of year, with sales 
continuing to run far ahead of production. 
Retailers are gradually increasing their 
orders. Merchantable stocks are dwin- 
dling rapidly, although manufacturers be- 
lieve they will be able to fill all orders 
until the new cut is ready. Some items, 
however, already are in short supply. 
Prices are firm. 


NORTHERN WHITE CEDAR—Demand 
slumped during a recent heavy storm. 
Some retailers, however, are placing or- 
ders. Some smaller sized posts are in 
rather short supply. Prices remain firm. 


MILLWORK-—Volume of estimating has 
increased, as have actual sales. Prices are 
firm, with advances not unlikely. 


San Francisco 


LUMBER CHARTERS—General cargo 
continued strong to the Orient, but with 
little interest in bulkier, low-rate com- 
modities. The Australian lumber rates 
continued on high levels, at about $40, 
with space tight and volume not partic- 
ularly heavy. Lumber in the intercoastal 
trade continued to offer in more volume 
than the lines could handle. One fixture 
for lumber was noted from Columbia 
River to U. S. North Atlantic, by Weyer- 
haeuser Line, for late March, on private 
terms. 


COASTWISE MOVEMENT—The Pacific 
Lumber Carriers’ Association reports the 
movement of 70,320,300 feet of lumber 
during February, 1941, compared with 
96,182,000 feet in January, and 56,577,500 
feet in February, 1940. The February, 
1941, distribution was as follows: 


Feet 
ee. ea ae 19,468,100 
Be III 55's 0 an o'10: 5) & ecm aiereecane ie 42,449,100 
ere te ane leet ee 7,537,100 
PO EEPOOINR. wi cccccceewcscecs 320,000 
a er ce ee ee 546,000 
+ er Oe ea ae RCE 70,320,300 


The February movement to Los Angeles 
was down 25,223,600 feet from January; 
to San Francisco, up 2,224,000 feet, and to 
San Diego, down 1,200,400 feet. At the 
close of March, fifty-two steam schooners 
were reported in service—forty-four in 
coastwise operations and eight offshore. 


CARLOADING RATES—On - shortest 
possible notice, the San Francisco Car- 
loading Conference indicated carloading 
and car unloading operations in the San 
Francisco Bay area will be subject to a 
6% percent surcharge, due to recent in- 
creases in labor costs. ‘ 


DOUGLAS FIR—Demand is fair and 
prices are strong. Stocks are plentiful in 
general, with some shortages in struc- 
tural items. Central California yards are 
reported pretty well stocked up. Gov- 
ernment buying continues. 


CALIFORNIA PINES—Ponderosa shop 
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Market News from Na 


is moving readily, with the market firm. 
In the common grades, No. 3 and lower 
boards are moving well, with No. 2 a 
little slow. Both sugar pine and Pon- 
derosa select grades are somewhat quiet. 
Mills are rather short of some items of 
common and shop, but air dried stocks are 
coming in. The last week in March and 
the first week of April saw many mills 
get into full operation throughout the 
California pine belt. 

SHOOK SHIPMENTS—Shook shipments 
from 34 identical mills in the Pacific divi- 
sion area totaled 59,122,000 feet for the 
first two months of 1941, compared with 
53,645,000 feet for the same period in 
1940. The 1941 figure represents an ap- 
proximately 10 percent increase over 1940. 
Thirty-four identical mills reported Feb- 
ruary, 1941, shipments of 28,327,000 feet, 
compared with 27,476,000 feet in February 
last year. 


Kansas City, Mo. 


SOUTHWESTERN MARKET — Outlook 
for increased lumber sales is bright, with 
millions of feet earmarked for Defense 
projects, but retailers are reluctant to 
make the necessary replacement of stocks. 
Warm weather gave mills a chance to 
catch up on their shipments, although 
mills still have big backlogs and the ar- 
rival of new orders assured active opera- 
tions throughout April. Prices were un- 
changed to a shade lower, with virtually 
all concessions made by the smaller mills. 


SOUTHERN PINE—Aside from a few 
adjustments in prices, the market has 
shown little change. Mill stocks remain 
broken, and it is difficult to obtain mixed 
ears. Shortages are noted in such items 
as No. 2 boards and dimension, which 
have been in request for Army canton- 
ments. From the high of $46 on No. 2 
common last fall prices have been shaved 
to an average of about $33, and it was 
reported that the Government hopes to 
bring the range to $24@28. 


WESTERN PINES—Mills report a heavy 
demand for shop grades and that this 
has caused a searcity of such stocks. The 
Ponderosa market is very firm. However, 
some operators offered No. 3 boards at 
about $2 less than in February, evidently 
in an effort to get rid of some surplus 
items. No. 4 boards are not plentiful, and 


No. 3 2x4-inch dimension is scarce. 


HARDWOODS—The market was strong, 
with prices moving up as much as $1 to 
$3 in the last ten days. Heavy orders 
were reported from furniture factories, 
which are booked solidly for several 
months. They have taken a lot of dry 
sap gum, magnolia and poplar. 


OAK FLOORING—Prices were a little 
soft about two weeks ago, but some 
strengthening was reported last week. 
Shorts are not quite as scarce as they 
were earlier in the month. 


SHINGLES—The market remained quiet, 
and prices were 5 to 15 cents a square 
lower than at the middle of the month. 


Shreveport, La. 


SOUTHERN PINE—Dealers are getting 
most of their business from Texas, Okla- 
homa, Louisiana and Arkansas. Retailers 
are buying hand to mouth. A good num- 
ber of the shipments are by truck. Deliv- 
eries are more prompt, but mills are still 
pretty well loaded with orders, and are 
holding firmly to list prices. The amount 
of business coming from the North, how- 
ever has fallen off considerably. Accord- 
ing to reports, there is a good deal of 
price-cutting by mills east of the Mis- 
sissippi, which are selling, mill basis, at 
$3@5 less than mills here are getting. 
Hence most northern offers coming here 
are being turned down. Weather has been 
unfavorable to logging. Air drying is dif- 
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tion’s Lumber Centers 


ficult and mills are over-run with orders 
that have to be kiln dried. Stocks of 
common items, 6-inch No. 2 center 
matched flooring, ceiling, siding, and 
boards and shiplap Nos. 2 and 3 are low. 
HARDWOODS—Mills are not booking 
much business, as there is very little dry 
stock available. Nearly all items of gum, 
plain and quartered are scarce. Therefore 
buyers are offering premiums of $1 to $2 
above market for immediate shipment. 
Mills are sometimes induced to ship stock 
that is a little heavy, and such stock as 
can be put through the kilns is waiting its 
chance, as kiln capacity has been pushed 
to the limit, and mills cutting both pine 
and hardwoods have been obliged to give 
preference to pine. Shipments of hard- 
woods of all kinds therefore are slow. 








Promoted to Managership of 
Dealer Sales; Retailer's 
Profit Is Firm's Aim 


St. Paut, Minn., April 2.—The promo- 
tion of D. M. Pattie to the position of man- 
ager of dealer sales was recently announced 


Memphis, Tenn. 


SOUTHERN HARDWOODS—Sales con- 
tinue to exceed production, and prices hold 
firm. Some items, notably flooring oak, 
have advanced $1 to $2 in some areas, 
principally west of the Mississippi. Total 
inventories are being further reduced, and 
dry flooring stock is in low supply. Buy- 
ing is coming from many industries, prin- 
cipally furniture and box makers. Sap 
gum, cottonwood and lower grades of oak 
and tupelo continue strong. Exporters ex- 
pect a sales stimulus through operation 
of the lend-lease bill; Britain, it is said, 
here, needs hardwoods badly. 


OAK FLOORING—The market continues 
to boom, with sales and shipments exceed- 
ing production. One large group of mills 
has orders for about 63,000,000 feet of oak 
flooring, with stocks of only about 74,000,- 
000 feet—much of the latter being in 
widths seldom bought. With the revival 
of home building as the weather improves, 
flooring men are expecting a tremendous 
demand. Flooring prices are unchanged. 





Birmingham, Ala. 


SOUTHERN PINE—Business is not as 
good as was expected, and prices continue 






ARKANSAS 
Short Leaf Pine 


Southern 
Hardwoods 


The W. T. Ferguson Company. with a 47-year 
record of continuous operation in the lumber 
field, wants you to know about its unusual kind 
of service to dealers and users of Southern 
Hardwoods and Yellow Pine. We offer you the 
products of 17 modern mills. Mills with up-to- 
date machines, scientific drying equipment, every 
tacility for quality production. Let Ferguson 
supply your needs in 

Yellow Pine 


West Coast Cedar Closet 


: a iS : : Hardwoods Products Lining 
by the Wood Conversion Co. here. - _ hg ges = Ww og oe in — Cypress Treated Lumber Grain Doors 

: : : 2 ‘ North an fast has delayed buying by Car Material Hardwood Veneers 

Mr. Pattie has been associated with the those territories, and southern yards are Plywood Flooring Shingles 


firm since 1923. For five years immediately 
preceding ‘his recent promotion he has been 
the assistant general sales manager. A\I- 





ordering for current needs only. The Gov- 
ernment placed orders for more than 
11,000,000 feet of lumber for the air school 
at Macon, Ga., and the powder plant at 
Childersburg, and at lower prices than 
expected. Mills have enjoyed good oper- 
ating weather and have larger stocks on 
their yards. 


Spokane, Wash. 


INLAND EMPIRE PINES — Ponderosa 
and Idaho white pines both continue 
strong. Shipments to date this year of 
Ponderosa pine are well ahead of those 
for the same period last year, and those 
of Idaho white pine are only slightly in 


Write us for quotations or let us fill an order for 
you. Why not write us today? 


W. T. FERGUSON 
LUMBER CO. ** ito.” 


Part 




















advance. There are many unfilled orders 
: for Idaho pine, and unfilled Ponderosa Se 
orders are well ahead of last year’s. Idaho . 
white pine stocks are about 2 percent be- 
low last — and engage pine, 10 YELLOW PINE & HARDWOODS 
percent. Production shows a slight step 
; up over the first three months of last year, Chapman ( Vv aut Ver-best.) 
) in both species. Mills will soon start cut- 
=) ting what logs are in mill ponds, but 
F roads are still too muddy for woods opera- 
1 tions. 
" 
s * e 
Houston, Tex Richard Sh C 
. ! . icnar ipping Lorp. 
: . — en oe get ay Established 1347 
eavy, with yovernment taking large 
quantities. Stocks are so broken that it 44 Beaver Street, NEW YORK 
, is hard to place mixed-car orders. Prac- 
D. M. PATTIE, manager of dealer sales tically all items are scarce, particularly 1 
t, Wood Conversion Co. 2x4-, 2x6- and 2x8-inch No. 2 dimension, Ocean Freight Brokers 
e and 1x6-, 1x8- and 1x10-inch No. 2 boards. 
thomele foc was feels cette’ in Cii- During March most mills were down be- and Contractors 
8 . | ; , , cause of rains; many small mills did not " 
cago, Ill. his office is now located here. run twenty percent, and many large ones Foreign Forwarders, Customs Bro- 
Mr. Pattie was a speaker at the 18th not more than fifty percent of normal kers. We handle all classes of cargo 
as Annual Wood Conversion Sales Meeting time. Railroads continue to buy car as and attend to collectior of invoices. 
\- eid ie Clileees seveeel weiln on H well as maintenance material. There is 
"s ; 1 _— ee vo Se see little export demand except from South a a ee TE 
i discussed the merits of “Nu-Wood Kolor- America and the Islands. ° — e 
ro > ” “ = 99 + 
a Fast” and “Sta-Lite” boards. SOUTHERN HARDWOODS—Demand is 
a. P. A. Ward, vice president and general strong, and stocks are so badly broken 
at sales manager, also addressed the Chicago that it is See to buy assortments. It 
y- meeting and made the following statement pets hay Mg aS Vest Pocket Ready Reckoner 
_ in regard to the future policy of the com- soning and greatly curtailed production. sagen — ~y — oe : — 
vany. “We will continue to offer products Prices remain firm on lumber and flooring powcr: pao nag snes: sinines ps? rm a 
S- pany. ‘ : p aUCTS . . : estimated weights of lumber and miscellaneous 
at that are outstanding in the field exclusively SHINGLES AND LATH—Shingles con- useful lumber tabulations. Prepaid, 50 cents. 
g. to lumber dealers. We will concentrate on tinue dull, and some mills have offered e 
re wa feahene aii. tr © jeal special prices. Pine lath demand is not American Lumberman 
en > Ss, DP s a dealers, per- heavy, but there is no surplus stock, and 431 So. Dearborn St., CHICAGO, ILL. 
if- formance for the consumers. prices remain unchanged. 
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Eastern Trade News 


[F. J. Caulkins] 


Bostox, Mass., March 31.—Activity at 
the retail yards in this State is spotty, and 
whether or nct a yard is busy seems to 
depend chiefly upon local Defense construc- 
tin. Plans filed in February reached a total 
0. $5,560,051, which was an increase of 87.9 
percent over January, and 173.2 percent over 
February, 1940. Of the 197 residential 
permits issued, 179 were for one-family 
houses and only 4 for two-family. General 
Electric at its [Everett plant is erecting a 
super-charger plant to cost $1,260,000; Beth- 
lehcm Steel at Braintree, a turret building, 
4650,000; Harvard University, a library 
storage building, $450,000; laboratory build- 
ing at Northeastern University, $200,000; 
and a General Electric building at Lynn, 
$184,000. A huge development at Worcester 
came to the surface on March 27 when 
American Steel & Wire Co. was granted a 
permit for what is said to ke the largest 
structure of its kind in the country, to fully 
cover an area of 14 acres at a cost of one 
million dollars, as part of a building expan- 
sion program calling for eight million dol- 
lars. The ship yards and small boat yards 
along the coast are running to capacity on 
Defense orders, and at each point the call 
is acute for housing to accommodate the 
families of thousands of new workers in 
nearby areas. A number of Massachusetts 
towns not classed as industrial centers are 
within such commuting distance of huge 
Defense operations like the Fore River 
shipyards, as to greatly expand housing 
projects in those towns. Two typical exam- 
ples of this trend are found in the towns of 
Weymouth and Hingham. As the big Fore 
River plant adds more thousands to its pay- 
roll, the pressure for low-cost housing in 


the surroundins: towns continues to absorb 
all living space. 


WEST COAST WOODS—Despite scarcity 
of ship space for intercoastal fir and hem- 
lock, deliveries at Boston by water in 
March will tally slightly over 10,500,000 
feet, which is quite in line with March 
deliveries in the previous five years. The 
movement by water in the immediate 
future is a matter of real concern, for 
there are Government plans to transfer 
the entire fleet of 113 intercoastal ships 
into the Defense program. There are 
plans also for barring merchant ships 
from use of the Panama Canal, in which 
event all supplies of West Coast woods 
must reach here by rail. Already there is 
a Government plan in the advanced stages 
for moving 60,000,000 feet coast to coast 
by rail for assembly at New York, and 
for a somewhat smaller amount for Bos- 
ton. Transcontinental shipping by rail 
has produced a car shortage that is tight- 
ening daily. Lack of ship space until well 
into May, takes both buyer and seller out 
of the market for mill shipment schedules. 
Most sales of transit lots of fir dimension 
are at full page 18 cf West Coast list 33 
with hemlock taking a $2. discount. 
Boards on the dock here sell mostly at 
close to $37 for No. 2 and at $34.50 for 
No. 3. 





EASTERN SPRUCE— All Maine mills 
have order files that cover production for 
four to six weeks. Order schedules run 
heavily to small dimension and all sizes 
of boards, particularly 2- and _= 3-inch 
bundled furring. For furring there ap- 
pears to be a limitless demand, at the 
usual price of $38 for 2-inch and $39 for 
3-inch, delivered at Boston rate points. 
The amount of spruce at Canadian mills 
available for shipment into New England 
is negligible. An order to a large Cana- 
dian mill for ten ears of dimension and 
boards for immediate shipment was re- 
turned with the comment that four cars 
could be shipped in May, and possibly the 
balance by late June. On this side of the 
line it is strictly a sellers’ market for all 
items in the spruce list. There is little 
if any tendency to make further price ad- 
vances. For use at the smaller temporary 
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housing projects at industrial plants, 
there is a call for 5/ and 6/4 x 2-, 3- and 
4-inch, now priced at $43 for dimension 
lengths and $45 for all-16-foot lengths. 


LATH AND SHINGLES—Demand _§ for 
standard slab lath from the retail yards 
has increased steadily through March, 
with some sales of 1%-inch as low as 
$3.50. The low price at the larger mills 
appears to be $3.60, and from that up to 
$3.85. For the wider 15-inch the range is 
$4.10 to $4.25. The spring demand for 
white cedar shingles is rapidly clearing 
the mills of the top grades, with extras 
selling freely at $3.85@3.95 per square; 
clears at $3.65@3.75; 2nd clears at $3, 
and clear walls at $2.75@2.90. Accumu- 
lations of the latter grade at mills are 
now moving out rapidly as the shore cot- 
tage season opens. Sales of West Coast 
red cedars have increased sharply, but 
there is selling pressure from the mill 
end, and delivered prices to New England 
points do not change. For the No. 1, 18- 
inch Perfections the range is $4.64 to 
$4.76. There are liberal offerings of 16-inch 
XXXXX Nos. 2 and 3 at $3.24@3.36 for the 
2’s and $2.85@2.93 for 3’s, but the No. 1's 
are well sold up and strong at the narrow 
range of $4.31@4.36. 


PIN# BOXBOARDS—The outlet for inch 
round edge is limited to such box shops 
as are not securing their supplies under 
contracts with the Salvage Administration 
to saw “hurricane” logs still held in the 
ponds. The regular operators reduced 
their output of round edge, and most 
sales today are at $13.50@14 f.o.b. the 
shipping point, though there are sales as 
low as $12 and as high as $15. For square 
edge the Eastern Pine Sales Corp. has re- 
vised its delivered prices effective March 
20. The comparatively small volume of D 
Select and No. 2 common is” reduced 
$445 to bring those items in line with 
the general pine market. The No’s 3 and 
# common are reduced 50 cents to $2.50 
to bring 1x6- to 9-inch dressed and 
matched No. 4 to $37, and the same sizes 
in No. 3 to $40. 


EASTERN HARDWOODS—Buvying of all 
types of boards and squares in native 
birch and maple is still at the peak, with 
all of the larger mills sold well ahead 
and under considerable pressure to make 
deliveries of dry stock as wanted. Inch 
and thicker maple is the leader in point 
of demand, and mill prices are firmly held. 
Most large-mill sales of kiln dried inch 
are at $88@92, and there are sales of 











Trailer Story Stirs 


An article in the February 8 issue of the 
AMERICAN LUMBERMAN concerning the 
origin and development of the Fruehauf 
Trailer Co., and its connection with the 
lumber industry caused John M. Huggett, 
an executive of the Certain-teed Products 
Corp., 100 E. 42nd St., New York, N. Y. to 
recall the improvements in the motor vehicles 








Memories of Improvements in Trucking 


that have transported Certain-teed products. 

In the files of his company, Mr. Huggett 
found a print of the accompanying photo- 
graph showing a truck of early vintage 
bearing a Certain-teed sign. It is shown 
“poised, ready for departure” from the ware- 
house of the Martin Hermann Lumber Co., 

The other photo pictures one of the most 


recent additions to the Certain-teed fleet, 
a Fruehauf trailer and Ford power unit 
which is in use at the Philadelphia ware- 
house. “While we don’t have ‘deeply rutted 
trails’ to contend with in the streets of 
Philadelphia,’ says Mr. Huggett referring 
to the February 8 story, “we feel that this 
trailer investment has been a good one.” 
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2-inch FAS at $100@105. For inch-FAS 
birch the range is $88@92, same as inch 
maple, but of 2-inch there are sales at 
$90@95, with some lots of air dried offer- 
ing well below these figures. No. 2 com- 
mon and better 2-inch maple for the wood 
heel shops is scarce, and in urgent de- 
mand at close to $83@85. 


NEW YORK, N. Y. 

The last two weeks have been extremely 
quiet for most dealers, and little reason can 
be given for this except that the weather 
has continued very unsettled. Very little 
house construction has as yet gotten under 
Way. 

SOUTHERN PINE—Roofers have shown 
weakness and have been quoted as low as 
$31.25 in this market. All other pine items 
remain very firm. 

WESTERN PINES—With dealers’ stocks 
quite sufficient to take care of spring re- 
quirements, very little buying has taken 
place the past two weeks, and prices re- 
main firm. 

WEST COAST—The problem of getting 
boat space is still serious, with the re- 
sult that rail shipments are increasing 
daily. So far there seems to be no short- 
age of the popular items, with prices 
quite strong. 





SPRUCE—The “no dry spruce” sign is 
still hung out, and in a few popular items 
even green spruce is hard to obtain. There 
is quite a demand, with not much hope 
of increased supply until the weather per- 
mits the mills to g@-! into full operation 
again. The price situation remains very 
strong. 

HARDWOODS—Dealers report a good 
demand for nearly all kinds of hardwoods, 
with certain items very hard to obtain. 
Prices in the higher price hardwood group 
show strength. Dealers, however, are 
carrying large and well assorted stocks. 


Buffalo, N. Y. 


The lumber trade has shown some im- 
provement. 
deferred because of the prospect that the 
Federal government may engage in the 
building of many new homes for Defense 
workers in this section. No large sup- 
plies of the principal woods are avail- 
able for prompt shipment from mills. The 
only weakness in price appears to be in 
roofers, which are off several dollars from 
the maximum. Wholesalers feel that 
roofer prices have about reached bottom. 
Other items continue steady or are mak- 
ing advances. 

HARDWOODS—Trade has been active 
and the outlook is favorable. Buyers are 
carrying small stocks and are taking on 
fair supplies. Mills are not able to make 
prompt shipments on some leading items, 
and prices hold firm. Maple and birch 
continue to display strength, with offer- 
ings small. 

WESTERN PINES--The market has had 
a number of advances of $1 to $2 during 
the past couple of weeks. especial 
strength is shown in Ponderosa pine No. 
3 clear and in No. 1 shop. Sugar pine 
selects have advanced. Idaho pine is also 
stronger. 

NORTHERN PINE—A firm market con- 
tinues, with mills having only small sup- 
plies of most items. Dealers are finding 
a good demand for crating lumber. 


Norfolk, Va. 


NORTH CAROLINA PINE—The market 
has not been very active, though the Gov- 
ernment has bought more cantonment 
lumber, on which bidding has been very 
keen, despite the fact that the quantity 
of good dry lumber available is very 
small. Much more will be needed for De- 
fense projects. A great deal more lum- 
ber was produced by small shortleaf mills 
last winter, but they have either to sell 
to large planing mills or to retail yards, 
at concessions, and recent declines in the 


Home construction is being 
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market may compel them to shut down. 
There has not been much demand for 
B&better, but lower prices are going to 
be a great incentive to building. Retail 
vards have been buying a lot of Na. 1 
common to be worked into flooring etce., 
and the Government has also been taking 
a lot of moldings. Demand for small sizes, 
rough, green or dry, is good. Air dried 
roofers, 4-inch, are now offered at $18.50; 
and 6-, 8-, 10- and 12-inch at $21, f.o.b. 
cars, Georgia Main Line; 4-inch is in ac- 
tive demand for sub-flooring and crating; 
prices on other widths are below those 
in effect last August. 


Baltimore, Md. 


SHORTLEAF PINE Leading dealers 
believe that the price decline has ended, 
and that an upward movement is likely. 
Plenty of business seems to be obtainable, 
with stocks fairly adequate, and weather 
favoring production. 

LONGLEAF PINE — Demand has been 
boosted by an order for upward of 7,000,- 
000 feet for shipways at seven Coast 
Guard stations. Prices are stiffening. 

CYPRESS—The market is holding, with 
demand well sustained. Stocks are enough 
to care for immediate wants. 

WEST COAST WOODS—Spruce has ad- 
vanced $5 to $10 and even more. Fir is 
quite firm and higher. Scarcity of vessels 
is forcing distributors to use the railroads. 

HARDWOODS Activity is increasing, 
with favorable weather stimulating buy- 
ing. Most woods show little or no change, 
but maple is up $2.50@5, and birch about 
the same. Southern mills are getting the 
bulk of export orders for oak. 














Congressmen Urge Larger 
Funds for Forest ‘Lab’ 


(Continued from Page 63) 

day work with paints, nails, wood-treating, 
kiln-drying, and related items of ordinary 
wood use. Its success in the chemical sea- 
soning of wood to reduce checking has had 
remarkable results. Such random items as 
I have just cited indicate very meagerly 
what the laboratory has done and is doing, 
on little money and with a small staff. 


Should Be Funded for Bigger Part in 
Defense 


Tens of thousands of plants are using 
wood as a material for 5,000 and more 
standard products, and they are located in 
all parts of the country, most of them in 
small units. They can be expanded rapidly 
and easily. We were more wood conscious 
and knew the values of wood better in 
the last World War. Then we provided for 
the operation of the Forest Products Lab- 
oratory on a 24-hour basis and expanded its 
activities sixfold. It is my conviction that 
the need to expand the Laboratory’s pro- 
gram for National Defense right now is 
imperative. Here are some of the things 
the Laboratory is doing within its limited 
resources: It is making veneers and plywood 
serve today’s aircraft-production needs; fur- 
ther industrializing methods of impregnating 
and compressing these materials to improve 
specific properties and developing them for 
molding and laminating aircraft parts for 
mass production, including gluing and the 
electric setting of resin glues; testing air- 
craft parts: developing methods for rapid 
and effective field repairs of wood equipment 
and wood parts. 

With a little larger trickle from the flood 
of billions going into Defense, the Labora- 
tory could do important work in the use of 
wood cellulose for nitration, including wood 


charcoal and filter papers for gas masks, 
special paints, coatings, or other fire retard- 
ants for airplane hangars; and the new 
process for hydrogenation of wood to pro- 
duce antiknock chemical for gasoline. The 
Laboratory also has the equipment for de- 
veloping new designs of containers for mili- 
tary commodities, to conserve shipping space, 
and for extending pulp and paper production 
to use more species of wood with higher 
yields of pulp. 


Has Earned Right to Fuller Support 


I invite you to secure the Department of 
Agriculture’s publications relating to the 
work of the Forest Products Laboratory. 
You will be amazed by the things that have 
been accomplished with so little money by 
this creative Federal institution. You will 
then agree with me, I am sure, that it is 
high time for Congress to make good the 
policy and obligation it assumed in 1928 
when it passed the McSweeney-McNary 
l‘orest Research Act, authorizing for forest- 
products research an annual appropriation 
of $1,000,000 for 10 years, with no limit 
after 1938. We have not yet met that obli- 
gation. In no year since 1928 has Congress 
appropriated more than $665,000 for research 
in forest products. The present appropria- 
tion is $632,500, which is $9,000 less than 
in 1932. On the basis of the obligation to 
forest-products research assumed by _ the 
Congress in 1928. I believe that the Labora- 
tory is entitled to about $5,000,000 in “back 
pay.” Congress at least should appropriate 
the one and one-half million dollars which 
is needed now to put the unused facilities 
of the Laboratory buildings to work—par- 
ticularly to work for National Defense. 








Lumber Dealers: 
Let Abesto Win 
Profits for You 


Every Building Owner 
a Prospect 











BESTO 


The Cold Application Material 
With the Exclusive Viscoroid Base 


EXCELS FOR 


BUILT-UP ROOFING 


Damp Proofing 


No hot kettles. No special equipment. Any- 
one can apply it. Hundreds of dealers are 
making money selling ABESTO! SEND 
TODAY for the ABESTO CIRCULAR. 


Roof Coating 


Abesto Mfg. Co., Michigan City, Ind. 





FRED C. KNAPP, Portland, Or. 


BUYS AND SELLS 


WESTERN TIMBER LANDS 
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SOUTHERN PINE 


East and west side mills have reported the following average f. o. b. mill sales prices on 


southern pine to the Southern Pine Lumber 


Exchange, New Orleans, La., for sales made 


in the period of Mar. 21-26, but where prices for _ period were not available, prices for the 


month to date have been inserted and starred (* 
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; Kw -*42.7! -2511x4, 10....%54.44 2... 
A sorted eae Boards ae 4 er 00 
B&better.. 45.63 45.50] Standard Lengths Fe ses - 
* alpen? 48.19 44.25]1x4 ...... 41.84 44.20 37.75 Plaster Lath 
cL igad SUS4 STABLIEG .6c cee 44.68 39.35'16 ....... 44.60 39.78 Kiln Dried 
No. i’ 1... 50.11 Sh ee BETO GEES ccccccs 41.15 42.75 364x114”, 4) 
No. 2 .... 33.07 30.8111x5&10 ... 48.92 44.00 20 ....... 50.73 42.00 No. 1 .... 5.80 5.25 
No. 3 ....%28.50 *23.00j1xl12 ..... 55.02 53.00 2 49.94 *41.25 No. 2 .... 4.48 








OAK FLOORING 


Following are current quotations on oak 
flooring in carlots, f.o.b. Memphis and John- 
son City, Tenn., and Alexandria, La., as points 


of origin: 

4§x2%" 33X1%” %x2” %x1%” 
Clr. qtd. wht....$90.00 $72.00 $70.00 ny = 
Clr. qtd. red... 80.00 65.00 65.00 65 
Sel. qtd. wht.... 72.00 58.00 54.00 52. 00 
Sel. gtd. red... 72.00 60.00 55.00 55.00 


Clr. pin. wht.... 73.00 58.00 54.00 46.00 
Clr. pin. red.... 73.00 59.00 53.00 47.00 
Sel. pln. wht.... 70.00 56.00 43.00 44.00 
Sel. pln. red.... 70.00 58.00 45.00 44.00 


No. 1 com. wht.. 64.00 51.00 40.00 40.00 
No. 1 com. red.. 64.00 51.00 40.00 40.00 


a ee 45.00 38.00 35.00 32.00 
x2” %xl%” x2” 
a eer $78.00 $75.00 ‘ 
Ca ME, NS eee nd oanee 75.00 73.00 A 
ee Ee ere 63.00 60.00 ‘ 
ee Sar ee 63.00 60.00 ‘ 
oe Py Weaver tesnens 66.00 62.00 $65.00 
ee ree 65.00 61.00 62.00 
a epee 58.00 54.00 60.00 
SO ee 60.00 54.00 60.00 
ee eo aaa 57.00 52.00 52.00 
week S Gs SO cc ervivcves 57.00 52.00 52.00 
es i ere ee 39.00 34.00 


New York delivered prices may be obtained 
by adding to the following differentials fig- 
ured on Johnson City origin: For }j?-inch 
stock, $8: for %-inch, $4; for %- and }¥#- 
inch, $4.50. 

Chicago delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Memphis origin: For }%- 
inch stock, $6; for %-inch, $3; for %- and 
fs-inch, $3.50. 


ing. mill basis, 
29: 


MAPLE FLOORING 


Northern maple flooring — poners, the 
following average prices real f.o.b. floor- 
uring the week ending 


First Second Third 
ee $74.68 $68.94 $56.01 





WEST COAST LOGS 


Seattle, Wash., March 28.—Average prices 
of logs are as follows: 
No. 1, $22-26; No. 2, $17-19; No. 3, 
$13-14; Peelers, No. i, $38; No. 2, $28- -29. 


og Shingle logs, $15-17; lumber logs, 
Hemlock: No. 2&3, $13.00. 








RED CEDAR SHINGLES 


Seattle, Wash., March 28.—Average prices 
on red cedar shingles, f.o.b. mills, are: 


Royals: 


XXXXX: 


ME ivi Gia branded elaraneeueeR arama laren $3.75- *. 80 
WEE =a: anne acter ab Sraianiacaiaias ss aera ares 2.25 
Si Sige cee abs a OG Sales © lo ec LO 1.60 
Perfections: 
Ar ee eer a ee er er $2.95 
IEEE. accneta las 0an5 td Acatin a nore lala aleleuales 2.15 
RUE | alae ie, ee: lente aries rer elanals Banana Wea 1.50 
Me a cs5sedbendues awe aeeweaeemne $2.75 
DOE waciutek nates se enG aeet ebewensiomete 1.75 
TE .Gia.w ana alalecd aid Sine wlaceldne Relea aereeee 1.35 
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THIS WEEK’S LUMBER PRICES 


NORTHERN HARDWOOD 


Following are prevailing quotations f. o. b. 
Wausau, Wis., on northern hardwoods: 


No.1 No.2 No.3 
Brown Ash— FAS Sel. Com. Com. Com. 


4/4 ........$70.00 $60.00 $45.00 $34.00 $24.00 
J ee ee 75.00 65.00 50.00 39.00 25.00 
LS ae eer 80.00 70.00 55.00 41.00 25.00 
BPG. aa ecewen 85.00 75.00 58.00 44.00 26.00 


No.1 No.2 No.3 
Basswood— FAS Sel. Com. Com. Com. 


i ere $78.00 $68.00 $46.00 $34.00 $25.00 
ly eee 83.00 73.00 51.00 38.00 25.00 
2s, eee 86.00 76.00 54.00 39.00 27.00 
of EOS 93.00 83.00 64.00 40.00 27.00 
Oe eee 98.00 88.00 71.00 49.00 eas 
Pte o.o5 cecugua’ 103.00 93.00 76.00 54.00 

ig Spe eae 70.00 60.00 39.00 30.00 


No.1 No.2 No.3 


Hard Maple— FAS Sel. Com. Com. Com. 
i $82.00 $67.00 $51.00 $38.00 $21.00 
WE avaseveseecans 87.00 72.00 56.00 41.00 22.00 
5 ee rae 90.00 75.00 61.00 42.00 23.00 
es ncaiaeurs 97.00 82.00 66.00 42.00 23.00 
23 See 97.00 82.00 66.00 43.00 23.00 
eS vos cacty ota 107.00 92.00 74.00 48.00 arate 

ts Cre 107.00 92.00 76.00 48.00 

ff eee 127.00 112.00 88.00 51.00 

Se ere 127.00 112.00 88.00 51.00 

Ee 505 tare eratinis 167.00 152.00 128.00 < mnaieh 

No. 1 No. 2 No. 3 

Soft Elm— FAS Com. & Sel. Com. Com. 
2, Serre $56.00 $46.00 $35.00 $25.00 
i 59.00 49.00 36.00 25.00 
fer ere 59.00 49.00 37.00 26.00 
2) ae 62.00 52.00 38.00 26.00 

3} eS 65.00 55.00 40.00 cee 

| fg Eee 70.00 60.00 45.00 nara 

No. 1 No. 2 No. 3 

Rock Elm— FAS Coin. Com. Com. 
BPE ccucciess Que $35.00 $23.00 $21.00 
Js reer 60.00 42.00 25.00 23.00 
ME Nor eveSlahsiavers 70.00 50.00 27.00 23.00 
|) Rees 73.00 58.00 32.00 26.00 

et 5 ee 83.00 68.00 44.00 29.00 

eee 93.00 78.00 49.00 31.00 

No.1 No.2 No.3 

Birch— FAS Sel. Com. Com. Com. 
ee $100.00 $82.00 $56.00 $36.00 $23.00 
LSS rear 105.00 87.00 64.00 44.00 23.00 
i ere 107.00 89.00 70.00 50.00 24.00 
4 reer 109.00 97.00 80.00 55.00 24.00 

lk ee 111.00 101.00 82.00 56.00 .... 

Be. Saclemee 113.00 Lee 87.00 61.00 

a 164.00 154.00 127.00 arenes 
IRE S 84.00 70.00 51.00 34.00 
ar 87.50 73.50 55.50 36.50 

No. 1 No. 2 No. 3 

Soft Maple— FAS Com. & Sel. Com. Com. 
MMe a wrx eh $67.50 $47.50 $33.00 $23.50 
Pere 72.50 52.50 37.00 23.50 
See +3 50 57.50 40.00 24.50 
ly ees .50 62.50 43.00 24.50 





DOUGLAS FIR 


_Seattle, Wash., March 28.—Current quota- 
tions f.o.b. mill on Douglas fir items in mixed 
cars for rail shipments direct to the trade 
appear below: 


Vertical Grain Flooring 


B&btr. Cc D 
Ee scéwncccdosmeamen $46. 00 $40.00 $33.00 
Flat Grain Flooring 
ME cate cuconetanauaNeneierere $36.00 $35.00 $31.00 
De: isd eene she eam 42.00 41.00 32.00 


Drop Siding 
1x6 Pat. No. 106....$41.00 $41.00 $31.00 


1x6 Pat. No. 116.... 41.00 41.00 31.00 
Ceiling 
sree arenes $33.00 $31.00 $22.00 
Te Sacweneseu calaaer 35.00 34.00 26.00 
Boards and Shiplap 
1x6 1x8 1x10 1x12 
No. 1 . -$28.00 $28.00 $28.00 $30.00 
No. 2 25.00 25.00 25.00 25.00 
No. 3 17.00 17.00 17.00 17.00 
No. 1 Dimension 
12 14 16 
i. Seer $26. 50 $26.50 $27.50 $27. So $27. 0 
gS Been 50 26.50 27.00 27.00 27.00 
rer re 36. 50 26.50 26.50 26.50 26.50 
—, 27.50 27.50 28.00 28.00 28.00 
BEE écvcnees 28.50 28.50 29.50 29.50 29.5% 


No. 1 Rough and/or Surfaced Timbers 
4x4 to 4x12-inch planks 20 feet and 


CRE TD cicceccwe ee ccoewneseses $24.00 
12x12 20 ft. and shorter ........-seee- 22.50 
SSRIS TE tO BS BOGE cccvccwccvsecscveree 24.50 








A 


cea 


iss 


41 


a 


0.3 


»m. 
1.00 
».00 
».00 
».00 


0.3 
om. 
7.00 
».00 
7.00 
7.00 


lo. 3 
om. 
5.00 
5.00 
6.00 
6.00 


10. 3 
‘om. 
1.00 
3.00 
3.00 
6.00 
19.00 
1.00 
Yo. 3 
Yom. 
3.00 
13.00 
24.00 
4.00 


Yom. 
3. 50 
23.50 
24.50 
24.50 


lota- 
\ixed 
rade 


D 
33.00 


31.00 
32.00 


31.00 
31.00 


322.00 
26.00 


$24.00 
22.50 
24.50 
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SOUTHERN HARDWOODS 


Following are ranges of f.o.b. mill prices 
on rough, air dried southern hardwoods, from 
+ seg hp sales made during the week ended 
March : 


Quartered Red Gum Plain White Oak 


ras— FAS— 
a ctebenctehs 98.25 ) ¢ re 62.75 
No. 1 & Sel.— eS er 90.00 
on grates pres 2 ee 99.25 
5/ rere : 
5 et ania Oe 
SS Sap Se | 46.75 
FAS— Beer 70.25 
4/4 cov ee Cae 52, 50 No. 1 @ Sei.— 
4 veeeee 53.00 | 4/4 ...... 36.00 
2 eer 55.00 @61.25 
Te See. 54.75 @63.75 Plain Poplar 
No. 1 & Sel.— No.2 BCom— | 
ee 36.75 @42.00 | 4/4 ..---. 23.00 @ 23.50 
i eer 41.00 Beech 
2 ee 43.00 | Log Run— 
os 40.00@45.00 | 4/4 ...... 30.00 
Plain Sap Gum DEE cose ena 32.00@34.00 
No. 1 & Se 
Stee 38.75@41.50 | Log mee 
Dunnage— 15.00 | °/4 «-:+°: 31.00 
Qrtd. Black Gum ot — 
- 1&Sel— |. OPE sevias 32.00 
Me Aka 36.00 
Willow 
Plain Black Gum No. 1 & Sel.— 
No. 1 & Sel.— OF8 kcuxs 33.50 
i, ree 34.00 Cypress 
Quartered Tupelo FAS— 
FAS— oe ere 6 
Hy eer 50.00 ee 70.00 @90.00 
ee * 00 @54.00 Sel. & Btr.— 
No. 1 & Sel NS ere 59.75 
© aca 43. "75 @44. 00 oo 
Plain Tupelo 4 . errr 46.00 @ ro 50 
FAS— 54 pate eka 0.25 
io (eae 45.50 @ 48.00 i eee 63.15@ 7000 
No. 1 & Sel.— Shop— 
. epee 35.50 | 4/4 ..-.-- 31.00 
No. 2 Com.-- 
hone White Oak ro? ae 27.75 @ 28.00 
+ a - Pecky— 
sseeee 90.75 | 4/4 ......16.50@21.00 
Ash Mixed Hardwoods 
FAS— Dunnage— 
ti Seenrare 34.75 re 10.00 @14.50 








WESTERN RED CEDAR 


Seattle, Wash., March 28.—Prices for red 
cedar siding in mixed cars, new bundling, 
8 to 18 foot, f.o.b. mills, remain as quoted in 
issue of Dec. 14.—EDITOR. 
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Current Market Review 


Softwood sales in the two weeks ended 
March 22 were 20 percent above last 
year’s level for the same period, this be- 
ing about the average increase over 1940 
for the year to date; and they were 6 and 
12 percent above, respectively, current 
shipments and production, so that there 
was an addition to files of unfilled orders 
and a decline in mill stocks, with the un- 
filled orders covering 37 percent of gross 
stocks. A good part of the business con- 
tinues to originate in Defense projects. 
Retailers, while encouraged over the out- 
look and expecting to participate more 
largely in Defense building through the 
new NHA Title VI, consider their stocks 
adequate for current small seasonal needs, 
and are buying mostly in mixed lots for 
filling in. Transportation difficulties, 
however, are threatened. Ships for the 
runs from the Pacific Northwest to the 
Atlantic coast and California are 
scarce and more are being diverted else- 
where, while Defense activities are mak- 
ing increased demands on the railroads, 
and there is a possibility that the Govern- 
ment may require coast-to-coast rail 
transport of lumber and that there may be 
a larger movement to eastern ports for 
shipment to Britain. The eastern States 
and California have large needs, especi- 
ally for military, war industries plant and 
Defense housing construction, and these 
markets appear steady, In the South, 
there is still much Defense building, but, 





APPALACHIAN HARDWOODS 


Cleveland, Ohio, March 31.—Following are current prices on Appalachian hardwoods, f.o.b. 


Cleveland: 

Ash: 4/4 5/4 6/4 
fe $80.00 $85.00 $90.00 
Com. & Sel.. 55.00 60.00 65.00 

Plain White Oak: 

2 118.00 123.00 128.00 
No. 1 C.&S 62.00 68.00 73.00 

Plain Red Oak: 

Perr 87.00 95.00 98.00 
No. 1 C.&S 60.00 65.00 70.00 
Poplar: 
i. eee 92.00 98.00 100.00 
No. 1 C.&S 57.00 62.00 62.00 
eee 72.00 74.50 74.50 
No. 2-A Com. 46.00 52.00 52.00 

Basswood: 
ae 82.00 87.00 87.00 
No. 1 C.&S... 57.00 60.00 65.00 
No. 2-A Com. 41.00 43.00 43.00 





8/4 10/4 12/4 16/4 
$95.00 $120.000 $130.00 $145.00 
70.00 90.00 100.00 120.00 
145.00 165.00 180.00 195.00 
80.00 105.00 115.00 125.00 
118.00 163.00 163.00 190.00 
75.00 93.00 103.00 123.00 
105.00 127.00 142.00 157.00 
hy + 82.00 97.00 115.00 
84.50) 
58.00] Chestnut: 4/4 5/4 6/4 8/4 
No. 1 WHND 47.00 53.00 55.00 62.00 
No. 1 C& Btr. 
98.00 Sd. Wmy. 45.00 52.00 52.00 55.00 
75.00 No. 2C&sd 
45.00 Wwmy. - 37.00 39.00 39.00 44.00 


with small-mill output increased and 
prices soft, the retailers are holding back ; 
the general opinion is that prices of small- 
mill commons have touched bottom. Des- 
pite the fact that under the industry-ad- 
vised stock pile plan the Government has 
been able to meet its requirements in 
commons at lower prices, the market as a 
whole is strong and many scarce items 
show an upward tendency. There is, 
however, a reluctance to allow normal 
economic forces of supply and demand to 
have their full effect under present abnor- 
mal economic conditions. The mills are 
exerting every effort to provide an ade- 
quate supply for both Defense and private 
needs, and to put it on the market at a 
price that will encourage further develop- 
ment of the home building program. In- 
dustrial demand, especially for container 
stock, and railroad call for car and main- 
tenance material, are reported to be ex- 
panding. 

Hardwood bookings in the two weeks 
ended March 22 exceeded the shipments, 
and these ran ahead of production. Fur- 
niture and flooring markers find demand 
for their products more active, and there 
has been a heavy call for industrial low 
grades. Consumers and_ distributors 
have been conservative in their buying 
and have rather low stocks, while there 
is little dry material at the mills, air sea- 
soning in the South having been greatly 
retarded by recent rains. Oak flooring 
stock has advanced, and the gums and 
hard maple are showing considerable 
strength. The general opinion is that 
buying volume is held down by lack of 
shipping-dry stocks, and that it will ex- 
pand as these become available. 





HUNDREDS of DEALERS are 
using the Low Cost Plans that 
are Published in Every Other 
Issue. ARE YOU? 





WESTERN PINES 


Following delivered prices, based on past sales, were reported to the Western Pine Association by members during the period March 17 to 


22, inclusive. 


clu: Both direct and wholesale sales are included and are based on specified items only. 
of Illinois, outside of the Chicago metropolitan district, and the other the State of Pennsylvania. 








Two districts are given, one being the State 
Quotations follow: 





Tllinois , Pennsylvania———_, ——lllinois _— Pennsylvania——_, 
PONDEROSA PINE Colo- Ster- Stand- Colo- Ster- Stand- 
Selects S2 or 4S— - nial ling —, Bag —s Bay 
1x8 5/4RW 6/4RW 1x8 5/4RW 6/4RW mt 2 os me ee. ae 
Cc RL ...... $75.47 $83.79 $..... $76.03 $82.87 $83.00 oe a +-- 7 a ua Be ue 
i eee 59.65 65.10 65.75 9.33 66.25 66.25 : oe ' 
Shop, S2S— No.1 No.2 No. 1 No. 2 SUGAR PINE 
es i as eed $55.25 $..... $56.00 §$..... Selects, S2or4S— “ mar A ‘ 
Lee RSE ARLE ee niet 56.00 4/4RW 5/4RW 6/4RW 4/4 RW 5/4RW 6/4 RW 
Commons, S2 or 4S— No. 2 No. 3 No. 2 No.3 a a ee ee Pan $91.50 go $91. 4 
a omnerwie om eyes 9 : : 2.82 ee Soe cite = 73.25 72.25 
<5, Saas sess gas HBS SHES suop Bs Nod Nod No Nok Not 
nor ees we Be wincnowkex 7. ie ee se ee 
= ta) “RWH, — iia ale as BME pecavhuns soe at pint ee $52.50 i 
IDAHO WHITE PINE = pee eas 50.75 woes S4895 
Selects, S2 or 4S— 1x8 6/4RW 1x8 6/4RW LARCH-DOUGLAS FIR 
Choice (C) RL ...... $77.75 esate $79.50 $97.00 fe eee eer rie $40.50 
Quality (D) RL...... 57.57 62.00 eons EE SU EE UP Ws inv ia so ceesenasesnensucnvane 39.00 
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OBITUARY RECORD 











FRED Y. FELLOWS, SR., 54, head of 
the Fellows Sales Co., wholesale lumber 
firm at Sioux Falls, S. D. died March 27 
of a heart attack. He and Mrs. Fellows 
had just returned from a vacation in 
Florida. He was well Known and highly 
respected among mid-western lumbermen. 
At one time Mr. Fellows was associated 
with Ray Gore in the Fellows & Gore Lum- 
ber Co. He is survived by his widow, a 
daughter and four sons. The latter, Max 
J., Fred Y., Jr., Charles I. and Vaughan G. 
have been associated with their father in 
the Fellows business and will continue to 
operate it, acting in partnership. 


FORREST D. MATHESON, 54. head of 
the Oconomowoc Lumber & Fuel Co., 
Oconomowoc, Wis., died suddenly March 
15 following a stroke the previous eve- 
ning. Mr. Matheson was active in com- 
munity affairs. He was a charter mem- 
ber and past president of the local Rotary 
Club, a member of the city council for 
several terms, past president of the Ocon- 
omowoc Chamber of Commerce and pres- 
ident of a loan association. He is sur- 
vived by his widow, a son and two 
brothers, 


BEN R. JOHNSON, 70, for 29 years a 
partner in the wholesale lumber firm, 
Ben L. Stephens & Co., Toledo, Ohio, died 
March 27 after a brief illness. Mr. John- 
son was president of the Bartelle Club. 
and was a past president of the Toledo 
Lumbermen’s Club. He was a member of 
The Union Association of Lumber, Sash 
& Door Salesmen and of the Pittsburgh 
Association of Lumber Salesmen. Surviv- 
ing are a son and a daughter. 


JAMES W. BERRY, 82, president of the 
Golden Belt Lumber Co., Manhattan, Kan., 
retail firm, since its founding in 1921, died 
March 21 of heart disease. Mr. Berry was 
considered to be one of the leading citi- 
zens of his city. He was a past president 
of the chamber of commerce, was a mem- 
ber of the Kiwanis club and a fraternal 
organization. Survivors include his widow. 
seven children, nine grandchildren and a 
great-grandchild. 


GIFFORD K. SIMONDS, 60, president of 
Simonds Saw and Steel Co., Fitchburg, 
Mass., died March 20 in Brookline, Mass. 
He had been actively associated with the 
Simonds company since 1898, during 
which time he served for various periods 
as treasurer, director, general manager 
and president. At one time he was presi- 
dent of the Waltham Watch Co., and at 
another he held the same position with 
the Hunter Arms Co. He was a director 
of banks in Fitchburg and Boston. The 
construction and operation of the Simonds 
“controlled conditions” windowless plant 
at Fitchburg was under his direction. Mr. 
Simonds is survived by his widow, two 
daughters and two sons. 


DANIEL ELDRIDGE McALLISTER, 68, 
former president and general manager of 
the McAllister Lumber & Supply Co., 
Boulder, Colo., died there February 22. 
The McAllister firm was sold to other in- 
terests several years ago. Mr. McAllister 
was a director in a bank and was active 
in Rotary work and in a fraternal organi- 
zation. Surviving are his widow and three 
daughters. 


ALBERT WILLIAM DOGGETT, 63, sec- 
retary-treasurer of the Doggett Lumber 
Co., Charlotte, N. C., died unexpectedly 
March 19 from coronary thrombosis. He 
was active in a local church, in a fra- 
ternal order and in the Woodmen of the 
World. Surviving are his widow, three 
daughters, a granddaughter and a brother, 
G. O. Doggett, president of the Doggett 
lumber firm. 


JOHN H. MOSS, 70, former vice-presi- 
dent of the Rockwell Manufacturing Co., 
formér Milwaukee, Wis., millwork firm 
now located at Randolph, Wis., died at 
his home in Milwaukee March 10 after an 
extended illness. Mr. Moss was a past 
president of the Milwaukee Association 
of Commerce and was active in Kiwanis 
and fraternal affairs. His widow and two 
sons survive. 


ERVIE ALLEN FERRIS, 71, who built 
the Red River Lumber Co. mill at West- 
wood in 1912 and served as its superin- 
tendent until 1934, died March 19 at the 





home of his daughter in Redding, Cal. He 
was widely known among California lum- 
bermen. Ill health caused his retirement 
in 1934. His widow, two daughters and 
one son survive. 


A. E. COX, 79, proprietor of the A. E. 
Cox Lumber Co., Ferris, Tex., died March 
14 in a Dallas hospital. Mr. Cox was also 
vice president of a Ferris bank. It is 
said that the lumberman started business 
with a horse and 50 cents, and became 
one of the leading businessmen of the 
district. Surviving are two daughters and 
a son, 


HARRY A. HEPER, 60, president and 
treasurer of the Jacksonville Sash & Door 
Co., Jacksonville, Fla., and owner of the 
Southern Art Glass Co. and Duval Paint 
Co., died March 7 after a short illness. 
He was a member of a fraternal organi- 
zation. Survivors include the widow, a 
daughter and his mother. 


KENNETH G. WOODS, 60, retired lum- 
berman of Philadelphia, Miss. and brother 
of Eugene Woods, president of the Woods 
Lumber Co., Memphis, Tenn., died April 
2 at a hospital in Memphis where he had 
been for two weeks. He is survived by 
his widow, four daughters, a brother and 
a_ sister. 


ROBERT JAMES McCREARY, head of 
the R. J. McCreary Lumber Co., Mont- 
gomery, Ala., died March 22 after a brief 
illness. He had been in the wholesale 
lumber business for many years, coming 
to Montgomery from Evergreen, Ala., in 
1927. He is survived by his widow and 
a son. 

REUBEN FRANCIS BARKER, 80, Ore- 
gon lumberman, designer and _ builder, 
died March 16 at a Eugene, Ore., hospital. 
Mr. Barker designed and built the Beaver 
Lumber Co. plant at Prescott, Ore., now 
operated by the Clark & Wilson Lumber 
Co. Surviving are the widow, two sons 
and a grandson. 


NATHANIEL DYKE, 79, organizer and 
original owner of the Dyke Brothers line 
of retail yards, died March 22 at Rogers, 
Ark. He suffered a stroke February 8 
and another March 19. The sons of Mar- 
tin Dyke, deceased brother of Nathaniel. 
are now operating the lumber firm. 


LINCOLN POND, 35. affiliated with the 
H. C. Pond Lumber Co., Auburn, Mass., 
was killed instantly, together with his 
wife and two friends when their auto- 
mobile was struck by fast moving train. 
The accident occurred March 12. Two 
children survive. 


MRS. CATHERINE B. PATE, 91, widow 
of Davey S. Pate, founder of the D. S. 
Pate Lumber Co., Chicago, Ill. died at 
her home March 31. She was Mr. Pate’s 
second wife, having been married to him 
in 1896. She had been active until the 
last three months. Mr. Pate died in 1922. 


C. PARKER BAILEY, 55, head of the 
Bailey Lumber Co., retail dealers and box 
manufacturers at Suncook, N. H., died 
March 17 after a long illness. He was 
active in a church and the local chapter 
of a fraternal organization. Two sons and 
two daughters survive. 


JOHN H. BYRNES, 70, commission lum- 
ber salesman of Des Moines, Iowa, died 
March 23. For many years he was affili- 
ated with the Fordyce lumber interests. 
His widow, four children and 14 grand- 
children survive. 

WALTER LEE WILLIAMS, 71, for 15 
years a lumberman at Blackstone, Va., 
died March 18. He was a Spanish-Amer- 
ican War veteran. His widow and one 
daughter survive. 

F. ERWIN MOORE, 53, retired owner 
of the F. E. Moore Lumber Co., York, 
S. C., and part owner of the York Supply 
Co., died March 20 while on -a business 
trip. He is survived by his: widow. 








R. W. LAW, 50, secretary-treasurer of 
the Haydon Lumber Co., Texarkana, Ark., 
died March 20 following an appendectomy 
two weeks before. He is survived by his 
widow and two sons. 


GEORGE W, MAINES, 75, sawmill oper- 
ator in Aurora, Ind., for a half century, 
was buried March 17. His widow, a son 
and two daughters survive. 





April 5, 1941 


Government Shares Cost of 
Lumbermen's Classes 


The benefits of the George Deen act 
(Public No. 673, H.R. 12120) are available 
to any community in a State which complies 
with a few simple regulations. For the pur- 
pose of vocational training 12 million dol- 
lars is set aside by the Federal Government 
each year. One-third of this sum may be 
used by the States and Territories for the 
salaries and traveling expenses of teachers, 
supervisors and directors of trade and in- 
dustrial subjects. The amounts single States 
shall receive for this purpose is pro-rated 
according to the ratio of non-rural popula- 
tion of that State to the total non-rural 
population of the United States. 

The amount any State shall receive must 
be matched by a certain amount from State 
or local funds. At present, and until June 
30, 1942, 50 percent must be added by the 
State to the Federal appropriation. 

Lumbermen at Salt Lake City, Utah, have 
been taking advantage of this aid since 1937 
when the law became effective. 

Each year the Salt Lake City Lumber- 
men’s Club, with the co-operation of the 
Salt Lake Board of Education plus aid from 
Uncle Sam has made it possible for a large 
number of local lumbermen to pursue learn- 
ing that will be of invaluable aid in their 
business activity. Courses are being offered 
one evening each week for twelve weeks. 

The following subjects are included in the 
1941 curriculum: The Business Outlook; 
New Legislation and Its Effect on Business ; 
Lumber Merchandising; The Human Ele- 
ment in Selling; The Current Outlook and 
Future Prospects; Advertising and Selling: 
New Products; Low Cost Housing; Tested 
Sales Methods; Credits and Collections; and 
The Legal Aspects of Selling. 

Instructors are State leaders in their re- 
spective lines (half of them are lumbermen), 
and were selected, as were the subjects, by 
a committee which included the officers of 
the local lumber dealers’ association. 

Enrolled this year are 75 men; every yard 
in Salt Lake City and the surrounding 
county being represented. The only cost to 
each student is a registration fee of $1.25. 

A similar program is being offered to the 
lumbermen of Stockton, Cal., under the 
direct supervision of the Stockton Board of 
Education. Handbills distributed to the 
various yards publicized the class which 
meets one evening each week for six weeks. 

Average attendance is 15 employees of 
local lumber yards. ‘We have been using 
the conference procedure,” says Clark Hal- 
lam, coordinator of distributive education 
and class leader. “A committee of lumber 
dealers met with me and we laid out sub- 
jects that we wished to have discussed. Case 
problems, coming from the experience of 
the group members have been analysed. The 
nature of the problems has so far been con- 
fined to relationships with retail buyers of 
lumber. I think we will continue to main- 
tain the flexibility and local touch which that 
type of program offers.” 

Business practices, selling methods and 
public relations are the main topics under 
discussion. 

In California the George-Deen plan is 
operative through local school districts. The 
charge to Stockton students is one dollar 
each for the entire course. 
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1940 a "Successful" Fire Year 
on National Forests 


WasHInGTON, D. C., Mar. 26—Federal 
foresters have confirmed their earlier esti- 
mates of a “successful” 1940 fire season. End- 
of-the-year reports reveal that the number of 
run-away forest fires were reduced and ex- 
penditures decreased. Acres lost per mil- 
lion in 1940 were cut to 1,538, as compared 
to 1,728 for 1939. Although conditions 
turned more favorable toward the end of the 
season, the Forest Service says that 1940 
was probably as near to a really bad year 
as any since 1934. Thousands of Civilian 
Conservation Corps enrollees have greatly 
improved the fire control system, while im- 
proved equipment also has increased effi- 
ciency of control organization. A hopeful 
figure is a down-turn in number of man- 
caused fires. The increase in all fires from 
15,824 in 1939 to 17,038 in 1940 was attrib- 
uted to lightning. Damage, including some 
intangible as well as tangible injury, was at 
a low of $684,298, as compared to $1,827,347 
in 1939 for tangible damage only, and ex- 
penditures for the period July 1 to Dec. 31 
amounted to only $2,995,000 as compared to 
$3,280,000 in 1939. More fires reached the 
300-acre size in 1940 than in any season 
since the record began, but fewer continued 
on into the 10- to 30-thousand acre classifi- 
cation. A total of 221 fires burned over 300 
acres or more in 1940. 





Hymeneal 


BOYATT-WRIGHT— Miss Janie Belle 
Wright, daughter of Mr. and Mrs. W. C. 
Wright of Sunbright, Tenn., was married 
March 1, in Oneida, Ky., to Claude Boyatt, 
son of Mr. and Mrs. Richard Boyatt of 
Stearns, Ky. Mr. Boyatt is employed by 
the Stearns Coal & Lumber Co., Stearns, 
Ky. 





CLIFTON-BATCHELLOR—Miss Darlene 
satchellor, daughter of Mr. and Mrs. 
Henry Batchellor, married Todd Clifton, 
March 8, at Jefferson, Ia. The couple 
will live in Paton, Ia., where Mr. Clifton 
is employed at the Lane Moore Lumber 
(‘o, 


ADAIR-FLINDT — Miss Charlotte Jean 
Klindt of San Jose, Calif., was married 
March 7 to Harland C. Adair at Visalia, 
Calif. The bride and groom will make 
their home at Avenal, Calif., where Mr. 
Adair holds a position with the Coalinga 
Kettleman Lumber Co. 


BAILEY-LASH—Mrs. James P. Lash of 
New York announces the marriage of her 
daughter Cynthia Jenkyn Lash to Horace 
A. Bailey, prominent Boston lumberman, 
at an afternoon ceremony on Saturday, 
Mareh 8, in the Little Church Around the 
Corner in New York. Mr. Bailey is the 
active head of the Bailey & Delano Lum- 
ber Co., wholesalers at Boston and since 
its organization in 1929 Miss Lash had 
served as his secretary. She is a grad- 
uate in physical education at Wellesley 
College, following which she taught at 
the Northfield (Mass.) Seminary, studied 
at the Sarbonne in Paris and took the 
business course at Boston University. Mr. 
Bailey, a native of Maine, has devoted his 
nature life to the lumber business, first 
aS an operator in Maine and later as a 
Wholesale distributor, and as recently as 
january completed two terms as _ presi- 
dent of the New England Wholesale Lum- 
ber Association. Mr. Bailey’s first wife 
passed away in 1934. Mr. and Mrs. Bailey 
pint “at home” in Reading, Mass., after 
April 1, 


RAMSTAD-KING — Miss Cozette King. 
daughter of Mr. and Mrs. Gordon King of 
Raymond, Wash., was married to Robert 
Ramstad of Seattle, March 8 at St. Pat- 
rick’s Catholic parish house in Seattle. 
‘he bride’s father is superintendent of 
the Willapa Harbor Lumber Mills in Ray- 
mond. The couple was attended by Fon- 
tell King and George Ramstad. Follow- 
ing their wedding trip, Mr. and Mrs. Ram- 
stad will make their home in Seattle. The 
bride is a graduate of Washington State 
College and Mr. Ramstad is a graduate 
of the University of Washington school 
of forestry. 









How to Figure Costs for Advertising 
In Classified Department 


RN NINE oc ccnamaccanaieesemenen 30 cents a line 
Two consecutive issues........... 55 cents a line 
Three consecutive issues.......... 75 cents a line 
Four consecutive issues.......... 90 cents a line 
Thirteen consecutive issues.......... $2.70 a line 


Twenty-six consecutive issues........$5.40 a line 
Seven words of ordinary length make 
one line. 


Count in the _ signature. 
counts as two lines. 


No display except the heading is 


Heading 


permitted. 
Extra white space figured at line 
rate. 


One inch space advertisement is 
equal to twelve lines. 


Remittance to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 














Too Late To Classify 


CARPENTER APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CoO., Inc. 
Minneapolis, Minn. 








HOTEL WANTED 
Manager and wife now available. Years of ex- 
perience. Best of references. Southern states pre- 
ferred. 
Address ‘‘M. 63,’’ care American Lumberman. 





Wanted -- Salesmen 


WANTED—SALESMAN 


We can use the services of a salesman who is call- 
ing upon lumber dealers, who is desirous and suffi- 
ciently ambitious to want to earn extra money. 
Our product is a specialty that will not conflict 
with any line now carried. Every lumber dealer 
can use the product for extra profits and satis- 
faction to his trade. The product has been na- 
tionally publicized—our company is recognized as 
reputable and responsible—our plans definitely pro- 
mote sales for the dealer. Liberal commission. 
You must tell us in your first letter, age, company 
now representing, and territory regularly visited. 
A real opportunity for a real salesman with com- 
missions paid on new and repeat business. 
Address ‘“M. 53,’’ care American Lumberman. 








SALESMAN—ESTIMATOR—ASS’T MANAGER 


For high class retail lumber and millwork concern 
in Southeastern Michigan. Must be thoroughly ex- 
perienced in retail lumber business, able to get 
and hold business, and assist in management. Ex- 
cellent opportunity for man with capabilities. Give 
full information in your first letter. 

Address ““M. 55,"" care American Lumberman. 





WANTED: LUMBER SALESMAN 


By large Midwest Wholesaler, vacancy in estab. 

terr. Must have lIbr. or millwk. exp. First reply 

state age, sales record, references, salary expect. 
Address “‘L. 80,’" care American Lumberman. 





WHOLESALE MILLWORK SALESMAN 
Central territory, competent to list and price aver- 
age small house plans. Give full particulars. 

Address “M. 40,’’ care American Lumberman. 








WANTED 


Employees 











MANAGER AND ASSISTANT MANAGER 
For lumber yard in Northern Wisconsin, city about 
50,000 pop. Must be capable of estimating and 
supervising construction of city and all types of 
farm buildings. State qualifications, references and 
salary expected. 
Address “M. 51,"" care American Lumberman. 





FIRST CLASS HARDWOOD INSPECTOR 
Large furniture factory located in Sheboygan, Wis- 
consin. State experience, age, and salary desired. 

Address “M. 48,’ care American Lumberman. 





AN ESTIMATOR BY BUFFALO JOBBER 


Familiar with stock millwork. Must be able to 
read plans and make detail drawings, State age, 
experience and salary expected. Permanent posi- 
tion. 


Address ‘“‘M. 47,’" care American Lumberman. 





PRODUCTION FOREMAN—NORTHERN WIS. 


Small modern elec. dimension mill needs man thor- 
oughly exper. in dimension work who knows how 
to increase production and lower costs. Must be 
able to set up matchers and moulders. Perma- 
nent. Give ref., age and salary desired. 

Address ‘‘L. 28,”° care American Lumberman. 





MAN ASSISTANT BOOKKEEPER AND TYPIST 


Lumber experienced preferred. 
THUNDER LAKE LUMBER COMPANY, Rhine- 
lander, Wis. 





EXPERIENCED RETAIL YARD MAN 
For second man in country yard. Good chance for 
advancement. Give references with reply. 
Address ““M. 46,"" care American Lumberman. 


YARD MANAGER WHO CAN GET RESULTS 
Forty miles from Chicago, 50,000 population. State 


salary expected, fullest particulars, first letter. 
Address ‘“M. 38,’ care American Lumberman. 








Employment 


PROGRESSIVE YARD SUPT. & INSPECTOR 


Wants connection with northeastern sawmill, plan- 
ing, concentration yard. Eastern, western, re- 
manufacture, inspection and supervision experience. 
Twenty-nine, no gold brick, sober. Results guar- 
anteed. Now employed. 

Address ‘M. 64,’’ care American Lumberman. 





WANTED: POSITION AS MANAGER 
Of large lumber operation. Capable of taking com- 
plete charge. Will consider Mexico or South 
America. 
Address ‘M. 62,’" care American Lumberman. 





EXP. MAN WANTS SELLING POSITION 
With large Wholesale Company. Knows lumber, 
millwork, roofing or insulation business. Age 36, 
good personality, best of references. 

Address ‘““M. 60,"" care American Lumberman. 





AVAILABLE SOON 


Competent lumberman thoroughly experienced in 
all phases of retail lumber business. Efficient and 
trustworthy. Accustomed to responsibility. Capable 
estimator, draftsman, bookeeper, purchaser, etc 
Familiar with package merchandising. Both big 
city and small town experience. Minimum salary 
$175 per month. 
Address “M. 59,.”° care American Lumberman. 





OFFICE MAN OR MANAGER 
Man with several vears experience in retail yard 
desires position as office man or manager. Ex- 
perienced bookkeeper. References. 
Address “‘M. 57,” care American Lumberman. 


MILL SUPERINTENDENT OR MANAGER 


25 years experience in sawmills in Europe, soft- 
woods. Educated man, single, now working in a 
sawmill in New Hampshire. Versatile in every 
calculation and manipulation by dimension. Thor- 
ough trainer of men. Address: SAM HAUSMANN, 
Lincoln, New Hampshire. 


SUCCESSFUL LUMBERMAN AND DRAFTSMAN 
With varied experience. 
Address ‘“‘M. 29,” care American Lumberman. 
HARDWOOD INSPECTOR 


Building yard experience, Foreman. Can come on 
short notice. ’ 
Address “M. 28,” care American Lumberman. 
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LUMBERMAN WITH 20 YEARS EXPERIENCE 
In all phases of lumber business desires new con- 
nection as Manager, Assistant Manager, Auditor or 
Office Manager, either manufacturing or retail 
spheres. Must have position of responsibility with 
salary commensurate to ability. Prefer Wisconsin 
territory. 
Address ‘“M. 66," care American Lumberman. 





CAPABLE EXECUTIVE; CREATIVE ABILITY 


Will make money for you in supervising a con- 
struction dept. Estimating, drafting, general con- 
tracting experience. Technical education in Civil 
Eng. and Business Management. Now employed by 
building specialties mfr. Available on short notice. 
Address “L. 27,’’ care American Lumberman. 


Timber and Timber Lands 


eee _e_ee won-_ T 


WANTED: TIMBER TRACT 








In New England States or Eastern Canada; con- 
taining soft or hardwood timber or pulpwood. 


Supply complete information. 
71," care American Lumberman. 


WANTED TO BUY 


Timber or timberlands in Wisconsin or 
Michigan, for cash. 
Address “L. 52,” 


Used Machinery 


PORTABLE BOILER, LOCOMOTIVE 


80 to 100 H.P. Locomotive Type Portable Boiler 
with steam engine. 10 to 20 ton Locomotive. 
LEICESTER CONTRACTING CORP., 305 Madison 
Ave., N. Y. City. 


WANTED: 6’ RIGHT HAND BAND MILL 


Plain or ball bearing, also 3 headblock Carriage 
with Knight duplex dogs, headblocks opening at 
least 42”. Will buy separately or complete Mill; 
also Filing Room equipment. Itemize fully all 
equipment furnished, condition, location and price 
in first letter; manufacturer's name and model 
numbers of all machines. 

Address ‘‘M. 43,’’ care 


Large or small. 
Address “I. 





Upper 


care American Lumberman. 











American Lumberman. 


WANTED: SHERMAN END MATCHERS 


One twin or two single. Give details. 
HOGE LUMBER CO., New Knoxville, 





Ohio. 





WANTED: 10” STEAM FEED 


In good 
54,”" care 


condition. 
American Lumberman. 


WANTED TO BUY 


Address ““M. 








100 to 500 Dry-kiln trucks, 6 ft. long. CHAS. N. 
BRAUN, 1830 Lafayette St., Fort Wayne, Ind. 
A 54” HORIZONTAL RESAW 
With at least 8” wide saws. 
Address “M. 49%,’" care American Lumberman. 





Steel Rails 


RAILS WANTED. ANY SIZE OR QUANTITY 


Particularly 20 lb., 25 lb., 30 lb. and 40 lb. Secure 
our price before selling. MIDWEST STEEL CORP., 
Charleston, W. Va. 


o 











4 MILES TRACKAGE 
Could use any weight from 20 to 40 Ib. if good con- 
dition. Also log car Trucks. 
Address “J. 78," care American Lumberman. 


Engines and Boilers 


—————— —$— —— EOE 


GOOD USED STEAM ENGINE 
150 h.p. to 200 h.p. Give location, price and condi- 
tion. 
Address 














“M. 67,”" care American Lumberman. 





Miscellaneous 


WANTED TO BUY QUANTITIES 
Doors, Windows, Frames, in close-outs or discon- 
tinued numbers. Send details and prices. 
SIDNEY COHEN, 1808 E. 65th St., Cleveland, O. 





FOR SALE 











April 5, 1941 





























FOR SALE 





Retail Lumber Yards 


$10,000 WILL BUY 


Half interest in established retail yard located in 
rapidly growing industrial suburb of Seattle, Wash. 
Purchaser to take part in active management. 
Business free from debt on good earning basis. 
Address ‘‘M. 52,” care American Lumberman. 








INDIANA RETAIL YARD 
14% plus, average net profit past five years. 
Address ‘“‘M. 56,” care American Lumberman. 





BLDG. MATERIAL, COAL & LUMBER YD. 
In live, growing Chicago suburb. Large grounds. 
Make good industrial site. 

Address “K. 76,’’ care American Lumberman. 





OLD ESTABLISHED CENTRAL NEBRASKA YD. 


A bargain for a live lumberman. Rural trade. 

Prospects best in eight years. Reason for selling, 

liquidation retail business, Offer a good deal to re- 

sponsible person. 

DIERKS LUMBER & COAL CO. OF NEBRASKA, 
Kansas City, Missouri. 





AN OPPORTUNITY FOR A LIVE LUMBERMAN 


Modern Mill and Lumber Yard in good location. 

Reason for selling, old age. Will make a good 

deal with responsible party. 25 miles from Chicago. 
Address “L. 81,” care American Lumberman. 


LUMBER YARD IN TOWN OF 800 PEOPLE 


21 miles from Tampa, Fla. 19 miles from St. 
Petersburg, Fla. This yard has been doing busi- 
ness for past 16 years. Nearest competition 8 
miles. $3000 will handle real estate and stock. 
Address “‘L. 98,’’ care American Lumberman. 


SO. CALIFORNIA LBR. YDS. FOR SALE 
Advise amount investment wanted. TWOHY LUM- 
BER CO., Pet. Sec. Bldg., Los Angeles, Lumber 
Yard Brokers for over a quarter of a Century. 











Lumber and Dimension 


A QUANTITY OF 4/4 OAK LUMBER 


No. 3 Common & Better grade. 
Address “L. 77,’’ care American Lumberman. 


FOR SALE 


Cutting orders, White Oak Timbers and Planking. 
Mobile River Saw Mill Company, Mt. Vernon, Ala. 











TENN. RED CEDAR POST AND RAIL FENCE 


Either 3 or 4 rails as desired, also Rustic Cedar 
for ornamental landscaping, treated against insect 
borers if desired. NATIONAL CEDAR POST & 
POLE CO., Murfreesboro, Tenn. 





POPLAR LUMBER FOR SALE 


40 Thousand feet of good quality, 4/4” & 8/4”, 
100” lengths, cut & piled year ago. 
OS. J. GENDZWILL, Houghton, Michigan. 





AMERICAN STEAMED BLACK WALNUT 
Thoroughly air dried stock under shed one year: 


Approx. 14M’ %”, 2M’ %” No. 1 Com. Approx. 
3M’ 2x2—24”, 13M’ 2x2—26” Clear Squares. 
Address “M. 50,’ care Amercan Lumberman. 





WANTS SUPPLIED 


Large number of wants supplied each 
week through the classified section. 
We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431 _ 5S. 
Dearborn St.. Chicago. 





TO RETAIL DEALERS: 


Make me an offer to act as your purchasing agent 
for lumber direct from the mills here to you. I 
am located in the center of Oregon’s fir lumber 
district and am acquainted with the various mills 
from whom I have been buying lumber for many 
years. I can place your carload orders to your 
advantage. 
H. M. PERRY, 780 Highland Ave., Salem, Ore. 





Logging Ry. Equipment 


RAILS, LOCOMOTIVE CARS 


50 Standard Gauge Flat Cars, 2 locomotives, 
1500 tons 45, 50 and 60 Ib. Rail, Relayers. 
1500 tons Scrap, ready for immediate shipment. 
Address “L. 99,”° care American Lumberman. 








Business Opportunities 


ACTIVE CONTRACTOR, AGE 38 


With all equipment, expert draftsman, desires to 
form partnership with active lumber yard mana- 
ger in industrious community, Illinois location 
preferred. Could invest in lumber yard if neces- 
sary. Do not answer unless you want to increase 
your business. 
Address ‘‘M. 32,” 





care American Lumberman. 





WANTED TO BUY 
Close-outs of Millwork, Builders Hardware, Paints 
and glass for cash and immediate removal; also 
complete lumber yards purchased without any real 


estate. 
MAZER BROTHERS 
33 S. 4th St., 
Philadelphia, Pa. 





WTD.: FINANCE TO MANUFACTURE LUMBER 


A million feet of poplar for boxes requiring 
$13,000. Lumber to be insured against fire, and 
guaranteed against theft. Money required not ex- 
ceeding 9 months. Wil pay a bonus for loan. 
ane A. REMINGTON, 1218 Third Ave., Hibbing, 
Minn. 





1 SOUTHERN PINE CONCENTRATION YARD 
At Phenix, Va., with sawmill, planning mill, two 
dry kilns. Approximately 100M’ of logs on hand; 
unlimited supply of lumber and logs can be bought 


near by. 
J. M. GILLIAM, P. O. Box 191, Front Royal, Va. 





GOOD LOCATION IN SOUTH 


For planing mill and concentration yard. 
ample yard space, large building, 
cement floor. Owner might consider 
interest. 

o2,” 


Tracks, 
metal roof, 

taking an 
°M. 


Address Lumberman. 


FACTORY BUILT HOMES 
We will submit complete details, plans, shop lay- 
out and otherwise give you the benefit of our six 
years experience of successfully manufacturing 
and merchandising low cost homes, cottages, 
garages, etc., direct from assembly line to cus- 
tomer. Write for franchise information at once. 
IVON R. FORD LUMBER CO., McDonough, N. Y. 


Timber and Timber Lands 


TIMBER ESTIMATES 


In Wisconsin, Upper Michigan, or nearby territory 
or will handle timberland for owners, Reference: 
any rating agency, or Clintonville National Bank. 
FRED M. HOLMES, Clintonvile, Wis. 


care American 














9000 ACRES CANADIAN TIMBERLAND 
In Ontario, 60% Hemlock, balance hardwood. 
Address “M. 58,’’ care American Lumberman. 





FRED C. KNAPP, Portland, Ore. 


Buys and Sells 
WESTERN TIMBER LANDS 


Electric Machinery 


MOTOR BARGAINS 
220-440 Volt, 60 Cycle, 3 Phase, 3450 Speed 








~~ 


2—20 H. P. Continental Motors.......Each $ 60.00 
1—30 H. P. Fairbanks Morse Motor........ 72.00 
1—75 H. P. General Electric Motor........ 100.00 


220-440 Volt, 60 Cycle, 3 Phase, 1750 Speed 
1— 25 H. P. Farbanks Morse Motor....... 72.50 
1— 50 H. ». Allis Chalmers Motor........ 95.00 
1—100 H. P. Robbins & Myers Motor...... 148.50 
Prices cover motors only and are cash F.O.B. 
Chicago. Other sizes in stock, BUTLER ELEC- 
TRIC CO., 1885 Milwaukee Ave., Chicago. 


ELECTRICAL MACHINERY 
Motors and Generators, A.C. and D.C. for sale at 
attractive prices. Large stock of New and Rebuilt 
motors on hand at all times. Write for Stock List 
and Prices. Expert Repair Service. 
V. M. NUSSBAUM & CO., Fort Wayne, Ind. 


MOTOR, A-1 CONDITION 
50 HP, 900 RPM, 8 phase, 60 cycle, 220 or 440 volt. 
Complete with starter and drive pulley. Price 


$275.00. COLONIAL HARDWOOD FLAG. CoO., P. 0. 
Box 191, Hagerstown, Md. 


A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 
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